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farmers\for the fir8t 11 months of 
this yeah was $30 Willion, up 15 per- 
cent ove® the amdunt received for 
‘their products in forresponding ’50 
'months, Ui S. Department of Agri- 
'culture reported. 
' Loans 76 Bugness—Spurted 
' $141,000,000 oven preceding week 

to $21,006,000,00). That’s an all- 
_ time high. j 

CanapiAN On.— Output for first 
nine months was 20 percent ahead 
of like ’50 period, or 35,156,381 
barrels. 

Om Driuuine — With 3,181 rigs in 
action, rotary oil well drilling in 


says Hughes Tool Co., Dallas. 
ook canter there were 3,164, and 
3,030 same week in November. 
Total was 2,581 for comparable 
‘seven days in 1950. 
* . 


Down 

Business in GeNeERAL— Slipped a 
bit, according to New York Times 
index, to 175.6 from 176.3 a week 
earlier, but was better than like 
‘week last year when this com- 

‘posite yardstick hit 174.6. 
New Hovses—Work started on 
' 76,000 new houses in November, 
_ against 86,000 in October, and 

87,300 in November, 1950. 
_ Inpustry aNp Prorrrs—November 
production was placed at 218 per- 
‘cent of the 1935-39 average by the 
President’s Council of Economic 
' Advisors. In October, the figure was 
/219 percent. Likewise, the group 
'reported that corporate profits be- 
‘fore taxes for the third quarter 
| headed downhill to an annual rate 
of $41,500,000,000, against $45,400,- 
000,000 in preceding three months 
and $45,700,000,00 for 1950’s third 
' quarter. Profit after taxes for most 
f recent quarter is estimated at 

yearly rate of $17 billion. 

a = * 


General 


_ A Lor or Ore—Previous peace- 
time records of iron ore shipments 
‘on the Great Lakes were sunk 
when the 1951 season closed last 
| week with a total of at least 89,069,- 
‘817 tons, compared with 78,205,592 
last year. Best previous volume 
since V-J Day was 1948’s 82,937,192. 
_ Alltime peak was in 1942—92,076,781 
tons. 








Top Cars 
New-car registrations for 10 
months, plus 13 states for No- 
vember: 
1951 Pos. 
1—947,429 
2—761,551 


Make 
Chev. 
Ford 
Plym. 


1950 Pos. 
1,230,444— 1 
1,026,500— 2 

443,249— 4 
Buick 454,060— 3 
Pontiac 378,522— 5 
Dodge 248,596— 8 
Olds. 315,730— 6 
Mercury 273,214— 7 
240,547— 9 
122,609—11 
154,820—10 

91,852—13 
119,664—12 

86,063—14 

61,006—16 

716,272—15 

6,322—20 

30,290—17 

29,051—18 
Crosley 6,083—21 
Austin 4,902—22 
Ang.-Pref. 1,510—23 
Frazer 11,475—19 

Total All Makes 
4,488,817 5,421,781 

For further details see page 

22, today’s issue. 


11—122,241 
12— 98,180 
13— 86,854 
14— 84,991 
15— 58,383 
17— 46,523 
18— 23,486 
19— 22,810 
20— 4,805 
21— 3,068 
22—— 2,992 
23— 


Lincoln 














Year’s Output 
Closing 20,000 
Under Que... 


Many Auto Plants 
Will Not Reopen 
Till After Jan. 1 


By Bernie Thomas 
Associate Editor 

HE auto industry practically 

called it quits last week as far 

as 1951 production was concerned. 
Many U. S. plants closed down, and 
are not scheduled to reopen until 
after Jan. 1. 

Schedules tapered downward 
throughout the industry as the 
week progressed, resulting in com- 
bined car and truck output drop- 
ping more than 9,000 vehicles below 
that of the previous week. Bad 
weather was responsible for some 
of the decline. 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 79,647 cars and 
23,650 trucks for a total of 103,- 
297. The previous week’s total of 
112,504 vehicles was composed of 
86,588 cars and 25,916 trucks. 

This week’s schedules will yield 
an even lower volume of vehicles. 
Those plants that do plan to build 
cars and trucks won’t get started 
until the day after Christmas. A 
long holiday weekend is also slated 
throughout the industry for New 
Year’s. 

* _ ” 

| NOW appears that U.S. plants 

will miss their fourth-quarter car 
production quota by at least 20,000 
cars. Only General Motors, Chrys- 
ler, Ford and Studebaker will suc- 
ceed in building up to the levels 
permitted by the National Produc- 
tion Authority. 

December car production will 
probably total no more than 308,- 
000, while 330,000 are needed by 
the industry to realize the total 
of 1,100,000 permitted by NPA for 
the last three months of the year. 

December truck production will 
probably total about 88,000, giving 
U. S. plants a fourth-quarter total 
of about 290,000, or well up to NPA- 
permitted production levels. 

This year’s truck production looks 
like 1,420,000—the best truck pro- 
duction year in history. U. S. plants 
had their best previous truck year 
in 1948 when they produced 
1,364,000. 

Ls - 

AR production this year should 

show a_ total close to 5,350,000, 

as compared with last year’s 6,658,- 
500. However, this year’s car pro- 
duction exceeds that of any previ- 
ous year with the exception of last 
year’s record-breaking effort. 

U. S. plants made their 1951 pro- 
duction achievements in a year that 
was literally half free and half 
slave. Stringent controls on mate- 
rial usage were ordered by the gov- 
ernment at the end of June. 

Illustrating the effect that the 
controls had are statistics which 

(Continued on Page 34, Col. 2) 


NADA Pressed for Actic on Reg.W . 





-490ast 


By D. M. Trepp 
Staff Correspondent 

EATTLE.—A warning to NADA 

that heavy mortality threatens 
West Coast dealers unless inequities 

in Regulation W 
are corrected was 
made public here 
last week by M. 
O. Anderson, Seat- 
tle Buick distrib- 
utor and past 
president of 
NADA. 
Hit harder by 
Regulation W due 
to higher freight 
oe charges, West 

M. 0. Anderson (Coast dealers have 
been seething for months over fail- 
ure to obtain redress. 

Meantime, in Washington, D. C., 
last week, the NADA executive 
committee said that efforts were 
being carried on to keep the Fed- 





“> att 


rere 


F l Vi } 
eral Reserve Board informed of the 
effect of existing drastic credit 
terms on sales and inventories. 

* * ao 
| 4 WAS said that special attention 
was being given to those areas 
where freight rates add substan- 
tially to the amounts of monthly 
payments required. 

An NADA spokesman said that 
the recent boosts in car prices, to- 
gether with higher excise taxes, 
have to a great extent counter- 
acted the increase from 15 to 18 
months in monthly payments un- 
der Regulation W. 

Anderson’s call on NADA for ac- 
tion indicated that the Western 
dealers had reached the end of their 
patience, and accused NADA of 
fumbling the ball. 

* * 
ie A telegram to R. D. McKay, 

NADA president, Anderson said: 

“We have read your report under 





The Allstate Bows in Sears, Roebuck Stores— 


Sears stores in 19 cities in 10 states began selling the Allstate, a modified version 
of the Henry J, last week. Kaiser-Frazer Corp. produces the car for the chain-store 
retailing firm. Available in both four and six cylinder models, the Allstate was 
described by Sears as the “lowest priced, full-size 1952 model sedan in the U. S." 


The company said that its traditional merchandising policy of ‘Satisfaction Guaranteed 
or Your Money Back" will apply in the marketing of the new car. Sears officials also 
said used cars would be accepted in trade. 


* * * 


* 


Prices on Sears Allstate 
Range $1,395 to $1,797 


By Mel Adams 
Staff Correspondent 
(CCAGO See, Roebuck & Co. 
has revealed a price range of 
$1,395 to $1,797 on the Allstate line 
of fours and sixes (built by Kaiser- 
Frazer) which the mail order house 
introduced in 19 cities in the South, 
Southwest and West last week. 
While the car is a facelifted 
version of the Henry J, built by 
Kaiser-Frazer, it is difficult to 
compare prices. Those listed by 
Sears include items which are 
usually tagged optional in auto- 
motive practice, 





The Sears prices include all 





charges except transportation and 
local taxes. 
* * ~ 
ADVERTISED delivered prices on 
the Henry J (also excluding 
transportation and local taxes) 
range from $1,362.47 to $1,498.90. 
These, however, are basic prices 
for the 4 and 6, including no op- 
tional equipment while most All- 
state prices do. 
In addition, price increases due 
on the 1952 Henry J models are 
reflected in the Allstate prices. 
The increase on the Henry J 4 
(Continued on Page 31, Col, 3) 


Threat 


recent date, and we note with par- 
ticular interest the last paragraph 
which states: ‘What else can we do 
to serve you?’ 

“Naturally, we believe in NADA, 
but by the same token we are 
of the opinion that NADA fum- 
bled the ball on Regulation W, 
particularly as regards West 
Coast dealers. The additional 
freight rate charged by the man- 
ufacturer to the western states 
makes additional time for west- 
ern dealers necessary. 

“If steps are not taken to cor- 
rect this situation, which we regard 
as an evil, you and NADA are 
going to be parties to closing many 
dealer establishments on the West 
Coast. 

* ° 2 
Se DO not ask you to take our 
word for this but suggest that 
you send a committee to the West 
Coast to make an investigation, 
talking to dealers both large and 
small, and then we know that you 
will find that the hardships you 
condone are general. 

“NADA owes this investigation 
to the dealers of the West Coast 
who have supported NADA so 
well. NADA owes it to itself to 
get off the fence in this situation 
and carry a militant fight with 
facts which can be proved to 
gain relief for western dealers. 
With hopes this action can and 
will be taken, we send personal 
regards.” M. O. Anderson. 

The move to obtain such relief 
was initiated several months ago 
by the Washington State Auto 
Dealers Assn., joined by other 
western state associations. Subse- 
quently several western dealers 
made an appeal on the subject in 
Washington, and although the atti- 
tude of the Federal Reserve Board 
was described as “sympathetic,” no 
action was forthcoming. 

> ® ” 

XPLAINING his attitude fur- 

ther, Anderson said to AuTomo- 
TIVE News: 

“No matter what final extension 
on time payments is obtained, 
West Coast dealers will be un- 

(See WEST COAST, Page 30, Col. 5) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





154,241 


112,504 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 34. 


103,297 




















Slight Pickup Is Noted in New-Car Sales 


By Bob Gordon 
Associate Editor 

EW-CAR sales so far this month 

have been something less than 
impressive, but reports indicate 
that volume has picked up slightly 
from the very low level of Novem- 
ber. 

There are a couple of view- 
points on this development, how- 
ever. Dealers with °’51 models 
have been selling more cars at 
less profit in an effort to reduce 
stocks before new models arrive. 

Those who have ’52 models avail- 


able report their profit margin is 
improved but say that their volume 
could be a great deal better because 
of reduced shipments. 
. * * 
DDED to these two factors is 
the influence of weather. Win- 
ter has hit very hard at most of 
the north and northeast, with heavy 
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snow and severe cold restricting 
business. 

Between bad weather and the 
holiday season, it’s likely that new- 
car sales in the last two weeks of 
December will result in a low total 
for the month. 

There are hopes, however, that 
the December total will be some- 
what better than the estimated 
330,000 new cars sold in Novem- 
ber. New-car sales in December 
of last year totaled 552,259 units. 

Returns are still coming in for 
sales in November, but based on 
the 13 states which have so far re- 


ported for the month, it’s estimated 
the final total will be about 330,000. 
+. * + 
GeVERAL areas reported a pick- 
up in new-car sales after 
Thanksgiving, and dealers general- 
ly are optimistic about prospects 
after the first of the year even 
though they expect sales to be very 
slow in the last days of December. 
A check of New York dealers 
showed “a steady purchasing up- 
swing” has occurred since the end 
of November. It’s nothing heavy, 
(Continued on Page 27, Col. 1) 
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Canadian Scene Peaceful Again... 





Jan. Strikes Feared 
In Steel, Rouge 


By Mac Gordon 
Associate Editor 
fi ster peace returned to the} 

Windsor (Ont.) auto plants last 

week, but strike threats and mount- 
ing unemployment marred_ the 
Christmas season on the American 
side of the icebound Detroit river. 

Ford of Canada employes ended 
their 10-day wildcat strike after 
agreeing to reopen wage negotia- 
tions and to submit to arbitration 
the cases of 26 workers who were 
fired for provoking the strike. 

Chrysler of Canada workers ac- 
cepted a 15-cent hourly wage pack- 
age and called off their strike no- 
tice. 

+ + . 
NOWSWEPT Detroit had _ its 
eyes on Washington for possible 

solutions to the national steel dis- 
pute and the local unemployment 
problem. 

Barring probable government in- 
tervention, a Jan. 1 tieup of steel 
mills was threatened by the CIO 
United Steelworkers. Hopes for a 
wage settlement between the union 
and steel companies appeared dim 
at press time Thursday. 

Should the wage inpasse per- 
sist, a Presidential move to delay 
strike action was considered a 
certainty in Washington. The 
President could delay a walkout 
until at least Feb. 1 by referring 
the dispute to the Wage Stabili- 
zation Board. 

Wage and price stabilizers were 
in conferences with steel negotia- 
tors late last week in an effort to 
bring the companies and union 
closer together on wage _ issues. 
Company spokesmen have declared 


Canada Dealers 
- 
Plan Credit Plea; 
o * 
Mortality High 

TORONTO, Ont.—The Federation 
of Automobile Assns. of Canada 
has decided to seek an interview 
with Finance Minister Abbott to 
see if it can’t get some relaxation 
of Canadian credit restrictions. 

Howard B. Moore, managing di- 
rector of the dealer federation, who 
made the original statement con- 
cerning the status of the dealers, 
said that restrictions had caused a 
drop of 85 percent in sales, and 
that many dealers were going out 
of business as a result of the credit 
curbs. 

However, used-car dealers, while 
agreeing to the statement that 
many dealers were closing shop 
because of lack of sales, said that 
sales had dropped by 50 or 60 per- 
cent, but not by 85 percent. 

“We're behind about 50 percent 
in our sales,” remarked a veteran 
new and used-car dealer. He said 
that he knew, however, of several 
dealers who plan to get out of the 
used-car business unless things im- 
prove rapidly. 

Other dealers said that they 
credited from 50 to 75 percent of 
the drop in sales to credit restric- 
tions, but none of them would agree 
with Moore’s figure of 85 percent, 








it was reported. 


that a substantial wage raise is an 
“impossibility” without price re- 
lief. 


The Capehart amendment makes 


no provision for cost recognition 
beyond last July 26. The dilemma 
facing OPS officials is whether to 
promise further price increases to 
a major segment of the economy 
and thus break through the Cape- 
hart line of price stabilization. 
* + a 


ETROIT’S other strike menace 

was not yet being taken too 
seriously, possibly because’ the 
source of the threat was suspect- 
ed by many observers of ulterior 
motives. 

Carl Stellato, UAW-CIO Local 
600 president, declared that the 
Ford Rouge plant would be struck 
Jan. 15 unless a plantwide senior- 
ity system is adopted by the com- 
pany. 

As proposed by Stellato, plant- 
wide seniority would prevent lay- 

offs for as many long-tenure 
workers as possible. Seniority em- 
ployes in laid-off departments 
would be transferred to operating 
units instead of being idled. 

Conferences over the Rouge sen- 
iority issue have been conducted 
between Ford and UAW officials, 

and Stellato’s strike warning was 
regarded as a step to hasten the 
discussions. 

The selection of a Jan. 15 strike 
deadline was regarded as signifi- 
cant, in view of the Jan. 16-17 
dates for the big UAW conference 
on unemployment in Washington. 
A Jan. 15 strike situation at the 
Rouge conceivably could steal the 
spotlight from the Washington con- 
ference of UAW President Walter 
P. Reuther, arch-rival of Stellato 
in union politics. 


[_ 600 attorneys, meanwhile, 
were preparing an answer to 
Ford’s request for dismissal of the 
federal court suit against Rouge 
plant “decentralization.” The dis- 
missal petition was heard by De- 
troit Judge Thomas P. Thornton a 
week ago, and a hearing on the 
union’s reply was scheduled for last 
Thursday. 

The NLRB dealt a blow to the 
UAW’s position in the Borg-War- 
ner contract controversy by re- 
jecting a petition accusing the 
company of unfair labor practices. 

The union’s petition argued 
that Borg-Warner violated the 

Taft-Hartley law by refusing to 
negotiate on demands for a com- 
pany-wide contract. Borg-War- 
ner contended it could not nego- 
tiate because its plant divisions 
maintain separate agreements 
with UAW locals and the corpora- 
tion is not empowered to act for 
its respective parts. 

A five-member panel of the Wage 
Stabilization Board, which is try- 
ing to unknot the Borg-Warner 
deadlock, will reconvene Jan. 4. Ten 
Borg-Warner plants were struck 
for three weeks in October, the 
UAW agreeing to end the shutdown 
only after two appeals from the 
WSB and an indirect rebuke of the 
strike by President Truman. 

The UAW has threatened to re- 
sume the strike if the findings of 
the WSB panel are unsatisfactory. 








Silhouet of a ‘Land Bafttleship'— 


This is the first picture to be released by the armed services of the nation's newest, 
biggest, hardest-punching tank, the giant T-43. Ordnance officials have stated that this 
new tank will “outslug any land-fighting machine ever built."" With details blacked out 
against the setting sun to safeguard military security, the huge land battleship looms 
against the skyline at the Chrysler Delaware tank plant where it was made. The 
plant, in Newark, Del., was started less than 10 months ago. All major construction on 
the main manufacturing building and tank test track has now been completed and 


these facilities are beginning to be used, 


the company reports. Although the exact 


date the T-43 will go into volume production cannot be revealed, Robert T. Keller, 
general manager of the plant, said that construction is more than a month ahead 


of schedule. 





ca: 








Minneapolis Dealers Elect Nichols— 


At a meeting of the Minneapolis Automobile Dealers Assn., Mal Nichols (left), of 
Nichols-Schoening (Dodge-Plymouth), receives the president's gavel from Carr Barring- 
ton, of Barrington Chevrolet. Manager Leo Faricy looks on. Other officers named were 
E. G. Taylor, vice-president, and John Scheefe, secretary-treasurer. 





‘Premature’ Curbs Blamed 


Studebaker’s Vance Sees Controls and Strikes 
As Real Cause of Steel Shortages 


SOUTH BEND. — Discounting 
claims that the defense needs were 
responsible for a shortage of steel 

—_— since September, 
1950, Harold S. 
Vance, president 
and chairman of 
Studebaker Corp., 
charged that “un- 





necessary” or 
“premature” gov- 
ernment _restric- 


tions had caused 
the bottleneck in 
our expanding 
economy. 

“The shortage 
was the result of two strikes which 
occurred in the 12 months preced- 
ing,” Vance declared, “first a strike 
in the steel industry and then an- 
other in the coal industry. The 
substantial loss of tonnage from 
these strikes created the shortage 
in the steel supply.” 

Speaking to the South Bend Ro- 
tary club, Vance said the shortage 
would have occurred if there had 
been no episode in Korea, but that 
“superficial thinking” had connect- 
ed the two events. 

He charged that _ superficial 
thinking also had been used by the 
Senate watchdog committee in the 
statement that butter interfered 
with the production of guns. 

Vance said that 11 months have 


Pilot Tank Model 
Completed by New 
Chrysler Plant 


NEWARK, Del.—A pilot model 
of a heavy tank of entirely new de- 
sign has been completed in the 
Chrysler tank plant here in less 
than a year from the date that the 
company took on this defense as- 
signment and started to build the 
plant, it was announced by Robert 
T. Keller, general manager of the 
plant. 

The first Chrysler-assembled 
pilot model of the new heavy 
tank, designed by Army Ord- 
nance and Chrysler Corp., was 
completed Nov. 19, less than 11 
months from the date the tank- 
building contract was announced 
and only 10 months after ground 
was broken for construction of 
the tank plant. 

While details of the tank are still 
under security restrictions, Army 
Ordnance officials have declared 
that the new heavy tank will out- 
slug any land-fighting machine 
ever built. 

Although the exact date the tank 
will go into volume production also 
cannot be revealed at this time, 
Keller said that construction of the 
tank plant is more than a month 
ahead of schedule. 

“Machine tools are more diffi- 
cult to get but every effort is 
being made to meet all sched- 
ules, and we expect to do so,” 
Keller said. 


All major construction on the 
900,000 square foot main manufac- 
turing building, boiler plant and 
test track has been completed and 
these facilities have already begun 
to be used. Well on the way to 
completion are the office building, 
paint shop and repair shop. 

Chrysler employment at the 

Delaware tank plant now totals 
approximately 650 workers and 

(See DEFENSE, Page 10, Col. 5) 








gone by since Studebaker received 
a defense contract to build airplane 
engines, and that several more 
months will pass before the first 
engine can be produced. 

He emphasized that none of the 
delay was due to the company’s 
continuing vehicle production. 

“The delay is primarily due to 

our inability to secure necessary 
machine tools to fabricate the 
parts of the engine,” he added. 
Machine tools and other equip- 
ment constitute the principal 
road block that has delayed the 
defense program. 

“Many months were lost in ex- 
panding machine tool production 
because of the wholly unrealistic 
controls of prices and wages in 
the machine tool industry. Too 
much control, and not too much 
butter, has been our trouble.” 

The Studebaker head said there 
were a few persons in Washing- 
ton like Charles E. Wilson, mobili- 
zation director, and Robert A. 
Lovett, Secretary of Defense, who 
realize that the maintenance of a 
sound and healthy civilian economy 
is essential to defense. 


Vance backed Lovett’s contention 
that capacities should be created to 
produce an overwhelming volume 
of war material on relatively short 
notice, but that the use of such 
capacities should be strictly lim- 
ited to the minimum needs of our 
armed forces and reasonable help 
to our allies. 


“It is the way by which we can 
reduce our defense expenditures 
from the dangerous level where 
they are now to the prudent level 
where they belong,” Vance de- 
clared. 

He said that if such a policy is 
pursued civilian industry can be- 
gin to expand instead of contract- 
ing, perhaps before the end of 
1952. 

Vance hoped to see auto produc- 
tion stabilized at 4,000,000 cars and 
1,000,000 trucks annually, although 
he looked for a further reduction 
in auto production in the first half 
in 1952. 

He reminded his listeners that 
Studebaker next year will celebrate 
its centennial and that the com- 
pany looks forward “to beginning 
a second century with great confi- 
dence.” 








_ Bar eae 


Dealer Is ‘Man-of-the-Year'— 


M. J. “Ty” Puthoff (left), president and 
general manager of Brooklyn Nash Motors, 
Lakewood, O., was named “Lakewood 
man-of-the-year" by Lakewood athletic 
commission for his youth movement activ- 
ities. Puthoff is shown receiving the ‘‘man- 
of-the-year" trophy from Bill Wamby, 
former Cleveland Indians baseball player 
famous for his triple play during the 1920 
World Series between Cleveland and 
Brooklyn. 


ae 
| 


F|and Studebaker, 
|said Thursday. 





'Price Rises Asked 


By Four Makers 


Ford, Hudson, K-F, 
Studebaker Apply 


WASHINGTON. — Applications 
for wholesale price rises, ranging 
trom 4.37 to 28.48 percent, have 
been received in OPS headquarters 
from Ford, Hudson, Kaiser-Frazer 
agency oOfficiais 


The requests were filed under the 


|newly-invoked Capehart formula. 


Final approval of increases by OPS 
does not obligate new-car makers 
to raise prices by the full certified © 
amounts, nor do companies have to 
make increases immediately. 

New dealer Special Orders, in- 
cluding higher markups, would be 
necessary before retail car prices 
could rise. 

Ford Motor Co., said OPS, peti- 
tioned for boosts of 5.39 percent on 
Ford car wholesale prices, 4.27 per- 
cent on Mercury and 8.13 percent 
on Lincoln. 

The greatest increases were 
asked by K-F, which sought 24.33 
percent on Kaisers and 28.48 per- 
cent on Henry Js. Hudson re- 
quested 4.89 percent, and Stude- © 
paker 7.84 percent on Champions 
and 8.67 percent on Commanders. 

It was estimated that if the peti- 
tions were accepted in toto, car 
prices would be authorized to ad- 
vance by the following wholesale 
sums; 

Ford, $71 to $114; Mercury, $85 
to $111; Lincoln, $203 to $316; 
Studebaker Champion, $112 to 
$155; Studebaker Commander, 
$161 to $197; Hudson, $95 for 
Pacemaker business coupe to $142 
for Hornet convertible; Henry J, 
$379 to $417, and Kaiser, $402 to 


$545. 

OPS Boss Mike DiSalle served 
notice last week that all Capehart 
petitions will be carefully processed. 
rie forecast relative stabilization of 
prices in 1952 in spite of the cost- 
relieving Capehart amendment. 

‘he togjammed OPS Automotive 
branch, meanwhile, wound up work 
on the 10 Special Orders required 
for new-car dealers by CPR 83. 
Special Orders on ceiling prices of 
models and equipment were re- 
leased for Packard, Special Order 
1; Kaiser-Frazer, 2; Studebaker, 3; 
Willys-Overland, 4; Chrysler Corp., 
5; Ford Motor Co., 6; General Mo- 
tors, 7; Crosley, 8; Hudson, 9, and 
Nash, 10. 


SEC Traces Rise 
To $797 Million 
In Auto Outlay 


WASHINGTON. — Data on how 
much various major manufacturers 
spent for new plants and equip- 
ment in 1939 and the six years fol- 
lowing World War II has been an- 
nounced for the first time by the 
Securities and Exchange commis- 
sion. 

The survey, conducted jointly by 
the commission and the Depart- 
ment of Commerce, covers all com- 
panies which are registered with 
the commission and a sample of 
unregistered concerns reporting to 
the commerce department. 

The following represents plant 
and equipment expenditures of the 
motor vehicle industry for the 
years covered by the survey: 

In 1939—$133 million; 1945—$262 
million; 1946—$591 million; 1947— 
$504 million; 1948—$474 million; 
1949—$349 million; 1950—$510 mil- 
lion; 1951—$797 million. 

According to the report the larg- 
est postwar expansion in relation 
to the assets of a company ap- 
peared in 1945 in the motor vehicle 
industry, chemicals and electrical 
machinery. 


Turn Signal Deadline 


Jan. 1 in N. Y. State 


ALBANY.—The motor vehicle 
bureau has warned that all au- 
tomobiles manufactured after 
Jan. 1 must be equipped with 
mechanical directional signals 
in order to be registered in New 
York state. 

The bill requiring turn signals 
was approved by the 1949 legis- 
lature, and provided that the 
motor vehicle commissioner ap- 
prove them. 









































I Year’s Resolutions. Many dealers 
are resolving to improve the looks 
of their salesroom. Of course, many 
other dealers have brand-new sales- 
rooms, so their resolutions will take 
other directions. 

Many salesrooms could be vast- 
ly improved with little effort or 
expense. For many years we had 
no need for salesrooms; no cars 
to display. Many salesrooms are, 
there, still crowded with parts, 
accessories and additional offices. 
Of course, we all want a func- 

tional dealership with all floor 
space used for purposes that have 
the best chance to bring profits. 
One-car salesrooms are more in 
vogue than ever before. Dealers say 
that additional cars mean just an- 
other place for salesmen to linger 
and that showing a selection of 
ears on the salesroom floor often 
makes it difficult for the customer 
to make up his mind and delays a 
decision. 

In any event, the whole purpose 
of a salesroom should be to display 
a car in the most appropriate set- 
ting. Our product is beautiful. It 
compels admiration. It is awe-in- 
spiring to many. Rule No. 1, of 
course, is that the salesroom should 
be kept clean and unlittered. Rule 
No. 2, it should be decorated in 
neutral tones so that any color car 
will look good. Rule No. 3, is to 
take down all the wall displays 
that clash with centering interest 
on the product. The whole purpose 
of the salesroom is to accentuate 
the beauty of the design of the car. 

* * * 


Utility Value 

a MUST be simple to be effec- 
tive. It’s well to daily challenge 

any suggestion coming from others 

to use the salesroom wall for any 

other purpose but supplementing 

the display of the car. 

Many dealers, however, have 
come to Automotive News each year 
to get a display that reflects the 
Social and utility value the use of 


Record Throng 
Seen Assured 


For NADA Parley 


WASHINGTON.—Advance regis- 
trations for the 1952 NADA con- 
vention are confirming the commit- 
tee’s early predictions of a record- 
breaking attendance, William 
Frame, chairman of the associa- 
tion’s convention committee, said 
last week at a meeting of the ex- 
ecutive committee here. 

Registrations at this date, he 
said, are far ahead of any previous 
year at a comparable time before 
the annual convention. Exhibition 
Space, he added, is about sold out 
now, and the entire convention pro- 
gram is completely organized. 

Regulation W and “complex and 
often conflicting” provisions of cur- 
rent government regulations affect- 
ing new and used-car sales came in 
for intensive study during the 
meeting, it was reported. 

One of the principal jobs of the 
executive committee meeting, it 
was said, was considerations of the 
budgets and operating programs 
for the coming year. 





By John O. Munn 
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“S$ TIME to think about New|automobiles brings to humanity. | 


| This display is usually put in a dig- 
nified frame and given a place of 
|prominence. It is often the only 
decoration on the salesroom wall. 

There are several reasons for 
this hanger display. First, it is an 
impressive statement as to how 
automobiles serve humanity. I am 
told that when the young folks 
bring in the old folks to the sales- 
room to interest them in a car, 
and they have a chance to read 
this wall hanger, they realize that 
the automobile does not appeal 
alone to the younger generation 
but serves importantly in the 
lives of the entire family. After 
reading it, they come to a better 
realization that the ownership of 


tradein fades in importance. 
Besides, its display has a good 
effect on the dealer’s organization, 
because it is an inspiring tribute 
to the product whose benefits they 
are so instrumental in conferring 
on humanity. 
* * 


Art Production 


a. wall hanger will be sent to 
anyone who requests it and en- 
closes 25 cents in coin or stamps to 
Automotive News to cover packing 
and mailing charges. It is an art 
production, printed in two colors 
on 11 x 14 India tint stock. The 
type is hand set, and the illustra- 
tions were drawn expressly for it 
by a famous artist. 

Automotive News has made this 
offer for a great many years dur- 
ing the holiday season. Many 
finance companies, manufactur- 
ers, used-car dealers and foreign 
dealers have requested it. Many 
newspapers have used it on the 
front page of auto sections. 

Many requests have come from 
unusual sources. Last year Father 
George J. Zwadzich of Milwaukee 
asked for four copies. Dealers, 
young and old alike, agree to its 
inspiring nature. H. Beneke 
(Chevrolet), Manson, Ia., said: “I 
have been in the automobile busi- 
ness since 1919 and believe this is 

jthe most wonderful tribute to the 
|automobile I have ever read.” 
| Here 
hanger: 





THE 
AUTOMOBILE 


| By John O. Munn 


| I AM speed made subject to 
| human will. I give mankind do- 
minion over distance. I open the 
avenues of all the world to hu- 
manity. I enlarge the radius of 
human life. I expand the horizon 
of human opportunity. I give to 
man a locomotion as rapid and as 
subtle as his desire. 

I give to his body the speed 
and mobility of his ambition. I 
promote peace and good fellow- 
ship in the human race, for I 
have bridged the spaces that kept 
men isolated and ignorant of 
each other. I hurry the master 
minds of the world to conference 
places where the destinies of na- 
tions are determined. 

I snatch the dying from the 
scythe of Death and outrun him 
a thousand times a day. I am the 
silent partner in all the business 
houses of the world. I save hours 
out of man’s work-day and give 
them to him to play with. I make 
man free of all the far places of 
venture, recreation and delight. 

I am the most capable and con- 
stant servant in the homes of 
men. I bear the sick swiftly and 
gently out to nature whose touch 
puts the roses into cheeks fa- 
tigue has faded. I take men from 
their stifling cities of steel and 
stone out to the murmuring 
streams and windswept meadows. 
I cement the ties of home and 
kinship with the blessing of fre- 
quent reunion and _ concerted 
recreation. 

I give supremacy of locomotion 
to man whom nature made slow- 
er than the beasts. I am individ- 
ual transportation free of all la- 
borious limitations .. . 








I am the Automobile. 





a new allowance on a used-car | 


is the text of the wall) 


NPA New-Car Dealers Advisory Committee Members— 


These are members of NPA's New-Car Dealers Industry Advisory committee which met in Washington last month. Seated (left 
to right): Donald P. Nelson, Washington; Frank J. Kohl, Warwick, R. |.; C. E. Kline, Allentown, Pa.; Clell Forsythe, Syracuse, N. Y.; 
Tom Garrott, Tunica, Miss; J. A. Cochran, Chester, S. C.; Gilbert IIlch, Alexandria, Va., and Stanley Peeler, Palm Beach, Fla. 
Standing (left to right): William D. Dysart, Tulsa, Okla.; Jack Rose, Detroit; Lansing W. Thoms, St. Louis; Dick Price, Wichita, 
Kans.; J. G. Heaston, Albuquerque, N. M.; Leon E. Titus, Tacoma, Wash.; Haywood M. Davis, Ft. Wayne, and Hilary T. Martin, 
San Francisco. 


Form 98 Violations Reported at 20 to 60 Percent... 





By Mac Gordon 
Associate Editor 
POST-HOLIDAY crackdown 
was threatened last week by 
OPS enforcement agents against 
new and used-car dealers who fail 
to comply with new Ceiling Price 
Regulations. 

Dealer association officials 
joined OPS authorities in urging 
showrooms and lots to fulfill 
“paper” requirements of Regula- 
tions 83 and 94, respectively. 

An Automotive News check of 
several OPS district offices revealed 
new-car dealer negligence ranging 
from 20 to 60 percent on the Form 
98 report for preparation and con- 
ditioning charges. A spokesman for 
one district said that half the 
Form 98 returns had been incor- 


Dealers in Akron 
Vote to Continue 
Student Award 


AKRON.—The Akron Automobile 
Dealers Assn. will continue to 
award a $1,600 University of Akron 
scholarship to the best high school 
student driver each year. 

Continuation of the scholarship 
program was decided on at the as- 
sociation’s 26th annual _ election 
meeting. The promotion was start- 
led last summer at a cost of $6,000. 
|A scholarship contest is conducted 
in conjunction with the high school 
driver training program. Best stu- 
|dent driver is selected in written 
| and driving tests. 
| Vance C. Hall, retiring president 
|of the association, will describe the 
{scholarship program and show a 
|film on the event at the NADA 
}annual convention in New York 
|next month. 


| David C. Corbin, president and 
| general manager of City Chevrolet, 
Inc., was named new president of 
the assoication, succeeding Hall. 
Hall is vice-president of Hall- 
Roush, Inc. (Chrysler-Plymouth). 

Willard Maloy, treasurer of Maloy 
Motors (Nash), was reelected vice- 
president; Rudy Van Devere, presi- 
dent of Van Devere, Inc. (Pack- 
ard), was named treasurer, and E. 
J. Lehman was reelected secretary- 
manager. 

Named directors were Hall; James 
Kemp of Kemp Bros.; Don Mentzer 
of Mentzer Motor, Barberton; 
George Taylor, Taylor Pontiac; 
William Keller of Albert Conn, Inc., 
Cuyahoga Falls, and Floyd Bige- 
low of Bigelow Motors, Peninsula. 


Mueller Heads 
Tacoma Dealers 
TACOMA, Wash. —- John Mueller 
(Buick) has been elected to succeed 
Art Walker (Chevrolet) as presi- 


dent of the Tacoma Automobile 
Dealers Assn. 





tion are: P. N. Irwin (Dodge- 
Plymouth), vice-president; James 
Will (Ford), treasurer, and Guy 





| Sheehan (Chevrolet), secretary. The 


|officers were elected at the asso- 
|ciation’s annual party. 
| 


Other new officers of the associa- | 


rectly filled out and would have to 
|be re-submitted. 
* * * 

N OREOVER, OPS officials said a 
+ great many dealers had still 
not hung up ceiling price posters 
or instituted necessary invoices 
and record-keeping systems. Issu- 
ance of ceiling-price Special Orders 
for new cars was complete at press 
time Thursday for all makes but 
Nash. 

New-car dealers were sternly 
warned by OPS and asseciation 
executives that they are in tech- 
nical violation of CPR 83 if they 
sold new cars last week and still 
have not filed Form 93. 

In the first OPS police action of 
its kind, franchised dealers were 
forbidden from engaging in new- 
car sales after the Dec. 15 filing 
deadline if they failed to send in 
Form 98. New-car sales may be 
resumed by tardy dealers only upon 
submission of Form 98 to OPS dis- 
trict offices. 

Names of Form 98 non-compliers 
were in the hands of enforcers 
late last week, but punitive steps 
against willful holdouts were sched- 
uled to be delayed till after the 


first of the year. 
* 

MAS returns were reportedly 
4¥I slowed up by the Christmas 
mail jam, aggravated by bitter win- 
try weather in most areas of the 
U.S., and by the fact that a large 
number of dealers sent the forms 
to the OPS regional offices instead 
of district offices. 


As for used-car dealers, CPR 94 
requires them to commence use of 
ceiling-price model tags and in- 
voices on Jan. 1. The two dealer 
regulations, however, impose no 
selling ban for late compliance 
with the poster, label, invoice and 
record requirements. 

use the enforcement task 


* * 








| On the House... 


This being the day before 
Christmas, your columnist 
doesn’t want to spoil your holi- 
day with a lot of 
reading. So we'll 
keep it short (if 
not snappy) this 
week... 

After plod- 
ding through 
about half the 
annual press 
preview circuit 
for new cars, 
it seems to me 
that auto mak- 
ers would make 
|] newsmen happy by providing 
|} @ “siesta time” midway 
| 











Wemhoft 


through a preview that con- 
sumes half a day or more. 
Thataway a lot of the older 
(?) newsmen could absorb the 
|| whole story instead of being 
|| forced to doze off occasionally 
} (especially after a heavy 
| meal). 
| With that happy thought out 
|] of the way, yours truly wants to 
|} say: “Merry Christmas to All.” 
Pete Wemuorr, Editor, 
Automotive News 


| 
































OPS Warns Negligent Dealers 


is more difficult for the display 
demands of the regulations, few 
new or used-car dealers were 
expected to taste the OPS en- 
forcement whip for belated com- 
pliance. Agency field attaches 
emphasized that accuracy was 
more important than promptness 
in exhibiting new-car price post- 
ers, affixing labels to used cars 
and adopting the special invoices 
and records. 

New-car dealers who incorrectly 
fill out Form 98 will not be pun- 
ished, but will be asked to send in 
a corrected form, OPS men said. 


Most inaccurately filled-out re- 
ports have listed other than non- 
direct charges as part of the base- 
period preparation and condition- 
ing charge, it was reported. Form 
98 asks for a breakdown of the ac- 
tual preparation and conditioning 
charge and any advertising-fund 
and other non-direct charges that 
are applied to the full retail price 
of best-selling models. 

* * * 


ORE than half of the dealer 
forms received at one OPS of- 
fice included such additional direct 
charges as transportation and gaso- 
line. Form 98 seeks only the non- 
direct preparation and advertising 
charges for the base period of Jan. 
26-Feb. 24, 1951. 

In Texas and other states, where 
such charges have customarily not 
been broken down in regular trans- 
actions, associations advised deal- 
ers to figure out an approximate 
estimate for the base-period amount 
on the OPS forms. 

CPR 83 prohibited any increase 
in preparation and conditioning 
charges above the levels of the 
base period. The regulation also 
barred a preparation charge ex- 
ceeding 5 percent of the “basic” 
price of the car. 

OPS Chief Mike DiSalle has 
promised a review of the prepara- 
tion-charge situation after all Form 
98 returns are processed. A new 
formula for preparation and con- 
ditioning charges may then be 
forthcoming. 

Dealers are already pressing OPS 
to allow restoration of advertising- 
fund charges in retail car prices. 
The convention of the Utah Auto- 
mobile Dealers Assn. called this 
cost-absorption requirement a new 
discount “cut” comparable to the 
still-unrestored withholding of full 
dealer markups on the new-car 
price increase last March. 


South Bend-Mishawaka 
Elects Gilman as Head 

SOUTH BEND.—Sol M. Gilman, 
of Gilman & Drover, Inc. (Oldsmo- 
bile), Mishawaka, has been elected 
president of the South Bend-Mish- 
awaka Automotive Trades Assn. 
for 1952. 

James F. Nelson, of Nelson Pon- 
tiac, Inc., South Bend, was elected 
vice-pres'dent. John S. Moulder, of 
Moulder Motor Co., Inc. (Chrysler- 


Plymouth), South Bend, is the re- 
| tiring president. 





Perry Elected Burgess 
Wes Perry, Chevrolet dealer in 
| Towanda, Pa., has been elected 
| burgess of the borough. 
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Christmas in Korea 


A* A REMINDER of a job still not done, we reprint below 

“A Korean Christmas Carol,” offered by Lt. Col. Darrell 
T. Rathbun, of St. Petersburg, Fla., as a GI version of “The 
Night Before Christmas.” It was transmitted to this country 
by the United Press. 


’*Twas the night before Christmas, and all through the 
tent, 

Was the odor of fuel oil (the stovepipe was bent). 

The shoepacs were hung by the oil stove with care, 

In hopes that they’d issue each man a new pair. 


The weary GIs were sacked out in their beds, 

And visions of sugar-babes danced through their heads; 
When up on the ridgeline there rose such a clatter, 

(A Chinese machine-gun had started to clatter). 





I rushed to my rifle and threw back the bolt, 
The rest of my tent-mates awoke with a jolt. 
Outside we could hear our platoon sergeant, Kelly, | 
A hard little man with a little pot-belly. 


“Come Yancey, come Clancey, come Connors and Watson 
Up Miller, up Shiller, up Baker and Dodson!” 
We tumbled outside in a swirl of confusion, | 
So cold that each man could have used a transfusion. 
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“Get up on that hilltop and silence that Red, 

And don’t come back till yow’re sure that-he’s dead.” 
Then, putting his thumb up in front of his nose, 
Sergeant Kelly took leave of us shivering Joes. | 


But we all heard him say in voice soft and light: 
“Merry Christmas to all— may you live through the 
night.” 








Auto 
Forum 


“The more one listens to 
politicians’ speeches, the more 
you realize that ours is the 
land of promise.’ — Harpo 
Marx. 


+ * * 


To Young Inventors 
“Never resort to mathematics 
until you have exhausted the 
possibilities of two toothpicks 
and a piece of string.” — Bill 
Stout. 


* * * 


That’s Not Cricket 

Speaking of Conservatives 
who supplanted his party, 
Emanuel Shinwell, defense 
minister in England’s former 
Labor government, said: 
“Some of them, if you spat in 
their faces, would say it was 
rain.” 


x * * 


More Important 

“If I owned the Waldorf- 
Astoria and the Empire State 
building, and they were side by 
side, I'd tear down the Empire 
State building to build a garage 
for the hotel.”—Max Carpenter, 
Salt Lake City hotel owner, ad- 
dressing the American Hotel 
Assn. convention in Miami 
Beach, Fla. 


* * * 


‘Doom Looms’ 

An actor on the TV pro- 
gram “Studio One” complained 
that he had grown to hate the 
morning newspaper because of 
“doom” and “loom” in the 
headlines. “If it’s good,’ he 
said, “it’s doomed; and if it’s 
bad, it looms. Why not tell the 
truth: Doom Looms.” 


+ * * 


The ‘Common Man’ 
“For 12 long years we had the 
prophet of the common man in 
the White House. Now we have 
the common man.” — Columnist 
Drew Pearson in a speech in 
Detroit. 


* * * 


So That’s It? 

“All we can say of American 
education is that it’s a colos- 
sal housing project, designed 
to keep young people out of 
worse places until they are 
able to go to work.”—Rosert 
Hutcuins, former president of 
the University of Chicago, and 
an associate director of Ford 
Foundation. 


* * * 


A Doubtful Friend 
“If war came, I’m convinced 
the Yugoslavs wouldn’t fight for 
Tito and the Atlantic Pact 
democracies.”—U. S. Sen. Homer 
Ferguson, Michigan Republican. 


* * * 


No Dance 
“We don’t have to match 
our enemies man to man. We 
aren't going to dance with 
them.” — DerreNnse SECRETARY 
Rosert A. Lovett. 
* . * 


Shouldn’t Be Shunned 


“There are almost 4 million 
small businesses in the U. S. No 
planning with reference to pen- 
sions or wages or other major 
problems can afford to ignore 
the interests of this great group. 
If these interests are long ig- 
nored, our economic collapse is 
inevitable.”—Secretary of Com- 
merce Charles W. Sawyer. 

















THE 




















CHRISTMAS- WRAITH — 








— Letterhox 





readers, 


used, if you so request. 





‘Newcomer Jinx? ...... 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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No attention is given to unsigned 








‘Poppycock?’ 

When “they” say that a new- 
comer in the automobile industry 
can’t sell cars, especially when 
there is no shortage of new cars— 
that’s poppycock. Kaiser-Frazer has 
proved it. 

Any company, regardless of name, 
that gives good service and has ad- 
vanced styling will sell, if handled 
by reliable dealers. 

A small car with a wheelbase 
ranging from 100 inches and up will 
sell. K-F could have sold five times 
the number of Henry J automobiles 
if they had offered a four-door 
sedan, coupe, hardtop and con- 
vertible. 

Reo Motors, Hupp Corp. and Dia- 
mond T could still be manufactur- 
ing cars had they expanded their 
models. 

Willys-Overland should bring out 
as running mate to the new Willys 
six an Overland V-8. Crosley could 
get somewhere with a larger four 
and a small six. 

My ideas, I agree, but who is to 
say I’m wrong until “they” have 
tried them?—H. L. Parker, Oak- 
land, Iil. 


* ™ 





a 
Four Answers 


In my request in AUTOMOTIVE 


News last spring for some old 
copies of the Red Book and Blue 
Book on old cars, I had four an- 
swers to my request. 

I got one 1930 Red Book from a 
Packard salesman in Wichita, 
Kans. 


One dealer (Ford) in California 
offered to loan his ’32 Pacific Blue 
Book in case I could prove some 
identification, as I was a total 
stranger to him. 

The other two, one in Texas and 
the other in Massachusetts, got 
“cold feet” evidently when they 
saw that I was really serious. 

I still enjoy reading Ned Jordan's 
column and also the ads on antique 
cars for sale.—Lewis C. Forest, Col- 
lins Hotel, Spokane, Wash. 


x x a 


Owner Repairs 


Have you information concerning 
a current operator of a garage de- 
voted to the repair of automobiles 
by the owner? 


I am particularly interested in 











10 Years Ago... 





The Big Story 


In a move to get the red-tape out of the way for an allout war 
effort, an executive order was issued to turn all authority over to 
William S. Knudson and Sidney Hillman, co-directors of the OPM. 
Leon Henderson, formerly dizector of civilian supply, will continue 
in an advisory capacity ... OPM unofficially predicts that production 
on light trucks for civilian use will be discontinued on Feb. 1, 1942. 


—From the files of Automotive News. 








|charges, gross income, operating 
|expenses and other income data. 

People whom I have contacted 
;concerning an establishment, dedi- 
|cated to the proposition that each 
car owner is a tyro mechanic, 
capable of most major automotive 
repairs, have indicated considerable 
enthusiasm and interest in such an 
establishment. 

One of your ardent readers and 
admirers, Prof. Chapin of the 
Harvard Graduate School of Busi 
ness Administration, suggested Av- 
TOMOTIVE News as a possible sourc« 
of information.—_W. J. Frost, Wo 
burn, Mass. 

Eprror’s Note: Percy B. Hélm- 
ich, Paramount Garage, 2215 N. 
Rural Street, Indianapolis, Ind., 
operates the type of shop you 
mention. 
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against Communism in Southeast Asia. 
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RUINS OF A . MALAYAN RUBBER FACTORY destroyed by Red arsonists in the continuing battle 
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Natural Rubber Supply Important in 
Defense of Free Europe 





Embattled Malaya Prime Source of Key N.A.T.O. Material 





General Eisenhower’s success in 
building a strong Europe will be affected 
by the outcome of Malaya’s hot war 
against the Reds. 

Rubber is essential for North At- 
lantic Treaty Organization armies and 
the economies of all European coun- 


its rubber from Southeast Asia. In 1950 


of rubber, of which 397,877 was natural. 


tries. Today Europe gets over 95% of | 


| 


N.A.T.O. countries used 411,481 tons | 


If the Reds should over-run. Malaya 
and dominate Southeast Asia, the loss 
of natural rubber would bring the 
European economy to a standstill. This 
fact underscores the importance of the 
dogged defense of Malaya and its huge 
rubber plantations against Red aggres- 
sion. 

It is a battlefront that is taking on 
more and more importance for the 


| whole free world. 








MALAYA— KEY SOURCE OF NATURAL RUBBER 


AND A FIGHTING FRONT AGAINST COMMUNISM 
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Red bandit attacks on rubber 
plantations increased during 
the past month. In one week 
at least 75 people in Malaya 
were killed or wounded, and 
40,000 rubber trees were 



















slashed. 











TAYA) 


In Malaya, there 
are about 3,500,000 
acres of rubber trees 
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which, in 1950, pro- 
duced 700,000 tons 
of natural rubber. 
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and You.” 





FREE BOOKLET TELLS OF NATURAL RUBBER 


The story of one of the world’s most important raw materials 
is told in text and pictures in the booklet—“Natural Rubber 
For a free copy, write to the . 


NATURAL RUBBER BUREAU 
1631 K St., N. W., Washington 6, D. C. 








MOVIES TEACH HOW 
TO GROW BETTER 
RUBBER 


Rubber Research Institute’s 
Mobile Film Units Travel 
Throughout Malaya 














The first movies to be completely 
prepared by Malayans in Malaya were 
previewed recently at Kuala Lumpur. 
Six films, made under the supervision 
of the Rubber Research Institute of 
Malaya, are to be used to instruct small- 
holders in ways to obtain more and 
better rubber. 

Subjects covered include “Good Tap- 
ping,” “Manufacture of Sheet Rubber” 
(the old method with each farmer mak- 
ing his own), “Centralized Manufac- 
ture”’ (by cooperative or other group 
methods), “Replanting,” “Preparation 
of New Planting Material,” and “*Bud- 


grafting.” 
Local ‘‘Talent’’ Used 


All of the movies were filmed on 
rubber farms, with smallholders, work- 
ers and instructors acting their own 
parts. The scripts were written by a 
local writer, in collaboration with two 
members of the R. R. I. Smallholders’ 
Advisory Service. 

The movies, which will be shown by 
mobile units traveling all over Malaya, 
represent another step in the Research 
Institute’s program to acquaint the 
small rubber farmer with the latest 
methods of planting, tapping and man- 
ufacturing to produce grade one rubber. 
The films will make more widely avail- 
able the instruction which is now being 
carried out by Rubber Research In- 
stitute field workers stationed through- 
out the country. 

The Rubber Research Institute of 
Malaya, with headquarters at Kuala 
Lumpur, is financed entirely by the 
rubber growers themselves and serves 
all the planters, large and small. 
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ons Are Outposts of Freedom 
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in Malaya Today 





Planters Face Death on Malayan Estates: Unsung 
Heroes in 4-Year Fight Against Reds Help U. S. 
Build Stockpile of Natural Rubber 





DEATH TOLL MOUNTS, BUT PLANTERS STAND FIRM 





In October and November, the Com- 
munists stepped up their war effort in 
Malaya. The number of Malayans 
killed, of buildings burned, of rubber 
trees slashed, has increased. 

Yet the rubber planters hold grimly 
to their dangerous tasks, their estates 
becoming outposts of freedom in as 
weird a war as has ever been fought 
against the Red aggressors. 

If the Communists could succeed in 
conquering Malaya, America and her 
allies would suffer a triple loss. First, 
the source of a major portion of the 
world’s natural rubber would fall into 
Stalin’s lap. Second, the free nations 


would lose one of the most strategic | 


military positions in Asia. And third, 
if Malaya falls, it is almost inevitable 


that the Communists will sweep across , 


all of Southeast Asia. 


Malaya’s war against Communism | 


began four years ago when a Red 
attempt to foment a “‘people’s revolu- 
tion” failed. 


A Jungle War 


The Communists then took to the 


| jungle, from where they have continued 


a campaign of murder and destruction. 
The Number | Communist target has 
been the natural rubber industry, on 
which the livelihood of more than half 
the people of Malaya depends. Operat- 
ing in small groups, the bandits burn 
plantation buildings, destroy rubber 
trees, murder rubber workers and estate 
personnel and do their best to disrupt 
the transportation of rubber along 
Malaya’s roads and rail lines. 

So far, the Reds have not succeeded 
in frightening the Malayans into sub- 
mission nor have they managed to stop 
Malaya’s vital rubber production. In 
spite of four years of day in, day out 
harrassment, the rubber farmers have 
stayed on the job. In fact, since the be- 
ginning of the ‘“‘Emergency,” Malayan 
rubber production has continued at a 


high rate—a tribute to the courage and 
determination of the rubber growers. 
The cost of this war to Malaya has 
been great—in lives and in dollars. 
Tropical jungles make poor battlefields. 
Together, more than 100,000 British 








SLASHED TREE 








Red bandits try to interrupt flow of natural 
| rubber to free nations and disrupt Malayan 
| y by slashing rubber trees. Although 
chewsend of trees have been killed in this 
way, constant vigilance of rubber planters 
keeps the Reds from gaining their ends. 











and Malayan troops and police are 
combing the jungles and tracking down 
the Reds, one by one. Armed guards 
patrol the plantations, the roads and 
the villages. And all through Malaya 
the rubber planters themselves carry 
guns, ready to shoot it out with the 
Reds whenever the occasion arises. 
As an aid in their fight the Malayans 
require understanding and moral sup- 
port by the rest of the free world, and 
a market for their biggest export, natu- 
ral rubber. As long as Malaya can sell 
her rubber at a sound price, she can 
assure her people of a decent standard 
of living and can carry on the bitter 
battle to protect her free way of life. 











LESSONS IN FREEDOM TAUGHT IN MALAYAN SCHOOLS— 
Malayan youngsters learn the ways of democracy in plantation schools, 





Election Time 





New Chiefs of Milwaukee County Dealers— 
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‘Deny Excessive Profits on 


in Three Cities 


Parts Sales to Army... 





| ETROIT.—Spokesmen for Gen- 
| eral Motors, Chrysler and other 
| automotive firms denied charges of 
|a congressional probing committee 
|that they enjoy excess profits in 
| selling automotive parts to the gov- 
| ernment. 
| Actually, the spokesmen said, 
the auto industry’s system of 
selling parts through assemblers 
saves the government money. 
They testified before the Hardy 
subcommittee on expenditures, dur- 
ing a week-long hearing here on 


ticed at the nearby Ordnance Tank 
Automotive Center. 

Frank W. Misch, Chrysler’s as- 
sistant controller, told the subcom- 
mittee that Chrysler had 
past saved taxpayers millions of 
dollars by paring profits on defense 


work. 
* 


1. bpsnce said Chrysler’s net in- 
come from government parts 
buying “by design” is “at a lower 
level than we have earned on like 
civilian business.” 

He said Chrysler had never yet 
been asked to return “one cent on 
a government contract” through 
| price renegotiation. 

“If the government can find 





parts procurement methods prac- | 


in the| 


pays Chrysler,” said Misch, “we 
certainly think the government 
should buy from these suppliers.” 
Myrle E. St. Aubin, service sec- 
tion director for General Motors, 
told the subcommittee that GM’s 
United Motors Service division ac- 
tually suffered a loss on its sales 
to the government in the first 10 


months of 1951. 
* 
"| ISREGARDING advertising 
costs and deducting from the 
gross profit only the normal over- 
head of United Motors Service,” 
|said St. Aubin, “this division’s ac- 
|counts on its sales to government 
| agencies, reflect a loss to the divi- 
|sion of $186,000, or 2.4 percent.” 


* * 


| However, St. Aubin pointed out 
| that such figures did not mean 

that GM itself suffered a loss on 
| the business, since the cost to 
| United Motors Service for parts 
| includes “a reasonable manufac- 
turing profit” for some GM man- 
ufacturing plant. 

It was a subcommittee investi- 
gator’s charge that auto manufac- 
turers and parts suppliers inflate 
the cost of government parts buy- 
ing by prearranged bids and exces- 
sive middleman’s profits. 

Chrysler’s Misch admitted that 


When the Milwaukee County Automobile Dealers Assn. held its election recently, 
the above (left to right) were winners: Russel Arndorfer (DeSoto-Plymouth), secretary; 


Wallace Rank (Dodge-Plymouth), president, 
not present when photo was taken. 
@ 


Humphrey (Chevrolet), vice-president, was 


Cincinnati Seats 
New Officers; 
Zorniger Is Head 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. installed 
the following new officers and 
trustees at its annual meeting. 

Officers: Frank Zorniger, Queen 
City Chevrolet Co., president; W. 
C. Heil, Menke-Heill Motors, Inc. 
(Dodge), vice-president; Clifford 
Jacobs, Clifford Jacobs Motors, Inc. 
(DeSoto), treasurer, and Erdie 
Turner, secretary. 

Trustees include: Jos. H. Albers 
(Chrysler), D. A. Bennett (Cadil- 
lac), Jos. Busam (Packard), Tom 
J. Bywater (Studebaker), W. F. 
Heinz (Buick), Howard Hively 
(Lincoln-Mercury), N. C. Jamison 
(Nash), Keith S. Kleespies jr. 
(Oldsmobile), Jos. Leonard jr. 
(Ford), Ray Rawers’ (Willys), 
Henry Sieve (Pontiac), Robert J. 
Thaler (Kaiser-Henry J), John L. 
Tranter, past president; L. E. Wul- 
lenweber (Hudson). 

Retiring President Jack Tranter 
presided at the meeting and gave 
a brief outline of the activities of 
the association during 1951. 

Frank Zorniger, newly elected 
president, gave a short talk on his 
intention to crusade for a solution 
of downtown parking problems and 
to work for greater highway safety. 
He pointed out the danger to the 
welfare of automobile dealers 
through the loss of business, “if 
these two problems are permitted 
to mushroom to a much greater 
degree.” 


U.C. Party Draws 
° _ e 
650 in Michigan 
DETROIT.—More than 650 people 
attended the fourth annual Christ- 
mas party of the Michigan Used 
Car Dealers Assn. last week. 
Prizes worth more than $3,000 


were distributed. The evening’s top 
prize winner was’ Sam _ Petok, 


and Fred Barrett (Packard), treasurer. Murel 


Motor (Dodge-Plymouth), president; R. Earl 


L-O-F Reports 
New Records 
For Flat Glass 


| TOLEDO.—Production and sales 
lof flat glass in 1951 were up about 
|8 percent more than in the preced- 
ing record-breaking year, it was 
announced by Libbey-Owens-Ford 
Glass Co. 

“The past year has been definite- 
ly a very good year in our business 
in spite of the great amount of ef- 
fort that has been put into conver- 
sion of factory space and training 
of personnel for rearmament op- 
'erations and production of newly- 
| developed equipment for the Armed 
|Forces,” said John D. Biggers, 
|president of L-O-F. 
| “There have been many advances 
|in teehnology since the end of 
| World War II enabling us to mass- 
| produce precision glass products 
'which formerly 
hand-labor,” he said. 
| “We have set aside space in five 
| of our large glass factories for spe- 
|cial defense work and our three 
| divisions—Plaskon, Liberty Mirror 














They Head Portland [Ore.) Group— 


Elected 1952 officers and directors of Automobile Dealers Assn. of Portland, Ore., 
are (from left): David Logan, Logan Oldsmobile, director; C. Edwin Francis, Francis & 
Hopkins Motors (Mercury), director and retiring president; Lee Cosart, Lee Cosart 


(former mayor of the city), and Ernest E. Williams, association manager. 
2 crackin ames — 


required much) 


Kaiser-Frazer publicity man, who|and Fiber Glass—are devoting a 


collected a broiler, three chickens | substantial portion of their effort 


and a bottle of champagne. |to government work. 
pute | “In some cases our program for 





Nevduhere Motors, Ltd. 


|training of personnel and availabil- 


suppliers to provide parts of like 
quality and render comparable 
service at lower cost than it 


suppliers sometimes do not bid on 





they did, their bids were sometimes 
higher than Chrysler’s or higher 
than the prices they charge Chrys- 
ler. 


& 


* * 


HE reasons he said were that 

government business was at- 
tractive only if in substantial vol- 
ume and that small manufacturers 
often are forced to shy away from 
the complex Army procedure for 
preparing bids. 

St. Aubin pointed out that no 
matter whether a car or truck mak- 
er manufactures a part or not for 
his vehicle, he is responsible for 


* 


ranty on the part. 

“For example,” said St. Aubin, 
“if the Ordnance department de- 
sires information as to the nor- 
mal life of a particular assembly 
or part, certain engineering in- 
formation, or information with 
respect to the installation or op- 
eration of the part, it is more 
readily available, and perhaps 








Riley, Earl Riley Packard, secretary-treasurer 
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Victors in Cincinnati Dealer Election— 

New officers of Cincinnati Automobile Dealers Assn. are (left to right) Frank Zorniger, 
Queen City Chevrolet, president; William C. Heil, Menke-Heil Motors, vice-president; 
Cliff Jacobs, Clifford Jacobs Motors, and Jack Tranter, Tranter-Williams Motors, retiring 


consists of Joseph H. Albers, D. A. Bennett, Joseph Busam, Tom J. Bywater, W. F. 


Heinz, Howard Hively, N. C. Jamison, Keith S. Kleespies, Joseph Leonard jr., Ray 
Rawers, Henry Sieve, Robert J. Thaler, John L. Tranter and L. E. Wullenweber. 


NPA Limits Battery Output 








WASHINGTON.—NPA last week | ufacturers will be able to produce 
banned the production of auto bat-| only as many batteries of each of 


defense contracts and that when| 


the engineering, service and war-| 





president. Erdie Turner was reelected secretary-manager. The new board of trustees | 


| Auto Makers Give Rebuttal 


available only, through the 

or truck division.” 

“Considering all of the facto 
involved,” St. Aubin continued, “‘ir - 
cluding the performance, cost, ser\ - 
ice, warranty and goodwill, the dis- 
tribution of component parts ar 
service parts of a motor vehicle by 
the assembler thereof, is of mutual! 
advantage to the Ordnance depar'- 

| ment and such assembler.” 
* * 

yiscs said that government pur- 
| + chases involve many time-con- 
|suming special requirements not 
present in regular commercial busi- 
nesses and that these requirements 
|are costly when quantities ordered 
| are small. 

He said paper work averages 15 
pages for each government con- 
tract and many copies of each 
are required. He also said the 
government usually requires spe- 
cial packaging, warehousing, 
processing and _ scheduling to 
make sure the right part is de- 
livered where needed on time. 
Misch showed the subcommittee 
|a chart illustrating that more than 
|40 considerations must be met in 
making out a bid for government 
parts work whether the company 
gets the contract or not. 

He said about 43 other considera- 
|tions must be made to process a 
| government order after it has been 
| received. 

* * *# 

1.) bgpeer said that the cost of pre- 
» paring a small bid is often 
greater than the total value of the 
contract and that Chrysler loses 
money on such bids when it gets 
them. 

Misch said the subcommittee’s 
failure to take all the cost of pack- 
ing parts into consideration was 
“unrealistic.” 

He pointed out that the sub- 
committee had estimated the cost 
of packing as 10 percent of the 
basic cost of the parts. 
| “Chrysler’s experience during the 
first 10 months of 1951,” said Misch, 
“showed this cost to actually be 23 
| Beroent. On some items the cost of 
| packaging is 900 percent—on oth- 
|ers over 100 percent—on one item 
|costing one-third of a cent to the 

government the cost of packaging 
| to the government specifications is 


| three cents.” 

ANOTHER auto industry witness, 
+% Earl J. Bush, president of Dia- 
mond T Motor Car Co., said that 
the spare parts business for many 
automobile firms represents. the 
difference between profit and loss. 

“In 1949,” said Bush, “Diamond 
T would have been in the red but 
for spare parts.” 

Alfred I. Hawkins, treasurer of 
Timken-Detroit Axle Co., told the 
subcommittee that it was his firm’s 
policy not to bid on government 
parts contracts. 

He said Timken prefers to sell 
through its regular customers be- 
cause it is difficult to do business 
with the government. 


ca 
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* * * 


Two Dealers Sued 
For Alleged OPS 


Price Violations 


Suits asking triple damages have 
been filed against a dealer in Chi- 
|cago and another one in Ogden, 
| Utah, for alleged overcharges un- 
|der the new OPS price law. 

Down Town Nash Co., 1200 Madi- 
son St., Chicago, has been sued by 
| Arthur W. Gregg, who claimed that 
| he was overcharged $145 for a 1949 
| Dodge sedan he purchased. 

In what is believed to be the first 
|Rocky Mountain area suit for tre- 
|ble damages in price ceiling viola- 











Northshore Motors, Ltd., Vancou-| ity of facilities is now ahead of the 
ver, B. C., has been incorporated | released schedules for new defense 
with capitalization of 1,000 shares. | production.” 





Detroit Auction Cancelled 


DETROIT.—Severe cold and heavy snows forced the Aptco Auto 
Auction, 124 Sproat St., Detroit, to cancel its regular sale last 
Wednesday (Dec. 19), Manager Sam Goodman reported. 

Goodman announced earlier that because of the holidays, the sales 
scheduled for Dec. 26 and Jan. 2 would also be postponed. He expects 
to have 250 cars at the next sale Jan. 9, and the report of that sale 
will appear in the Jan. 14 issue of Automotive News. Other auctions 
are on pages 24, 25 and 32 today. 











teries with life expectancies of less 
than 18 months and “deluxe” mod- 
els with extra high ampere-hour 
ratings. 

The order, effective March 1, will 
limit manufacturers to production 
of five general types of auto bat- 
teries with ampere-hour ratings no 
lower than 90 and no higher than 
135. 

NPA said that the order does not 
affect industrial storage batteries, 
|nor batteries for motorcycles, heavy 
|trucks, tractors and buses. NPA 
said it expected the order to save 
| about 5,000 tons of lead annually. 


| According to NPA, battery man- 


| the five types as they manufactured 
|in the like month of 1951. In addi-| tions, George V. Tribe Co. (Lincoln- 
| tion, adjustments are made to com-/| Mercury), Ogden, Utah, was 
|pensate for batteries that do not| charged with 43 specific allegations 
|meet the new specifications. |in new-car sales, according to John 
F E. Miles, OPS director in Denver. 
Those producers who in 1951| - “ 

|made batteries below permitted | ¢13 5 OPS suit seeks to wageres 
|specifications are allowed to add| 236 in damages from the Tribe 
ithe number of such batteries to |CO™P4ny for price ceiling violations 
| , | from March 2 to June 2, Miles said. 
the lowest ampere-hour classifica- | ‘ 
|tion that may be produced in the 
|}future. For “deluxe” producers, the 
|order allows them to add the saame| HARTFORD, Conn. Radar 
|number of such batteries to aj|teams of the Connecticut state po- 
|quota, and they may be added to|lice have been placed in strategic 
jany of the five general types at| places on state highways to enforce 
ithe discretion of the company. speed laws. 





Sale Police Teams 














Theyre heading this way! 


New style stars from the skyways 
for America’s highways 


F tle 
nil 1952 Stuildbakte 


NEW COMMANDER V-8 
NEW CHAMPION 
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Man-Made Gravel— 


Synthetic gravel as it might be used for a pavement foundation is studied in a 
laboratory at Cornell University by Prof. Julian C. Smith (left) and Prof. Benjamin K. 
Hough. The two-man team has developed a process for producing synthetic gravel 
from mud, inexzensive chemicals and sulfite liquor, a waste product from the paper 
industry. Mixed in a ‘‘briquetting” machine, the material is fuzed into the shape of 
oversized dog bi-cuits. It may then be broken to resemble crushed rock. In tests 
individual pieces have been submerged in water for six months without disintegrating, 
it is :aid. They have withstood freezing and thawing and drops from o three-story 





\Chicago Committee Airs Plans in Detroit... 





Makers Briefed on Big Show 


DETROIT 
pation in the Chicago Auto Show, 
to be held Feb. 16-24 at the Inter- 
national Amphitheater, was dis- 
cussed here last week at a luncheon 
sponsored by the dealer show com- 
mittee. 

Representatives of the makers, 
press and advertising agencies 
heard Frank H. Yarnall, chairman 
of the committee, describe this big 
dealer show as one benefiting the 
industry on a national basis, as well 
as being a local selling show. 

Last year’s show attracted 457- 
000 persons within a 500-mile ra- 
| dius of Chicago. Press coverage 
was national. 

Exhibits for the ’52 show will 
occupy 152,000 square feet of space, 
said James F. Goodwin, association 


motor trucks, accessories, parts 
equipment and educational displays 
the first floor of the amphitheater. 

The central arena accommodating 
12,000 will be the scene of a bril- 
liant stage revue, glorifying the 
{newest passenger car models on a 








president, with passenger cars fill- | 
ing the entire second floor, and | 


fect in height. This spectacle fea- 
turing actors, actresses, singers, 
dancers and community and sub- 
urban “queens” assigned to the va- 
rious makes of cars will be 
sented at 3:30 and 9 p. m. daily and 
will run approximately one hour. 

Show hours daily will be 11 

a. m. to 11 p. m.; adm‘ssion price 
90 cents, with 45 cents for chil- 
dren under 12 years of age, tax 
included, and no extra charge for 
viewing the stage spectacle in the 
arena. 

Edward L. Cleary, show manager, 
announced that special days will be 
|set aside, such as those honoring 
manufacturers, engineers and the 
motor truck industry. 

Retained to create and build the 
stage, scenic effects and decora- 


shows, is the Becker Brothers Stu- 
| dios, of Chicago, headed by John C. 
Becker. 

A new note to be introduced will 
be the use of a 10 by 22-foot mir- 
ror set behind the cars as they 
make their appearance, and moved 





In Philadelphia nearly everybody reads The Bulletin 
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pre- | 


tions, as at all past amphitheater | 


Auto maker partici- huge stage 150 feet in width and 75 | to the rear of the stage to bright n 


|the revue acts. The general decor 

|tive color scheme will be golden 

| brown with a rococo overlay of 

|ivory white 

The largest single display, re 

| quiring 12,700 square feet of floo 
space, will be the Chrysler en 
gineering exhibit. 

Leading factory officials plan ‘to 
|visit the show and a number of 
|}manufacturers will hold dealer 
meetings, while the dealers. will 
assemble their salesmen in ad- 
|vance for refresher courses’ in 
handling visitors. 

In addition to Yarnall and Good- 
win, the executive show committee 
is composed of Edward E. Carlson, 
Charles Hermanek, Michael F. Mc- 
Carty, James F. McManus jr. and 
Charles E. Stube. 


NASCAR Opens 
Race Body, Stock 


Engine Division 


| DAYTONA BEACH, Fla.—A new 
|racing division has been added to 
the NASCAR organization — stock 
automobile engines in speedway 
chassis—and the division will make 
its first showing during Speed 
Week here, Feb. 3-10, NASCAR has 
announced. 

Drivers and officials are making 
a variety of guesses on what speeds 
the cars will make, and they range 
from 120 miles per hour to 150. 
Frank Del Roy, Patterson, N. J., a 
top speed designer, estimated that 
Speedway Circuit cars will do 140 
miles an hour. 

During Speed Week, NASCAR 
said that the cars will make time 
tests over a measured mile on the 
beach. The Speedway car with the 
fastest two-way average will re- 
ceive a $1,000 prize. 

NASCAR pointed out that with 
the speedway-type cars, weights 
will be about half of stock car 
weights, and wind resistance will 
be reduced and better balance 
achieved. 

In similar tests conducted with 
stock cars, NASCAR said that a 
1950 Olds 88 came up with a 100.28 
two-way average, and a 1951 Chrys- 
ler pulled the test at 100.13 average. 

Wally Campbell, Trenton (N. J.) 
driver, has received car No. 1 in 
the Speedway division. Others who 
have entered cars in the division 
are Red Cruise, Miami: Louis 
Parker, Tulare, Calif.; Robert Lili- 
enthal. East Randolph. N. Y., and 
Tom Cherry, Muncie, Ind. The or- 
|ganization said 13 others have re- 
ported so far that they have speed- 
way cars and plan to compete in 
the circuit. 
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Thomas of N. C. Named 
NASCAR ’51 Champ 


DAYTONA BEACH, Fla.—Herb 
Thomas, the Olivia (N. C.) lumber- 
man, has been named Grand Na 
tional Circuit champion of 1951 by 
the National Assn. for Stock Car 
Auto Racing (NASCAR). 

Thomas, who collected 4,208.45 
points during the 1951 season, will 
get nearly $2,000. In addition, he 
won $18,365 in purse prizes during 
1951. 

His biggest victory of the year 
was the first place in the gruelling 
500-mile Labor Day classic at Darl- 
ington, S. C. That win alone netted 
him $8,665 in cash. 

Finishing second in the 
Grand National point race was 
Fonty Flock, of Atlanta, with 
4,062.25 points. Fonty’s brother, 
Tim, was third with 3,722.50 points 
Fourth and fifth, respectively, in 
the point race were Lee Petty, 
Randleman, N. C., 2,392.25 points, 
and Frank Mundy, Atlanta, 1,963.5. 

Rounding out the top 10 were 
Buddy Shuman, Charlotte, N. C., 
1,368.75 points; Jesse James Taylor, 
Macon, Ga., 1,214; Dick Rathman, 
Los Angeles, 1,040; Bill Snowden, 
St. Augustine, Fla., 1,009.25, and 
Joe Eubanks, Spartanburg, S. C., 
1,005.5. 


1951 


Some Generation! 
OSHAWA, Ont.—A Toronto gang 
was blamed by police here for the 
theft of $3,500 worth of automobile 
generators from a freightcar. A 
GM official estimated between 250 
to 275 generators were taken. 
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F YOU haven’t been suggesting LifeGuard 

Safety Tubes to your new car custom- 
ers, you should feel haunted by a great 
many of these ‘‘ghosts.”’ 

Because these are the ghosts of lost prof- 
its—the thousands of easy, extra profits 
lost by car dealers who never suggested 
LifeGuards when they made a new car sale! 


Plenty of your customers will buy this 
priceless blowout-accident protection 
eagerly —if you let them know about it. 

Tell them, for example, that no tire in 
the world is blowout-proof—but that 
Goodyear’s LifeGuards make the worst 
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blowout as harmless as a slow leak! 


Point out that LifeGuards are gilt-edge 
protection against both blowout accidents 
and blowout tragedies . . 
every 12 motorists had blowouts last year!* 


A small addition to the car-payment 
plan makes LifeGuard Safety Tubes easy 
for the customer to buy—easy for you to 
sell. Phone your Goodyear representative 
now, to learn how you can collect these 
handsome extra profits without even car- 
rying stock or rendering service! 

*From a survey for Crowell-Collier Publish- 
ing Company. 


. and that 1 out of 


Show customers how GOODYEAR’S LIFEGUARD SAFETY TUBES 
make any blowout harmless! 


1. The LifeGuard Safety 
Tube has two air cham- 
bers. Only outer cham- 
ber gives way in case of 
blowout. 


2. Reserve air in strong, 
cord-fabric inner cham- 
ber supports car long 
enough for safe, gradual 
stop. 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


LiteGuard, T, M.——The Goodyear Tire & Rubber Company, Akron, Ohio 
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10 
To Avoid Robberi 
0 AVOLM opperies 
Wave of Dealer Holdups in Boston Brings 
List of Tips from Police 
BOSTON.—A wave of holdups in|robbers from the auto sales room. | 


auto dealerships and retail stores 
in the area has brought the is-| 
suance of “Ten Commandments” 
to owners from Police Supt. Ed- 
ward W. Fallon. 

Coinciding with the superintend- 
ent’s announcement of the 10 sug- 


gestions to prevent robberies, 
Frank Battles jr.. owner of Frank 
Battles’ Co., 208 Washington St., 


Newton, who has been robbed six} 
times within the past ten years, 
foiled yeggs by a clever booby trap 
tear gas bomb planted in his safe. 
Explosion o of the bomb drove two 


Phelon Pays Bonus 


SPRINGFIELD, Mass. — Russell 
Phelon, president of R. E. Phelon 
Co., has announced that the firm 
will pay employes a bonus out of 
profits for the fiscal year ending 
Oct. 1. The bonus ranges from 200 
hours’ pay at the basic hourly rate 
for those who have been employed 
the full year, to 50 hours for those 
with three months’ service. 





AN OPEN-V 


|money in your place of business, 


Fallon said: “Many recent rob- 
beries and holdups of retail 
establishments have been prac- 
tically invited by the owners, who 
often fail to take proper safety 
precautions.” 

To help cut down the number of 
holdups, the following suggestions | 
were offered by the police super- 
intendent: 

1. Bank often. 

2. Do not keep 


large sums of | 


and lock up what you must keep. | 

3. Don’t send a messenger to 
the bank alone. Request the serv- 
ices of the officer on the route, | 


| or the men in the cruising police 


car. 

4. Most banks have night deposi- 
tories which proprietors of business 
establishments should take advan- 
tage of if they are open at night. 

5. Have the telephone number of 
the local police department posted 
in plain view in your place of 
business. 

6. Be on the alert for suspicious | 








| Ahrens, Roche, Visit L. A. Branch— 


Don E. Ahrens, general manager of Cadillac and J. M. Roche, general sales manager, 


| marketing conditions. Shown during the Los Angeles meeting are: Ahrens, Fred H. 
Murray, general manager of the L. A. branch, and Roche. 





persons around your place, and if | | inspect premises to see that nobody 
your suspicion is aroused, do not | is hiding there. 
hesitate to call the police. | 9 pes rd — on the prem- 
ises e 
7. After your establishment is | “45 ave an audible alarm in 
closed, keep a light burning and | your place, to be used as an extra 
keep the safe in a conspicuous | precaution should you be seized by 
place where it may be seen by holdup men on your way home 
the passing officer. and taken back to your establish- 
8. When closing up, thoroughly | ment. 





iSION PITT 


SBURGH STORE FRONT 


Shows what you sell...and sells what you show! 


@ An open-vision Pittsburg 


Front turns your entire showroom into 


one big display that puts your 


biles and accessories right out where 
the passer-by can see them. Such a dis- 
play stimulates the public’s desire for 
brings the 


the products shown . . 
“looker” 
Even after it is closed for the n 


establishment with an inviting open- 


vision front keeps on winnin 








inside to make a purchase. 


~ 


h Store 
automo- _ store front has been 
country who have 
winning Pittsburgh 


ight, the 


g custo- 
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PITTSB 


URGH reare 


mers and influencing future purchases. 
The pulling power of an open-vision 


creased sales — by dealers all over the 
showrooms with eye-catching, sales- 
Store Front Metal. These dealers have 
also proved that modernization—inside 


and out—has been a sound investment 
in the future of their businesses. 


So use sparkling, modern Pittsburgh 
Products to give your showroom that 
up-to-the minute look that suggests to 
the public that yours is a progressive 
business ... a good place to trade. For 
examples of actual Pittsburgh installa- 
tions, and for descriptions of Pitts: 
burgh modernization products, write 
for our new booklet, “How To Give 
Your Store The Look That Sells.” It’s 
free. Just return the coupon below. 


proved — with in- 
modernized their 


Glass and Pittco 


EYE-APPEAL THAT MEANS BUY-APPEAL. This | Pittsburgh Plate Glass Company I 
N F Richmond, Va., showroom is a striking example | 2313-1 Grant Building, Pittsburgh 19, Pa. | 
tore ronts of how Pittsburgh Products can be used to give a | Without obligation on my part, please send me a ! 
place of business more attraction power. The | FREE copy of your booklet on modernization, “How | 
° 137-foot long front and the 36-foot return on the | To Give Your Store The Look That Sells.” | 
and Interiors side elevation are of distortion-free Pittsburgh | | 
Polished Plate Glass. All sash and division bars Ee Rn Se es Ee | 
hd h are lustrous Pittco De Luxe Store Front Metal. And | | 
by Pittsburg the doors are clear, sturdy Herculite Tempered | Address.-.---.....--.-------------- | 
Plate Glass, with Herculite Door Frame Assemblies. | City State | 
q Architect: C. W. Huff, Jr., Richmond, Va. | F s | 
_ Se eer nc corse ase oni men al 

PAINTS - GLASS +: CHEMICALS - BRUSHES - PLASTICS 


Stas COMPANY 





Conn. Dealers’ Tip 
Helps Nab Car 
Theft Suspects 


MIDDLETOWN, Conn. Susp - 
cions of several New Haven au 
|dealers, who had been offered 4 
| car, later found to have been stole 
led police to the capture of four 
|men reportedly operating an inter- 
| state auto theft ring. 
| Police Chief John J. Pomfret 
| here said that state and local police 
|arrested four men in the case and 
|now are pressing their investigation 
|into the likelihood that the alleged 
|ring has been operating on a wide- 
spread, interstate basis. 

The arrested men, three from this 
city and one from nearby Hamden, 


| recently met with officials of the division's Los Angeles branch to discuss West Coast| reportedly had been operating out 


|of here and in Rhode Island. 
After the New Haven dealers had 
reported their suspicions to police 
authorities, Pomfret was notified 
by William Keegan, auto under- 
writer investigator assigned to the 
state department of motor vehicles, 
that the reputedly stolen car was 
believed to be in this area. 

Local police then found the ve- 
hicle in a dealer’s lot in the adja- 
cent town of Portland. Further in- 
vestigation revealed that this deal- 
er allegedly had purchased three 
other cars offered by the ring, 
police stated. 
| Police so far have discovered 
|}seven cars brought into this area 
| by the ring, all vehicles having been 
| stolen in Rhode Island. Motor num- 
| bers were altered, Pomfret said. 
| The cars then were sold to used- 
|car dealers, with the known excep- 
|tion of one sale to an individual, 
the police official stated. He said 
that most of the vehicles were 1950 
or 1951 models. 





$1 Mitten Veur 
Junking Racket 
Revealed in L.A. 


LOS ANGELES.—Police Capt. A. 
T. Nelson, chief of the automobile 
theft squad, has disclosed the ex- 
istence of a _ million-dollar-a-year 
automobile-wrecking business tied 
in with stolen cars. 

The discovery came after a study 
of car-theft statistics which Nelson 
instigated last spring after he 
learned that the number of auto- 
mobile thefts was rapidly rising 
and the number of recoveries de- 
creasing. 

He said that some of the un- 
recovered cars were as old as 25 
years, and that four out of five 
were over eight years old. 

“Such cars were a police prob- 
lem,” Nelson said, “because people 
abandoned them on the streets. 

“Some of the new wreckers are 
cutting up stolen cars, and some 
may be stealing newer cars for 
junk. In fact, mv men have un- 
covered one case in which a stolen 








1951 automobile was cut up by 
three ex-convicts.” 
Defense 


(Continued from Page 2) 


will reach approximately 3,000 
when contemplated schedules are 
reached. 

The company’s current commit- 
ments in the tank program also in- 
clute an assignment to design a 
medium tank which Chrysler will 
build in the Delaware plant, and to 
assist Ordnance in the development 
of the new heavy tank. 

In other defense developments 
last week, Willys-Overland an- 
nounced receipt of its fifth large 
order for military Jeeps and parts 
since June, 1949. 

Ward M. Canaday, Willvs presi- 
dent, said military security pre- 
vented releasing the amount of the 
new order, but he said that most of 
it calls for the Jeeps to be of a new 
model, the M-38AI, powered by the 
company’s new Hurricane 4-cylin- 
der engine. 

Tooling for the order is expected 
to be completed early next year 
The new award boosted Willvs’ 
backlog, for both civilian and mili- 
tary vehicles, to more than $250 
000,000, Canaday said. 


‘De-Mothballed’ 


WASHINGTON. — Approximatel: 
10,000 machine tools—last of a 47, 
000 “mothball” stock the Navy buil 
up from World War II surpluses- 
will be made available to Arm: 
and Air Force contractors, th: 
Navy said here. 
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U. S. Tab Put at 50%... 
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Highway Group Seeks 
$1.6 Billion in ’52-’33 — 


WASHINGTON.—A two-year fed- 
eral-aid highway program totaling 
$810,000,000 yearly and based upon 
the traditional 50-50 federal-state 
matching formula, will be recom- 
mended to Congress early next year 
by the American Assn. of State 
Highway Officials. 

The AASHO policy statement, 


as approved at a recent meeting | 


of the association’s chief admin- 
istrative officers in Chicago, pro- 
poses that Congress specially 
authorize $210,000,000 for inter- 
state system of highways—that 
amount to be equally matched 
by the states. 

In the past, the association has 
gone on record as favoring a 75-25 
matching formula (the greater 
share to be borne by the federal 
government) for any congressional 
authorization made specifically for 
improvement of the interstate sys- 
tem. 

The present federal-aid highway 
act, authorizing funds for a two- 
year period ending June 30, 1953, 
makes no specific provision for the 
interstate system as such, but fed- 
eral funds are provided for use on 
that system through the authoriza- 
tion for primary roads contained 
in the bill. 

The state officials recommend 
that the interstate system funds 
be apportioned on the basis of state 
population and that no state re- 
ceive less than three quarters of 1 
percent of the total interstate sys- 
tem authorization. 

They also recommend that the 
federal-aid primary, secondary 
and urban allocations be distrib- 
uted among the states on a 50-50 
matching basis as follows: the 
primary funds be apportioned on 
a formula of % population, % 
post-road mileage and % area; 
secondary funds be apportioned 
on the formula of % rural pop- 
ulation, 4% post-road mileage and 
% area; the urban funds be ap- 
portioned on the basis of popu- 
lation of urban areas. 

The AASHO policy statement 
also makes the following proposals: 

For forest highways there should 
be authorized the sum of $32,000,000 
annually; that for forest develop- 
ment roads and trails there should 
be authorized $28,000,000 annually; 
that for the construction, recon- 
struction, improvement and main- 
tenance of roads and trails, in- 
cluding necessary bridges in na- 
tional parks, monuments, and other 
areas administered by the National 
Parks Service, there should be au- 
thorized $16,000,000 annually; that 
for the construction and mainte- 
nance of parkways to give access 
to national parks and national 
monuments, or to become connect- 
ing sections of a national parkway 
planning, there should be author- | 
ized $17,000,000 annually; for the| 
construction, improvement and/| 
maintenance of Indian reservation | 
roads and bridges, and roads and | 
bridges to provide access to Indian | 
reservations and Indian lands, 
there should be authorized $10,000,- 
000 annually, and that for roads on 


Objections of K-F 
Fail to Halt Otis 


Reorganization 


CLEVELAND. — Federal Judge | 
Emerich B. Freed set Feb. 28 for | 
submission to him of a reorganiza- | 
tion plan for Otis & Co., Cleveland | 
investment firm, under judgment to | 
pay $3,120,743 to Kaiser-Frazer. 

Judge Freed approved a petition | 

for Otis to reorganize over the pro- | 
test of K-F, which charged that | 
Otis was seeking to avoid payment | 
of the judgment. | 
_ K-F was awarded the sum follow- 
ing its suit against Otis for with- 
drawing from an agreement to un- 
lerwrite $10,000,000 worth of K-F 
stock in 1948. 
_Any plan for an Otis reorganiza- 
tion will require K-F’s recommen- 
lation, since the firm is a major 
creditor of the Cleveland firm. 


| 
| 


Becker-Mills Opens Lot 
Becker-Mills, Inc. (Pontiac) has | 
opened a “trading post” for used 
‘ars at 6900 Frankford Ave., Phil- 
adelphia. 


| 


| 
| 
| 
| 
| 


| 
| 
| 
| 


| 


unappropriated public lands, as de- 
lineated in the Federal-aid High- 


way Act of 1950, there should be 
| authorized $5,000,000 annually. 


1950, 


That for that section of the pres- 
ent Federal-aid Highway Act re- 
lating to emergency relief fund for 
national disaster, 
the Federal-aid Highway 
there should be authorized 


as set forth 


$15,000,000. 


That not more than 25 percent 
of the apportioned to each state 
for the primary and secondary 
systems may be switched from 
one system to the other, provided 
the state highway department 
makes such request and it is ap- 
proved by the commissioner of 
public roads as being in the pub- 
lic interest. 

That 





You 


¥ 


in | 
Act of 


these recommendations 
should be applicable for the fiscal 
year ending June 30, 1954, and for 
| the fiscal year ending June 30, 1955. 


Palmerton Anniversary— 


C. D. Reinhard (right), operator of 
Palmerton (Pa.) Motor Corp., with Elaine 
Susanin, accountant, check over special 
payroll using silver dollars for the 25th 
anniversary. Reinhard signed his first con- | 
tract with Chevrolet in 1926. His dealer- | 
ship has been at the same site since 1928. | 


| 


Dealer Conventions 
Jan. 27-30, 1952—NADA 
dorf-Astoria hotel, New Y City. 
March 10-11, 1952—Annual convention of 
Louisiana Automobile Dealers Assn 
Hotel Jung, New Orleans 
Apr. 7-8, 1952 — 3th annual convention 
Missouri Automobile Dealers Assn 
Muehlebach hotel, Kansas City 
Oct. 19-21, 1952—Florida Automot 
er Assn S 


Wa' 


convention 
Cc 


> Sen 
Beach, Fla 
* * * 


Dealer Auto Shows 


Feb. 16-24, 1952—44th annual Chicago Auto 
Show, international Amphitheater, Chi 
cago, 

Feb. 22- Mar. |, 1952—Washington Auto 
motive Trade Assn., National Guard 
Armory, Washington, D. C, 

March 3-8, 1952— 40th automobile show, 
Coliseum, Denver. Sponsored by the 
Denver Automobile Dealers Assn. 

March 7-16, 1952—Los Angeles Motor Car 
Dealers Assn., Pan Pacific auditorium, 
Los Angeles. 

March 8-15, 1952—Kansas City Auto Show, 
sponsored by Motor Car Dealers Assn. 
of Greater Kansas City, Municipal audi 
torium, Kansas City. 

March 8-15, 1952—Pittsburgh Automobile 
Dealers’ Assn., Hunt Armory, East End, 
Pittsburah, Pa. 

March 29-Apr. 6, 1952—Seattle Auto show, 
sponsored by Seattle Automopile Deal- 
ers Assn., Field Artillery Armory, Seattle. 


can help make it so 


—— Coming Events=—= 


Aftermarket Shows 
Feb. 28-March 2, 1952—Pacific Automotive 
show, Pan Pacif sud Los An 
geles. 
March 20-23, 
Automotiv 


torium 


31 Southwest 
ouston Coli 


1952—10th ann 


show. Sam #H 


. 


General 
Jan, 15-18, 1952 — 31 


Highway Rese 
Academy of S 
Jan. 22-24, 1952— 
Car Rental System, Ir 

Miami Beach. 

Jan. 25, 1952—Automotive Trade Assn 
Manaaer meeting A Jor#-Astoria 
New York City 

Jan. 27-30, 1952—i!th annual convention 
Truck Trailer Mfg. Assn., Hotel Sham 
rock, Houston. 

Feb. 7-8, 1952—!|3tt 

Co 


tiona 


nnual 


eeting, National 
, Delano hotel 


annual meeting. Na 
ouncil of Private Motor Truck 
Owners, Hotel Statler, Washington 
Feb. 7-18, 1952—|3th annual meeting Na- 
tional Council of Private Motor Truck 
Owners, Inc., Hotel Statler, Washing 
ton, D. C. 
May 5-7, 1952 — Automotive Engine 
builders Assn., San Antonio, Texas. 
* * * 


Re- 


Engineering 
Jan. 14-18, 1952 — Society of Automobile 


Engineers, annual meeting, Book-Cadil- 
lac hotel, Detroit. 





by identifying yourself with 


lhe dealer sien of Vuatity’’ 
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Co., of Milwaukee, to pay $1,170, | 
|amounting to 10 cents a pound for | 
|overweight of 11,700 pounds on the 





Sti ff Laud Fi ne 


Levied in Illinois 





N. J. Studies Proposals 
A 10-member joint state legisl 
tive committee has been named to . 





In the Hopper 











rear axle of one of its trucks | study proposals wo Ne 

/AUKEGAN “he le Ss : : Jersey’s employment and ten 

Ms AUR, Be. a a Medard Schmidtz, secretary-treas-| Automobile owners will have to,ture and sent to the governor for * +d disability benefits. TI 
fine under the new Illinois state enae ot the tite, catered o shea ot produce receipts for the previous| signature. | porary disability efits. 


truck overloading law was assessed year’s personal taxes before they edie Witeas 4 atterned after| Study was decided upon after bills 
3 p : The state law is patterned after|+, raise the benefits under each 


i Asst. ; : : 
here last week by Judge Minard / can obtain an auto license in the|similar laws in St. Louis and Kan- ; 
. s “ |. s » ba S ¢ é ‘ “ » S08 
E. Hulse in Lake county court. Atty. Harry P. Breger recommend-|fyture, according to the terms of a/sas City for city licenses. cS ae ae cee ee , 
He ordered John Hennes Truck |ed the maximum fine. bill passed by the Missouri legisla- ¢ s . 900 Pp a a ina 


guilty, whereupon State's 


| California Proposes Cut 
|\In Tax Collection Costs 





Take ALL the profits on EVERY truck sale with 


Rugged Dump 
Bodies—sizes 
for all jobs 


TRUCK EQUIPMENT 





Every chassis needs something to go with 
it, and you can greatly increase your 
profits by selling each unit complete with 
Hercules Truck Equipment. Hercules 
equipment, for all truck sizes and needs, 
provides extra strength and work-speed- 
ing features that make selling easy. Sold 
and serviced by Hercules distributors 






load-N-Gote— 
twin cylinders lift 








Pickup Dump 
Conversion—engine 
driven low mount 


GALION, OHIO 


———— FREE LITERATURE—Send Coupon Now! a / HERCULES STEEL PRODUCTS CORP. 


i | DEPT. 1206 


Please send me information on 














DUMP BODIES 
LOAD-N-GATE 
POWER CHUTE 






















Individually designed 
to fit all "52 models 


money can buy. 


GRULE GUARD 


/ Only 
WITH WINGRAIS jf 


of Cello Guards. 









| 

| 

| 

| 
equipment checked: | 
COMPLETE HERCULES LINE | 
FERTILIZER & LIME SPREADER =| 
| PICKUP DUMP CONVERSION | 
| 

| 

| 

| 

| 

| 


FINISH 


TION 


You want extra 

profits . . 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 

the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 


. your 


top-quality materials 
and workmanship go into the making 


Efforts to cut the cost of col-| 
lecting California’s diesel fuel tax| 
were recommended by Legislative | 
Auditor A. Alan Post in a report! 
to the joint legislative budget com- 
mittee. 

Post said that for the year 1950- 
51 the cost was $40.58 per $1,000 of | 
collections, as against $1.01 per 
$1,000 in the administration of the 
state gasoline tax. 


* x * 


Virginia Seeks Revision 


Of Insurance Laws 

A measure providing that a lend- 
ing agency shall not coerce a bor- 
rower into purchasing insurance 
from a particular insurance com- 
pany will be considered by the 1952 
Virginia legislature. 

The proposal was included in 
recommendations for a complete 
revision of Virginia insurance laws 


Mass. Bill Seeks Curb 


On Selling Insurance 

The sale of automobile insur- 
ance by persons selling cars on 
installment plans or engaged in | 
the business of financing auto- 
mobile loans in Massachusetts 
would be prohibited under a bill 


To Amend Toll Road Act 


Gov. Lausche has called a special 
session of the Ohio legislature to 
give the state turnpike commission 
broadened authority for the acqui- 
sition of rights of way. 

Such legislation had been held 
necessary by investment bankers as 
a prerequisite to financing of the 


prohibited from Massachusetts 
roads after January, 1953, under 
a bill filed for consideration by 
the 1952 state legislature. 


. * * 


Old Car Excise Tax 


After the sixth year, old cars 
would be subject to an excise tax 
according to the actual value of the 
car under a bill filed in the Massa- 
chusetts senate. Present minimum 
is 10 percent of the original pur- 


chase price. 
* * 


Anti-‘Loading’ Proposal 
A Massachusetts bill has been in- 
troduced to prevent car salesmen 
from installing extra equipment un- 
less authorized by the buyer. 





Group to Continue 
Battle for Ceiling 


On Income Tax 


CHICAGO.—A campaign for a 
constitutional amendment to put a 
25 percent ceiling on federal in- 
come taxes will be pushed again 
next year. 

Legislatures in eight states will 
be asked to petition Congress to 


[ashinon 










REPLACEMENT 
CONVERTIBLE 


smoothly, powerfully throughout U.S.A. coor - ee ee eee " which have been submitted by the Prices from * 
state advisory legislative council.| $)55045$4 
* * * PLUS TAX 7. -_ 


Write or wire for money making deal 


ARO MFG. CO. 


1089 Commonwealth Ave. Boston, Mass. 


World’s Largest and Oldest Makers 
of ‘Replacement Convertible Tops 











and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box- 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from . . 


proposed $300,000,000 cross-state toll . 

superhighway. ] 

7 . F “4 

Mass. Eyes Law to Control (=m UI VE é 

GRILLE GUARD Size of Rear Windows sik es : 

' or Off Witha rter Turn ( 

— Cars with rear windows of less On oO ; ” yaa a s 

than three square feet would be Heavy %-inch bolt (with T-head i 

1 
i 

; t 











HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 











pes filed in the house. 
BUSINESS * * * 
ae Ohio Legislature Reconvened LICENSE PLATE 


FASTENERS 


Py ee ee ee ee eee 


Join the thousands of success- effect such a limit on U. S. income s J 
*t ful merchandisers who are now featuring tax collections, the Western Council NEW YORK § FINEST fi 
Cello Grille Guards, and get your share of the said here. / 
i} STAINLESS STEEL extra profits the complete Cello line The council is a non-profit or- - want the best. Their wreckers H 
LICENSE FRAME provides. Styles to fit all makes. 1946-1952. ganization. Its officers include: W.| must work ‘round the clock with three D 
: = hal ene gee wo «She, shifts. Well-built wreckers have proven 
y / A : a lano 0.; enry ° er, P ° 
2 j to the factory today for FREE catalog pages Brotherhood of Teamsters (AFL);| The men who drive them know they M 
/ and tie siete, = gP Charles J. Lynn, vice-president of can rely on these wreckers in any ti 
J / Eli Lilly Co. and C. R. Sheaffer, emergency. Discount to dealers. Open “ms 
. president of the W. A. Sheaffer ? - Write f tal u 
Pen Co. territory available. Write for catalog. 
The council said that 26 state su 
“ legislatures have adopted resolu- WELD-BUILT a 
tions favoring an income ceiling wi 
your GUARD for life since 1939. Congress could call a BODY COMPANY a 
constitutional convention if 32 5903 Preston Court . 
Cello Products Co. 161 Prescott Street, East Boston 28, Mass. _| States formally proposed an amend- Brooklyn 34, New York 2 
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es wees Kill OPS, DPA, 


/FOB FACTORY | 
Farm Journal 
‘Urges in Article 


a 
Better Steel Supply 
_ Seen Helpful on Costs ne Piss ht and ope 


ally Mike DiSalle’s Office of Price 
[HE improvement in the steel supply situation may pro-| [Pires Seurnel-docleces th On Gittaie 
vide the cost cushion the automobile industry has been in its January issue. 
looking for if it is to avoid sharp price increases. “The law should not be amended, 
While the situation varies somewhat with each producer, 
most auto firms will be out of conversion of flat rolled sheet 














patched up, strengthened, weak- 
aepe or tinkered with in any way 









3 . .« “ whatsoever,” the magazine says. “It 
steel either at the end of De- 1... extent to which vendors to the | ies should be killed.” 

cember or by the end of the | auto industry will call on the auto 25Y # Selling Nash “EE the Conaressmen who will & 
first quarter of 1952. There industry for help with their steel | ears 0 elling Nasn— leat egg a ee 4 
are no published figures. supplies. Generally speaking, most| Executives and staff members of J. S. Hoffman Motor Car Co. (Nash), Sharon, Pa., | Streaming back to Washington in 


However, the concensus is that (of the auto firms have been able | were honored by Nash at a 25th anniversary dinner. E. S. Carpenter (left), Nash Pitts- | January really understand eco- 
during the past year or two most to get their steel allotment tickets | burgh zone manager, is shown presenting a clock trophy to M. R. Hyatt, president of | MOMic law, and what is really best 
auto plants were getting 20 to 25 placed with the steel companies. | the dealership, and Dana Hoffman, son of the founder and vice-president of the com- fOr the nation as a whole, that is 





percent of their flat rolled steel Some of the smaller firms have | P°"Y, for 25 years of Nash sales. et Ieee <esamas| tlie they will do,” the article 
by buying ingots from one sup- not been so fortunate. However, ’ , res iil . | is 

plier, shipping these ingots to an- with the reduced parts schedules in | Tver their cost increases up| otherwise inevitably lead to higher; “But the OPS would go out of 
other location to be converted | effect today, the situation here is| through July 26. Under existing | prices for all cars. business,” the article points out. 
into billets, slabs or sheet bars, (jess serious than it was a few regulations there is no relief for | While it is true that the car | “All prices would be freed, and par- 
and having the steel finished at = months ago. increases in the cost of labor and >Uilder can get relief for paying | ticularly farm prices. The nation 
still another mill. .; + *& , - ‘ a high price for conversion steel,| would heave a vast collective sigh 

n — materials since that time. ; ; ; : . . A 

As might be suspected, this is a jy Relief Si Jul Reli hich ._|such relief applies only to the in-|of relief, as in 1946 when we finally 
costly procedure—but it made it |’ Oo mneltey ounce y elief from high cost conversion | creased amount of conversion steel |rid ourselves of OPA. And shortly 
possible for the auto plants to turn| []NDER the Capehart amend- steel may come just in time to re-| he is using today as compared with |the old reliable free price system 
out vehicles at a rate that would | ment, auto makers are able to lieve a lot of pressure that might |the base period. would be back on the job.” 


never have been possible otherwise. 
Essentially, the plan made use of 
every available ton of steel-making 
or rolling capacity — wherever it 
might be. Even blast furnace or 
openhearth capacity that would be | 
available for only a few hours was 
used. 

On an average, conversion steel 
cost about $100 more than the mill 
price. Where three or four mills 
had to be used, the cost might be 
even higher, after taking into ac- 
count the loss on scrap that was 
purchased to make ingots plus roll- 
ing charges and shipping costs. 

* * * 


Costly Item to Use 


—s an automobile pro- | 
ducer was using 25 percent con- | 
version steel, his average increase 
in cost per ton of steel used was 
$25. Assuming a steel requirement 
of 3,000 pounds per car, the increase 
in production costs attributable to 
conversion steel only would be 
$37.50 per car—quite a sizable item. 
It may be pointed out that there 
are other characteristics of con- | “3 
version steel that often made this | x 
practice costly. Conversion steel 
was not guaranteed as to quality 
except under extraordinary circum- 
stances. Some times the surface 
condition was not all that was de- 
sired and required further process- 
ing. Scrapped parts were relatively 
large, adding further to manufac- eo 
turing costs. | 
While it would be unfair to 
assume that all car producers 
will save as much as $35 or $40 
per car if they are able to buy 
all of their steel at mill price, 
it is undoubtedly true that the 
majority will find their steel costs 
reduced at least $30 per ton. | 


Secs= WEAVER TWIN PY 


lems in the present situation is is the ONLY autn fi type lift H 
MEWA Jr. Execs 

List New Officers can handle ALL wheelbase lengths 
ats Brees without lass of lifting capacity! Se 


Wholesalers Assn. announced new en). 
officers during the MEWA conven- 
























. i» aa is William Hen- Yes, the WEAVER TWIN POST LIFT is the O 
derson, Henderson Bros. Sacra- automotive type lift that offers wheelbase 
mento, Calif., and_ secretary is justment from 40” minimum to any desired 
Francis J. Lee, Northern Auto imum ... Provides unobstructed under 
Supply, Marshfield, Wis. 8. abe < * 
Gommaitheemen ‘include: Lioyd accessibility. No rails in the way. It 
Colbert, Joseph Woodwell Co., more in a lift than any other dev. 
‘eg eg x rg | i. more working room . . . more dep 
. H. Kelly Co., Re ank, N. J.; . 
Philip R. Beninato, Official Dis- more exclusive features . . . mor With rear post remaining in position, the front 
tributing Co., New York; Edmund duction for your shop. It pay post is adjustable to any wheelbase length. For 
H. Deeter jr., E. Mather Co., Har- Twin Post Lifts. example——the Model EC-100 TWIN POST can 


take an 80’ wheelbase Crosley and a 164” 


risburg, Pa., and Ernest C. Snider, wheelbase Cadillac Ambulance. 


Johnston Auto Supply, Spring- Ask your jobber, or write 
field, O. and time study proof o 


High Ky. Cunt Upholds riority. Ask for Bulle 


Dealer’s Insurance Claim 





WEAVER MOTOR SUPPORT 


The Weaver Motor Support is inex- 
pensive and provides a convenient 
method of supporting motor, and 
thereby increases production on re- 
moval and replacement of transmis- 
sions and rear motor mountings. 
Furnished complete with hydraulic 
jack for raising and lowering con- 
tact channels. 


SERVICE SHOP EQUIPMENT 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL. 


Twin Post Lifts ... Unit Lifts... Wheel Alignment Equipment . . . Headlight Testers . . . 
Brake Testers... Wheel Balancing Equipment... Jacks... Dollys...and Air Compressors, 


LOUISVILLE. — The Kentucky 
court of appeals has held that Rash 
Motor Co., of Harlan, Ky., is en- 
titled to collect its insurance on an 
automobile which a_ prospective 
buyer wrecked. 

North British & Mercantile In- 
surance Co., Ltd., had insured the 
car for $1,200. A prospective buyer 
was allowed to try out the car for 
a week and wrecked it in an acci- 
dent. The appellate court ruled that 
the lower court should have favored 
the dealer. 


























Fourth Consecutive 4-Letter Award— | 


Gateway Motor Co., 
Ford “four letter award" 
awards are shown, left to right, by John 


owner; O. Lundstrom, Ford assistant district manager, and Bob Young, zone manager. 
Presentation _was made > ata banquet which 41 employes and their _wives attended. 


Car Thefts in Milwaukee 


Soaring Toward New High 

MILWAUKEE. — Car thefts in 
this city are increasing and it is 
expected that the total for the year | 
will be the highest in history, ac- | 
cording to the police department. 

Records up to Nov. 1 show there 


Inc. (Ford), Livingston, Mont., 
for outstanding performance during the year. 








has received its fourth consecutive | 
The four | 
M. Ryall, co-owner; Edward L. Fleming, co- 








, year. Police estimated that a total | 
of 1,056 cars will be stolen before | 
the year’s end. The highest number | 
of cars reported stolen in previous | 
years, 1,045, was in 1946. 


Dan ford Motors, Ltd 


Incorporation has been announced | 
|of Danford Motors, Ltd., Vancou- | 


were 966 automobiles stolen here, | ver, B. C. Capitalization is set at 


an increase of 12 percent over r last | 








Now, 


1, 000 shares. 


1917—1919 


As Always, 


PREPARED and 





PRODUCING! 
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Wilson Refuses to Budge 


On Economy Controls 


By William Ullman 


Washington Correspondent 


[production will not come un‘il 
1953. 
* > * 
Civilian Output Pledge 
Plans to maintain as much 


¢ civilian production as possibie 
along with the mobilization pr»- 
gram are soundly conceived aid 
would be continued. 





7. The ODM program is to ke: p 
the civilian economy strong. 

The boss of the rearmament ef- 
fort complained that the American 


PPEARING at a National Press Club luncheon here the | people lack a full appreciation of 
other day, Defense Mobilizer Charles Wilson didn’t 


various questions. He said: 


1. That wage controls would not be scrapped. 


2. He doesn’t intend to re- 
|vamp the arms program to| 
suit critics who want a faster | 
| build-up. 

3. There is a wholly erroneous 
notion that if we had shut down 
automobile and other hard goods 
civilian plants a year ago we 
could have devoted those plants 
to the production of planes, tanks 
and other weapons. To have done 
so, he added, would have result- 
ed in a great deal of unemploy- 
ment, a shattered public morale 
and a heavy loss of tax revenue. 





the seriousness of the world crisis 
and he urged “patriotic restraints” 


caine his words in giving newspapermen answers to their| py all groups. 


He said he had read in “dope 
sheets” which are “supposed” to re- 
port the “inside stuff” on Washing- 


vill begin to be felt most severely | ton that “we are going to scrap ou 


William Ullman 


in the first half 
of next year. 

5. The _ tooling- 
up period 


1951 would pay 
off in the coming 
year. The new 
year will see sub- 
stantially increas- 
ed production of 
military items. 
However, Mobil- 
izer Wilson point- 


4. The pinch on civilian goods'ed out that the real peak in such 





1941—1946 






Since World War I, Timken-Detroit 
has played a major role in the modern- 
ization and mechanization program of 
the United States Armed Forces. 


At the outbreak of World War II, 
Timken-Detroit’s research and devel- 
opment program—carried on contin- 


uously since 1919 in cooperation with 

















WORLD’S LARGEST MANUFACTURER OF AXLES 


FOR TRUCKS, 


a 
PLANTS AT: DETROIT AND JACKSON, MICH. ¢ OSHKOSH, WIS. © UTICA, N.Y. 


BUSES AND TRAILERS 


* 


or ; “ 


ASHTABULA, KENTON AND NEWARK, OHIO © NEW CASTLE, PA. 





Armed Forces personnel—helped to 
make possible the immediate mass pro- 
duction of modern military vehicles. 


Timken-Detroit did not relax with 
victory. Realizing the high cost of un- 
preparedness in a national emergency, 
Timken-Detroit moved ahead with 
new developments in axles, brakes, 
transmissions, transfer cases and other 
components for military vehicles. 
Today, Timken-Detroit is out of the 
blueprint stage— producing for peace! 





TIM 
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A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
DETROIT 32, MICHIGAN 
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that | 
took up most of | 


wage-control policies in order . 
| avert strikes in key industries.” He 
then added with emphasis: 

“I can say that we must and 
will maintain wage control to 
prevent a spiral of wage-price in- 
flation which would be just as 
damaging to labor as to every 
other group in the economy.” 
“From where I sit, all American 

groups look alike to me,” Wilson 
asserted. “I am opposed tp busi- 
ness seeking exorbitant profits. I 
am against labor using its power 
to break the safeguards built 
jagainst inflation. I am against 
| agriculture trying to get more than 
\its fair share of the national in- 
| come.” 

He pointed out that critics of 
| the mobilization program have 
been far apart, one side complain- 
ing that the program is too slow, 
ithe other saying it is going ahead 
too fast. 

“We shall neither be stampeded 
| into hasty action nor lulled by com- 
placency into soft action,” he de- 
_— 





* * * 


| ‘More Guns, Less Butter’ 
iano CRITICS who have said the 


program calls for too much 
“butter” and not enough “guns,” 
Wilson said this complaint will not 
be heard as much next year when 
the public begins to feel the effects 
of the civilian cutbacks order for 
the first quarter of 1952. 

There was no point, he explained, 
in cutting back civilian production 
until military production was ready 
to pick it up, but from now on, 
“there will be many more guns and 
much less butter.” 

This is not caused by any basic 
change in policy, he added, for a 
large part of this year has been 
devoted to letting contracts, draw- 
ing specifications, designing, ex- 
pansion of industrial capacity and 
|the output of needed materials and 
| assembling tools and manpower. 
| Even so, he pointed out, mili- 
| tary deliveries are new running 
| three times the quantity of a 
year ago, and this will be sharply 
increased next year. 

“How would it profit us to shut 
off civilian production needlessly if 
|}such a course would produce no 
| more guns?” he asked. 





Capitol Hill iis 
ERE are some of the recess ac- 
tivities on Capitol Hill: 

The Senate Committee on Inter- 
state Commerce is making a study 
of the national transportation sit- 
uation. 

A Senate Banking subcommittee 
is going over proposals for new war 
risk insurance legislation. 

A House Ways and Means sub- 
committee is studying overlapping 
state and federal taxes. 

A House Interstate Commerce 
|subcommittee is looking into the 
| operations of the Securities and 
Exchange commission with a view 
|to proposing legislative changes if 
| they are found desirable. 
| An investigation of the antitrust 
laws, about which there have been 
almost continuous inquiries in the 
past, is now being pushed by staff 
employes of the monopoly subcom- 
mittee of the House Judiciary com- 
mittee and the Senate Small Busi- 
ness committee. 

* 





* * 


Mexican Road Census 


fee U. S. bureau of public roads 
reported last week that Mexico 
will carry out its first national road 
census in January. Data obtained 
will be incorporated in a new offi- 
cial road map of Mexico. Tabula- 
tions are expected to be completed 
for release in early March. 





| The back pages of every issue of AUTO- 
|MOTIVE NEWS contain the WANT AD 
| Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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lica, imagine how anxious children 
will be to go to school where they 
will be entertained and educated at 
|the same time. Every one of the old 





| 
| 
| 





* 








| 
( N THIS Christmas Eve of 1951, | 
isn’t it fascinating to consider 
how the dreams, or the illusions, 
of our imaginative childhood, which 
seemed so far distant in our adoles- 
cence, now bid fair to be turned 
into reality. We pictured Santa 
Claus flying with his reindeer-pow- 
ered sleigh from the North Pole, 
direct to our chimney. 

Why, only 25 years ago, Com- 
mander Richard E. Byrd, with 
Floyd Bennett as his pilot, flew 
from King’s Bay, Spitzbergen, 
circled the North Pole, shook 
hands and stood at attention in a 
salute to discoverer Admiral 
Perry, and returned 1,600 miles 
back to base in 15 hours, 51 min- 
utes. In 1938 Howard Hughes and 
his crew, in a Lockheed, flew 
around the world and was back 
in 3 days, 19 hours. 

Now . . . Commander George L. 
Jones, leading a jet squadron of 
the Fourth Fighter - Interceptor 
Wing in Korea, tells of planes fly- 
ing so fast that bullets seem to 
move in slow motion. 

“In less than an hour,” he says, 
“we fly in our swept-wing ‘Sabre- 
jets’ the distance from New York 
to Washington, tangle with several 
squadrons of Communist jets over 

a thousand-mile battle arena, and 
are back at our base. It’s a gut tax- 
ing stretch that makes one minute 
seem an hour a very long 
hour.” 

At that speed even Santa Claus 
might become an “also ran.” 
om of * 


Age of Miracles 
|S yd ... listen... We know that 
on Nov. 3, 1913, Lieut. Harry A. 
Johnson and crew of the 94th Pur- 
suit Squadron made the first flight 
across the continent at 20,000 feet 
altitude breathing liquid oxygen. . 
And now, 38 years later, an eminent 
scientific man in aviation tells us 
in the New York Times that “with- 
in 50 years we will be flying 
through inter-stellar space to the 
moon and other planets.” 


Is that any harder to believe 
than our childhood visions of the 
wild witch on her broomstick, or 
the adventures of Cinderella? 

Television, moving picture and 
radio scientists are anticipating, 
within a comparatively short time, 
the development of the three-di- 
mensional technique in portraying 
pictures, and the emergence of a 
system of “person to person” radio 
communication between a man in 
America who wants to talk private- 
ly with a man in Singapore. 

Right now they are taking three- 
dimensional movies of surgical op- 
erations which have made the old 
clinical movies obsolete. It now 
takes three cameras to do the job, 
but the result is reminiscent of the | 
old sterescope that grandma anes | 





to keep on her parlor table when 
we were kids. 

Of course, the change over will | 
cost a lot of money for the boys in 
television ... so your old set won't | 
be obsolete next week. } 

There's a great turmoil going on} 
right now in the television-radio- | 
advertising business. It has to do| 
with the word “economy,” which is 
becoming of importance, even to 
advertisers who have millions to 
spend. 

But . . . when television passes 
the “diaper stage,” and the govern- 
ment forgets to send two billion 
dollars to Slobovia, and earmarks 
it for the common schools of Amer- 





Branch Motor Express 


NEW YORK.—Branch Motor Ex- 
press Co. played host to a class of 
34 students from the Academy of 
Advanced Traffic recently, and 
took them on a tour of its recently 
opened million-dollar terminal at 
155 W. 16th St. here. 





| 


tiresome subjects will be taught by 
dramatic presentation. 


Learning with Pictures 
~ ERIOUSLY, the teachers are not 
’ to blame when the children don’t 
listen. Only one child in a hundred 
has the capacity to become a nat- 
ural student. The average modern 
child learns through pictures. If 
they don’t find them in the good 
books, they turn to the comics... 
or television. 

A great new industry will rise 


| in the educational field, as soon 


as the politicians discover that 
it is a “political necessity” to 
properly educate our youth... 
that industry will be founded 
upon the production of pictures 
that entertain while they are ed- 
ucating boys and girls. 

They won't be the kind that old 
Parson Weems would have pro- 
duced when he did the scenario of 
George Washington confessing that 
he hacked down the cherry tree. 

Washington was a great guy... 
once you separate him from his 
publicity. Jefferson was great and 
intensely human .. , Lincoln was 
truly great, but, the modern child, 
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|GMC Civilian Honors for Walters— 


Russell L. Walters, dental technician, second class, USN, receives congratulations 


jand $450 in U. S. savings bonds from Capt. F. E. Fitzgibbon at Great Lakes, Ill. While 


the firm in making the award. 


a civilian, Walters suggested a plan to improve the system of storing and moving 
material between plants at GMC. Lyle Gately, GMC personnel department, represents 





like this writer, does not want to 
|spend the rest of his life reading 
miles and miles of historical pro- 
motion. 

| Those men were great because 
ithey believed in something with all 
ltheir hearts which many selfish 





people were sure couldn't be so. 
Christmas is that magic day when 
we revive those dreams ... those 
illusions . . . which must inevitably 
become real. 
Make it a merry day and the 
Happy New Year is up to you. 
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Price IS Important 
Erroneous Ad Uncovers 


| New-Car Prospects 


DETROIT.—-That there would be 
lan overwhelming demand for new 
lears in today’s market—if prices 
were low enough—was illustrated 
last week on one of Detroit’s used- 
car lots. 

The owner of the lot had asked 
the following ad be run in one of 
Detroit’s daily newspapers: “For 
sale—six brand new 1951... SAVE 
$972.” 

Crowds began to converge on the 
lot, all plainly anxious to buy. The 
trouble was that nobody wanted to 
save $972 per unit—they wanted to 
buy the car for $972. A squad of 
police came to restore sanity. 

“As advertised,” insisted 
prospect. 

The lot owner checked the paper 
—and found that the prospect was 
right. He called the newspaper. 

Soon a classified ad manager was 
making profuse apologies. It seems 
that a linotype man forgot to set 
the word “Save” in the ad, and the 
proofreader didn’t notice the omis- 
sion, either. 


one 





| More than 100,000 persons read AUTO- 
| MOTIVE NEWS every week! 


| 





Experienced truck men know # pays to buy 
trucks equipped with Timken-Detroit Axles. 
These advance-designed axles perform better 
—stand up longer—cost less to maintain. 


It’s only good judgment to keep this high 
level of dependability for the entire life of 
your truck. Whenever Timken-Detroit parts 
need replacement, make sure your service 
man installs only Timken-Detroit original 
equipment parts. It took more than 40 years 
to perfect today’s Timken-Detroit Axles— 


The Timken-Detroit Axle Company, Detroit 32, Michigan 


Install only 
Genuine 









and nobody else can build genuine parts to 
maintain them. 
Look for the truck dealer who displays the 
Timken-Detroit sign—headquarters for true 
Timken-Detroit parts, protected and pack- 
aged in engineered kits for maintenance work 
that lasts longer! 


MAIL THIS COUPON FOR ILLUSTRATED FOLDER ON TIMKEN-DETROIT AXLE LUBRICATION 





NAME 
ADDRESS 


| 


The Timken-Detroit Axle Company 
100 Clark Street, Detroit 32, Michigan 





| operate 





STATE 


1 


Gentlemen: Please send me free illustrated literature on Timken-Detroit Axle Lubrication. 


(Number of trucks.) 
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--+ by Jack Weed 


But Grange’s Program Carries Weight... 





‘Little’ 


HE “little man” in the trucking 

business, the owner of but one 
| truck, has finally acquired a cham- 
jpion in the fight being waged for 











_ all of the emphasis that is 
being placed on diesel truck 
operation during the past few years, 
a survey recently made by the 
Automotive Engine Rebuilders on 
diesel maintenance service might 
be interesting to many truck deal- 
ers. 

The association queried 996 en- 
gine rebuilders in the United 
States, Canada and other countries 
as to what extent they were inter- 
ested in diesel service. Only 293 
questionnaires were returned, giv- 
ing a report from 42 states, District 
of Columbia, Canada and Australia. 

Almost 50 percent, or 140, of 
those who replied did not offer 
diesel service. Of these 89 were 
not interested, 28 said there was 
no demand for it in their terri- 
tory, 16 expressed interest and 
seven lacked the personnel, space 
or equipment to get into it. 

Seventy-five said they were doing 
a limited amount of diesel service, 
limited mostly to what they could 
do with gasoline engine service 
equipment. This consisted mainly 
in crankshaft regrinding, rework- 


E pa : | proper recognition of the worth of 
|tain, some parts difficult or im- trucks in our “on-rubber” transpor- 
‘names to obtain. |tation system. 

ny The National Grange, which re- 
Intensive Training cently met for its 85th annual 
MAYBE that is one of the prin-| comgenaeh ord for bette, and 
oe een wey aie = sounder methods of providing 
tors Truck has come up so fast oo “aa 
in the diesel field since 1946. As| ®dequate all-weather roads, elimi- 
late as 1949, GM had but 27 percent | nation of differences in truce one 
Dongen p> Page te rig ay decrees states, elimination of diversion of 
ness, and this year it has captured highway funds to other uses and 
38.8 percent of this business. In development of highway planning 
1946, diesel heavy-duty trucks rep- 


resented but one percent of GMC’s pel study committees in each 
business and for the first nine i , ‘ 
months of this year, I understand,|, The farm group spoke primarily 
it has been at least 50 percent. Of |f0r the farmers who now operate 
course growth of diesel, industry- 
wise, had something to do with it, 
since diesel represented but five 
percent of the heavy-duty output 
of the industry in 1946 and this 
year to date has grown to 22 per- 
cent. 

But there is no question in my 
mind but that the intensive train- 
ing program that GMC went into 
in 1949 had a lot to do with its 
meteroic rise in diesel truck im- 
portance. In 1949 it conducted 12 


* * 


them, it also spoke for the other 
hundreds of thousands of truck 
users in small towns and those 
whose trucking activities are large- 
ly confined to rural areas. 

Its sponsorship includes the own- 
ers of one truck who up to now 
have had no voice in the battle 
that has been waged against truck 
operation by those interests which 
are endeavoring to harass and put 


in excess of 2,159,000 trucks and | 
4,175,000 cars; but in speaking of | 


Truckers Voice 


by truck for further shipment to 
initial markets. 

The switch, for instance, in the 
movement of livestock to market 
by truck, which now has reached 


to reach his market, as they do for 
the “for hire” hauler. 

The “for hire” hauler and the, 
large privately-owned fleet oper- 
|ators have had active organizations A 
‘fighting for the rights of trucks 88 percent of all livestock move- 
lon the highways of this country, ment, has resulted in the almost 
|'but the individual owner of one or | Universal abandonment of the load- 
| two trucks, who should have had ing pens and facilities that used to 
‘the support at least of the dealers|be standard at every small-town 
‘who sold him his equipment, has |Tailroad station. : ; 

‘had no one looking out for his| In order to permit highway 
linterests until now. egg ogg to ~~ ?_“* 
. a . p est in the years ahead, the Na- 
atith, the, Grange interesting | tional Grange believes that the fo 
trucks under non-discriminatory |!°Wing guideposts of principles, 
legislation and with fair taxation, [romney in summary, should be 
the entire trucking industry can- ‘CVOWS*> 
not but be helped mightily. The | ¢y1GHWAY Development. — The 
ship “and political influence, has |v. ‘@?mers’ interests is in all high- 
ee ik to os oven at the | ways. We recognize that our pri- 
en ea iS rel € /mary highways carry the heavy 
— , | traffic, much of which is farm-to- 
The report of the Grange’s nema market and provides the bulk of 
i ae eater a as : gore revenue for the improvement of all 
|by the assembled delegates, p roads. Eighty-three percent of the 
up the faster service, flexibility and traffic flows over 20 percent of the 
| personalized attention afforded the road mileage in the nation 
|farmer by highway transportation | Many of the primary highways 
|which cannot be equalled by any) are deficient in meeting modern 
other form of transportation. | traffic requirements, especially 
— . bes oe die! those approaching cities. If these 
|T use a ‘ae ponneneee car and ge cee = _o ne 
| i ved wi a resultin 
|school bus have brought within | y alg in use due to paw 


as many hurdles in the path of| reach of most rural people medical| eongestions and general wearing 
economic truck operation as pos- and recreational facilities compara-| out, all roads including country 
sible, and those other interests|ble with those of urban centers! roads will suffer from decreased 
| which have hid behind “truck dam- | and made possible the consolidation | revenue. 


ing liners, reboring, honing, align- 
ing and boring main bearings, fit- 
ting pistons and piston pins. 

* co a 


separate diesel schools and 
trained 142 diesel experts, This 
year thus far it has had 92 








Reasons Summed Up 


T= group of 78 who definitely 
considered themselves in diesel 
service were well scattered among 
27 states, four in Canada and two 
in Australia. Twenty-five of these 
were located west of the Mississippi 
river and 47 east. Of the 44 who 
were offering fuel injection equip- 
ment, only nine performed the 
work in their own shop. The others 
farmed this work out. 


Sixty-two offered complete en- 
gine overhaul, doing the work in 
their own shop, while two offered 
an exchange service. A little bet- 
ter than 75 percent stocked some 
parts, 14 stocked fuel injection 
units and nine stocked complete 
units. 

Two of the less favorable replies 
to the questionnaire seem to sum 
up reasons why diesel use hasn't 
progressed faster. One of these 
was: “Sources of supply difficult 
unless you have been appointed a 
distributor of their products.” The 
other: “Self-education is slow and 





difficult, information hard to ob- 
Top Trucks 

New-truck registrations for 10 
months, plus 14 states for No- 
vember: 
1951 Pos. Make 1950 Pos. 
1—309,914 Chev. 363,538— 1 
2—220,071 Ford 273,727— 2 
3— 92,5831 Dodge 81,571— 5 
4— 88,181 GMC $1,928— 4 
5— 83,382 Inter’l 89,043— 3 
6— 28,159 Stude. 40,432— 6 
7— 21,004 Willys 20,565— 7 
8— 10,778 White 9,847— 8 
9— 8,694 Mack 7,649— 9 
10— 4,019 Diam. T 4,886—10 
1l— 3,380 Divco 3,510—11 
12— 3,040 Reo 3,116—12 
13— 1,959 Brockway 1,885—13 
14— 1,826 Autocar 1,743—14 
15— 897 Federal 1,244—16 
16— 773 Pontiac 1,270—15 
1j— 579 Kenworth 526—17 
1y— 435 FWD 268—20 
19— 381 Crosley 369—18 
20— 297 Sterling 303—19 
21— 259 Peterbilt 

Total All Makes 
881,779 988,951 

For further details see page 

22, today’s issue. 





schools and trained over 1,650 
experts. ‘lack of foresi 

- : | ght and adequate 
In addition to these schools, GMC| pianning in our road construction 


has four mobile training units de- | : : 
voted to diesel training in the field a a Se See 


all of the time; it conducts a u- 


tinuous school at the factory; has | 
a diesel course in General Motors 
Institute. The General Motors 
diesel engine division also has a 
continuous training school in oper- 
ation. 

From the service standpoint, in 
addition to its own branches and 
those dealers who have set up to 
give diesel service, GMC has in- 
creased the 227 factory approved 
service stations which it had in 
1949 to 444 stations in the field 
| today. 


* * 


TATE weight and length barri- 
ers work as great a hardship 
|for the farmer, or hauler of farm 
products who must cross state lines 


a 





+ * * 


Naubert Feted 


| Ast Friday night I looked in at 
at a party that was thrown for 
an old friend of mine, the only guy 
| to my knowledge to have been 
|service manager for the Ford Mo- 
|tor Co. for two different terms. 
|That kinda puts Tom Naubert in 
j;the same unique class with Jack 
|Davis. They are the only two men, 
to my knowledge, who ever held 
the same executive position with ' . 
Ford—in the home office for two | Boy s Club Transportation by 
| different stretches. | An International model LM-122 Metro bu 
I nearly forgot to put “in home 
office” in that statement, which 
; would have made me wrong as 
(Continued on Page 21, Col. 1) 








port Lumber Co., and G. E. Houghten, gen 
Bridgeport. 








Net only has the 1950 world , 000,000 in 1950. These included $435,- 
+* truck registration of 16,685,000|000,000 in state gasoline taxes, 
units doubled since 1940, accord- | $355,587,000 in state registration 
jing to the 1951 edition of Motor|fees, $353,695,000 in Federal excise 
| Truck Facts published by the Auto-|taxes and the balance in special 
|motive Manufacturers Assn., but|city and county taxes, bridge, tun- 
jthe U. S. continues to hold world|nel, ferry and road tolls. Truck 
|leadership in truck use, owning 51| Facts estimates that the special 
| percent of them. |truck taxes for 1951 will reach a 
While the gain in truck regis- (total of $1,303,000,000. 
trations in the U. S. has been 81 Some 712,000 trucks and buses 
percent since 1940, the gain out- |were scrapped in 1950 for a new 
| Side the country was nearly 50 | record, it is estimated. 
| percent more. The only other About 423,690 truck trailers with 
| country to top a million truck (capacity of five tons and over are 
| registrations is USSR with an | now in use in this country. 
| estimated 1,935,000 units. oe 
The 8,637,969 trucks and 223,652, J [SE of trucks has doubled since 
buses in the United States paid / 1941 in eight states with the 








|special taxes in excess of $1,200,-| gain in California alone equalling 


|age to roads” to cover their own| 





of schools. At the same time, the| Seventy-two percent of the 3,313,- 
Grange declares, the use of trucks | 000 miles of roads and streets in 
|serving agriculture has risen 60|\the U.S. are county and _ local 
/percent since 1941. roads. While excellent progress has 
| This is forcibly brought out by |been made in some states to pro- 

figures which indicate that not | vide all-weather roads to important 
only are 89 percent of all farm | agricultural areas, in other states 

products trucked directly to mar- | progress has been very slow. 

ket but 11 percent of farm ton- | We believe that in these states 

nage is moved to railroad or dock | where progress has been slow the 
7s an nei ~~~" | following steps might be taken: 

a a * 


DIVERSION should be stopped. 
¢ (This is one of the top goals 
of auto groups.) 

2. State-aid highway tax revenue 
distributed to local roads should 
not be used to replace revenue for- 
merly raised by local governmental 
units for roads, but should be used 
for additional road construction. 

3. Sound formulas for the dis- 
tribution of state aid to local roads 
should be employed. 

4. County or district highway ad- 
ministrations should have available 
the services of a competent engi- 
neer with adequate practical ex- 
perience. 

5. Every county should have a 
long-range highway plan, so that 
those roads rendering greatest 
service to agriculture will be im- 
proved first should be selected on 
the basis of such factors as rural 
letter carrier, school bus and 
community collection routes. 

6. Secondary road divisions should 

(Continued on Page 20, Col, 3) 





Metro— 
s, New conveyance of the Bridgeport, Conn., 
Boys Club, is shown as it undergoes inspection by the boys. Here, the 115-inch wheel- 
base truck is being turned over by the Fathers and Mothers club, H. Stern, of Bridge- 


eral manager of the Metropolitan Body Co., 





World Truck Total Doubled in 10 Years 


the total present registration in 
|nine states. States doubling their 
| registration were: Colorado, with | 
/116.7 percent; Alabama, 115.4 per-| 
'cent; Arizona, 108.2 percent; Ten-| in 1946 to 20.6 percent in 1950. 
nessee, 105.4 percent; North Caro- The so-called light-ton and one 
lina, 103.1 percent; Michigan, 102.4 |half (or 10,001 to 14,000 GVW) had 
percent; Kentucky, 102 percent, and |shrunk from 24.4 percent of tota 
Mississippi, 100.3 percent. output to 6.4 percent in 1950, and 
| It is interesting to note by one/|the 14,001 to 16,000-pound GVW had 
|table in Truck Facts how changes j|also lost from 18.4 percent to 14.4 
in output by size has been influ-| percent of total. The heavier mod 
enced by the increased power,\els had increased during the sam¢ 
greater cab comfort and the ex-|period by approximately 2.4 per 
panded farm market during the |cent. 
past five years. | 
In 1946, it was estimated, 39.2 | 
percent of total domestic factory | 
sales were in the 5,000 pound and 
under GVW classification, while 


in 1950 it increased to 49 percent. 
Factory domestic sales in the 
5,001 to 10,000-pound GVW had 
nearly doubled from 10.6 percent 


* * * 
XPORT sales had a _ simila: 
change, with the exception that 
the larger sizes increased material- 
(Continued on Page 23, Col, 1) 
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Truck New Products 











FLAP EXTENSION—This mud flap exten- 
sion is produced by Fargo Rubber, 137 E. 
58th St., los Angeles. Harold Samson, 
president, says “The new six-inch mud 
flap extension enlarges the Fargo stand- 
ard size mud flap to 24 by 36 inches. 
This extension flap reduces the need for 
large, expensive inventories on various 
sizes and brands now being carried by 
jobbers and dealers. The Fargo two-part 
mud flap will fit over 95 percent of all 
trucks and trailers on the road requiring 
flaps under the new state regulations.” 


* * 





FOR HEAVY DUTY—Barrett 
Co., ZIst and Cass Ave., St. Louis 6, is 


Equipment 


producing this heavy-duty brake shoe 





radius grinder, Model B-350A. The com- 
pany said that this model provides for all 
types of brake lining grinding, and will | 
handle 9 to 16-inch brake shoes up to 4/ 
inches wide. | 









“EXPRESS — 


“SELLS 


WESTERN NEW YORK 


>, Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


ONE REASON’ is that it’s a well bal- 
anced newspaper, making it an equal 
favorite with both men and women. 


THE PROOF is found in the fact 
that the largest newspaper circulation 
in the state, outside of New York City, 
is the Sunday Courier-Express*. . . 
Leading merchants selling men, as 
well as those catering to women, find 
the morning Courier-Express the 
most economical and productive way 
to reach those families with the most 
money to spend. 


*290,348 ABC Audit, 9/30/50 


COLOR for Greater S 
Full color (two, thr 
available weekdays... 
one color, Sundays. 


BUFFALO 
COURIER-E 


Western New York's M 








XP 









Increased 
greater sales 


surfaces and usable for either in- 
terior or exterior finish. 


service gross and 
of ignition system 
items can be realized by dealers 
through intensive promotion of 
Krylonizing — weatherproofing of 
ignition systems with Krylon Acryl- 
ic spray—it is claimed by Krylon, 
Inc., 2601 N. Broad St., Philadel- | 
phia. | 

The company reports it tested the 
promotional pattern and profit pos- 
sibilities of Krylonizing at three 
Philadelphia outlets and determined 
that dealers can increase gross $70 
a month and up sales of ignition 
system items as much as 10 percent 
by aggressive promotion and mer- 
chandising. 





DEALER NAMEPLATE—Gryer Sales Co., 
545 5th Ave., New York, offers this name- 
plate designed to stay for the life of the 
| car. Is chrome finished and permanently 
bonded to the car without the drilling of 
holes, the firm states. 

* * 


New Finish 

Wilbur & Williams Co., 130 Lin- 
coln St., Brighton 35, Mass., is of- 
fering a combination rust inhibitive 
primer and finish coat, said to 
be an _ excellent adhesion over 
smooth aluminum and galvanized 


* k 


* 


Concrete Floor Patch 


A product for patching broken 
concrete floors is being marketed 


Planeta 



















Wir Eaton’s planetary construction, gear 
tooth loads are distributed over four “planet gears,” 
holding stress and wear on any one gear tooth to 
a minimum. These four gears are completely 
locked out in the high speed range. In the low 
speed power range, they rotate at slow speeds. The 
result is quiet operation; easy, clash-free shifting 
at all truck speeds; minimum wear; materially 
longer axle life. The rugged planetary design and 
forced flow lubricating system—both exclusive 
Eaton features—enable Eaton 2-Speeds to set un- 
equalled life and performance records. Your truck 
dealer will explain how Eaton 2-Speeds also 
reduce stress and wear on the engine and power 
transmitting parts—how they help your trucks haul 
more, faster, longer, at lower cost. 


Axle Division 
EATON MANUFACTURING COMPANY 
CLEVELAND, OHIO 


Saves Stress &Wear- 
adds to axle life! 


24, 1951 rhe we 17 
| by Flexrock Co., 3620 Filbert St.,| Production of the new polish will 
| Philadelphia, it was announced. It | begin immediately, it was an- 


is called “Instant-Use.” nounced. 


7 * * 


| Baldor Electric Develops 


|Wide Clearance Grinders 
Baldor Electric Co., 4351 Duncan | 
|Ave., St, Louis 10, has announced | 
| development of a new line of grind- | 
| ers which are available in_ six, | 
}seven and eight inch sizes. 

Features of the grinder, the com- | 
|pany states, are wide clearance 
|between wheels and motor frame, 
| ball bearings which require no lu- 
|brication and tool rests which can 
|be tilted for angle grinding. 


* ok + 


|Powdered Chrome Polish 


Offered by Gisler 

Gisler Polish, Inc., 557 E. Wash- | 
ington St., Indianapolis 4, has de- | 
veloped an auto chrome polish in} 
powder form, the company has an- | 
nounced. The new material will be | 
called, Miracle Auto Chrome Polish. | 

The company said that this was ; ; 
its first offering to the automotive | cleaning glass—from wind- 
field, although it has been produc- | shield to headlights. Aeromist is a prod- 
ing other polishes for 69 years. |uct of Boyle-Midway, New York. 





CLEANS 
| squeeze-bottle now gives motorists con- 


GLASS—A_ handy, __spiastic 


| venience in 








AXLES 


@ PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets * Hydraulic Valve Lifters * Valve Seat Inserts * Jet 
Engine Parts * Rotor Pumps * Motor Truck Axles * Permanent Mold Gray Iron Castings * Heater-Defroster Units» Snap Rings 
Springtites* Spring Washers* Cold Drawn Steel* Stampings* Leafand Coil Springse Dynamatic Drives, Brakes, Dynamometers 
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Seeing the picture with Sid and Imogene Television is the most profitable advertising 
medium ever evolved. 
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Its costs are big by irrelevant comparisons to 
halfway media — 


slight in relation to what makes it big: 
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the biggest stars on the biggest programs the biggest audienee on the biggest network... 
in television... 
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For every advertising dollar invested today, 
television delivers more people .. . customers... 
sales than any other medium. 
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Such as, for our own Show of Shows — 


Results. 
36.8 extra customers per month for each TV dollar. 
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the biggest opportunity for the biggest 
sales results! 
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And that is the measure of its success. 
Specifically, among program viewers, 
the average show raises sales by 37%, 








And for advertisers who plan big to sell big, 
NBC offers 


Fresh time periods are being opened by 
NBC-TV, with low budget shows and high budget 
shows, to place the selling force of television 
within the reach of all advertisers. 

Write or call NBC-TV Sales. 


The results figures are from the remarkable study, “Television 
Today.” If you haven’t seen this booklet about television’s 
impact, or if yours is worn out with use, write us. 


pli 


The network where success is a habit 
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1,000 Pet. Increase 
Reported in Sales 
Of Truck Diesels 


DETROIT.—Sales of diesel-pow- 
ered trucks have jumped tenfold in 
the past 10 years, according to V. 
C. Genn, general sales manager of 
GM’s Detroit Diesel Engine divi- 
sion. 

Speaking here at a dinner cli- 
maxing a 10-day sales and service 
meeting, Genn said Detroit Diesel 


will produce more diesel engines vice-president of the 
in 1951 than in any postwar year.|Olds-Cadillac Co., 


l 


power in both military and com- 
mercial applications. Much of this 
growth he attributed to the devel- 
opment of smaller, lighter weight 
engines 


In addition to the tenfold in- 
crease in sales of diesel-powered 
trucks in the last decade, Genn 


said that similar gains have been 
made in construction, earthmoving, 
oil-well drilling and commercial 
| fishing. 


Lone Star Selects 


W. B. DeSanders has been elected 
Lone Star 


Dallas. He is 


Genn said the larger sales figure | part owner of the company. At the 


was due to an important nation-|same time, 


L. A. Lutz was ap- 





wide trend toward the use of diesel | pointed treasurer. 







CAMBRIDGE CITY, 


e@ iN DEMAND 
@ IN SALES 
@ IN PROFITS 


MANUFACTURING CO. 


INDIANA 





'Program Carries Weight .. . 





(Continued f 


be established in state highway 
departments. 

7. Secondary road funds should 
not be diverted to other types of 
roads. 

8. Further research should be 
conducted on local rural road ad- 
ministration, maintenance,  con- 
struction and finance. 

* * * 
AFETY.—With the ever-mount- 
ing accidents and deaths on our 


highways, still greater attention 


should be given to highway safety. | 


Uniform Code.—In states where 
it has not already been done, com- 
parisons of existing traffic laws 
with the Uniform Vehicle code 
should be made immediately and 
legislation introduced in state legis- 
latures to the end that conflicting 
motor vehicle laws in the several 
states will be eliminated by the 
adoption of uniform motor laws. 

Sizes and Weights.—Differences 
in truck sizes and weights among 
the states cause much hardship 
and delay for shippers, especially 
farmers moving cattle, fruit, 
vegetables, milk and other farm 
commodities across state lines. 
Therefore, in the event of uni- 
formity, road standards recom- 
mended by the American Assn. 
of State Highway Officials should 
be considered minimums for re- 
ceiving federal aid for road build- 
ing. 

No state should go below these 
standards but might go above them 
if so desired. Standards of road 
construction especially on the 40,- 
000-mile interstate highway system 
and the remaining federal primary 
and secondary systems should be 
high enough to handle trucks de- 
signed and loaded in conformity 
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_ He’s mad! He paid for more 
than “parts and labor” 


He’s mad because he’s hurt...in the pocketbook. He has just paid a 
repair bill without getting what he paid for... improved performance and 
increased horsepower. Instead of becoming a costly ‘““come-back” he could 
have been a satisfied customer. 

The Clayton Chassis Dynamometer is showing hundreds of dealers 
and service shops the way to new, easy and increased service profits by 
insuring customer satisfaction. The dynamometer not only finds trouble 


more quickly, more accurately, to eliminate guesswork... 
but it allows final adjustments and inspection to be made 
with the car operating “on the road.” With the Clayton 
Dyiiamometer in use there can be no service come-backs; 
no dissatisfied customers. 

Sell horsepower. .. improved horsepower, 
weighed and guaranteed...and parts and 
labor sales will take care of themselves. 
Mail the coupon and get the full story as 
it applies to your service operation. 


MAIL THIS es 
COUPON FOR 
THE FULL STORY 


-” 
“La 








ADDRESS 

















CLAYTON MFG. CO, 


BOX 550, EL MONTE, CALIF, 
Send us the complete story on 
modern automotive service for profit 








CITY. 


STATE 
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Little’ Truckers Voice 


Sounded by Grange 


rom Page 16) 
with AASHO recommendations. 
Until present road studies on 


sizes and weights are completed, 
we recommend that no changes be 
made in size and weight laws for 
heavy trucks beyond the recom- 
mendations of AASHO in the inter- 
est of protecting our highways 
from undue deterioration from ex- 
cessive axle loadings. 
* * * 
O PRESERVE the investment 
we now have in our highways, 
state laws regulating sizes and 
weights should be strictly enforced. 
|Since some truckers consistently 


overload and because they have} 


found it cheaper to pay fines than 
| stay within their weight limits, we 


| believe increased amount of fines | 


|and revocation of license should be | @! oe 
gineered to take out existing bottle- 


|the penalty for overloading. 
| Toll Roads, Diversion, Federal 

Aid.—The toll method of highway 
financing is not proving feasible, 
is unsound and should be op- 
posed. 

State highway user taxes should 
be dedicated to highway purposes 
and not diverted to non-highway 
purposes. 

The principle of federal aid for 
highways should continue to be 
supported on the basis of area, 
road mileage and population. The 
50-50 matching basis should be con- 
tinued. 

* * * 

SER Taxes, Road Costs and 

Planning.—Taxes on motor ve- 
hicles should be kept at reasonable 
levels according to needs. Highway 
user taxes should be levied by 
states only. 

Allocation of highway cost 
should be distributed equitably 
and fairly among the various 
beneficiaries of highways. 

Every state should have a high- 
way study committee consisting of 
legislators and representatives of 
highway user organizations. The 
committee’s study should consist of 
four phases: engineering, fiscal, ad- 
ministrative and traffic control. 

The committee report should em- 
body plans for a long-range realis- 
tic and balanced program for meet- 
ing the state’s overall highway 
needs. 
+ + * 

N VIEW of the foregoing Grange 

proposal, it appears that now 
more than ever before there is 
greater reason for the truck dealer 
and dealer associations in states 
and cities to watch both highway 
expenditures and legislation that 
would react unfavorably to the in- 
dividual trucker and place hard- 
ships on him that are not placed 
on other forms of transportation 
or on “for hire” truckers. 

While it must be granted that 
much of the inequalities and 
hardships that are now loaded on 
interstate truck movement were 
promulgated with the main ob- 
jective of placing an uneconomic 
burden On “for hire” and con- 
tract truck movements, the bur- 
den today rests as oppressively 
on the shoulders of the farmer, 
and those who haul for the 
farmer, as it does on those who 
| make truck operation their sole 

business. 

This burden is especially pointed 
up by the cost to the farmer of 
getting his milk to market. The 
tank trucks that pick up the farm- 
er’s milk at his loading platform 
and take it to the city creamery 
must be heavy units to be eco- 
nomical, and as such are loaded 
with the excess taxes and other 
fees that materially increase the 
cost of operation over smaller- 
sized units. 

Other farm-to-market hauls that 
fall under the same category to 
a greater or lesser degree include 
the hauling of grains where 91 
percent is moved by truck; fruits, 
which move 83 percent by truck; 





by truck; cotton, poultry and eggs, 
|which move 96 percent by truck, 
j}and tobacco, which moves 99 per- 
|eent by truck, according to the 
|Bureau of Agricultural Economics 
\of the U. S. Department of Agri- 
| culture. 


| vegetables, which move 82 percent | 
| 


TB spending of the federal-aid 


highway funds that were re- 





cently apportioned to states for tle 
year beginning July 1, 1952, 5s 
something that the Grange will ro 
doubt watch and is something that 
every franchised dealer should take 
an active interest in as well. 

Federal-aid for this period wil 
total $500,000,000 for the 1952- 
year, split $225,000,000 for th: 
federal-aid highway system, $150 
000,000 for secondary or feeder 
roads and $125,000,000 for urba. 
highways. 

Seven of the states participating 
in this fund have allocated more 
money for urban highways than 
has been set aside for either fed- 
eral-aid or secondary roads. These 
states include California, Connecti- 
cut, Maryland, Massachusetts, New 
Jersey, New York and Pennsy]- 
vania. In only’ one _ instance, 
Puerto Rico, has more money been 
allocated for secondary roads than 
for either federal-aid or secondary 
road building. 

Dealers especially, in the interest 
of safety as well as the more eco- 
nomic movement of automotive 
vehicles, should endeavor to make 
certain that the money allocated 
for urban highway improvement 
and building is spent on roads en- 


eliminate hazardous condi- 
tions and speed up, rather than 
hinder, the rapid movement of 
through traffic at entrances to con- 
gested city areas. 


necks, 


Insurance Firms 
Weigh Rate Hikes 
For Canada in 752 


MONTREAL. A three-way pres- 


| sure on automobile insurance makes 
|}increased rates “almost inevitable” 


in most parts of Canada in 1952, it 
was announced by All Canada In- 
surance Federation, which repre- 
sents more than 200 auto under- 
writing companies in Canada. 

Noting that insurance rates are 
determined by the amounts paid 
out in claims each year, the an- 
nouncement said that preliminary 
figures from all parts of the coun- 
try indicated that 1951 would chalk 
up a record in claims payments 
arising out of automobile accidents. 

“During 1950, insurance com- 
panies paid out $52,000,000 in claims, 
plus servicing and adjusting costs,” 
the Federation said. “There is every 
indication that the 1951 figure will 
top $60,000,000. With insurance com- 
panies paying out more and more 
to settle claims, it appears inevit- 
able that rates will have to go up.” 

The Federation gave three rea- 
sons why insurance companies 
were paying out more in claims 
each year. It said: 

1. The modern motor car is such 
a complex vehicle that it costs more 
to repair now than ever before, 
with both the cost of labor and 
parts far in excess of what they 
once were. 

2. Court judgments for damages 
resulting from death or injury due 
to accidents have been much more 
generous in recent years than in 
the past. This means heavier claims 
against the liability section of in- 
surance contracts. 

3. There is a steadily rising num- 
ber of accidents, with insurance 
companies handling thousands of 
claims each week. 








'NAME PLATES 


"  padtasese CAST . « « 
ELIMINATING ALL DIE COSTS 
Quantities as low os 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily plated. 
Write for details. 












29th & McKean Sts. 
Phila. 45, Pa., Dept. A 





WORLD'S * 
LARGEST 








x ee aso 





AUTOMOTIVE NEWS, DECEMBER 24, 1951 21 








Truckin’ 


double clutching, where the 
driver has to be not only a con- 
tortionist but an engineer, is 
eliminated. According to Randol, 


By Jack Weed 











(Continued from Page 16) 


" 


ean be, For instance, another of 
my good Ford Motor friends, 
Paul Larson, is now on his second 
stretch as a district manager and 
there may have been other in- 
stances in the field. 

But both Tom and Jack got their 
reappointment to their former} 

“brass tower” during the “pre” | 
regime when it was a hard and fast} 
rule that once a man’s desk was| 
cleaned out, it stayed cleaned out. 
Tom was put in charge of service 
first in 1930, then sent to Europe} 
to build the Istanbul (Turkey) 
Ford plant and put in brief ses- 
sions at Cologne, Rotterdam and 
Antwerp. He even had a hand in | 
getting Dagenham into production. 
Then again in 1944 Tom came 
back to the head of service at the| 
factory. 

The occasion for the party was 
in honor of his retirement after 39 | 
years with the corporation and be-| 
cause he had reached the retire- 
ment age. 





* x 


Tom’s Experience 


HRIS FOURNIER, assistant} 

service manager of tinea | 
Mercury Division, who “MC’ed” the 
affair, said that there were over 
150 guys there from all over the} 
country. Some came in from as far} 
away as California just to let Tom 
know how much they appreciated | 
having the opportunity to work 
for or with him. I cut our own little 
Christmas party short to go over 
and let Tom know that I had ap- 
preciated the contacts I had been 
privileged to have with him down 
through the years. I am one Of| 
those who knew Tom and Jack) 
when they held their jobs in the 
“brass row” both times. 

Tom had another unique ex- 
perience while with Ford. In 
every war effort Ford went into, 
Tom had a hand in getting pro- 
duction of the war weapon 
started in the plant. He had his 
nose in the Liberty engine pro- 
duction of World War I, in the 
Eagle boat building, in the Pratt 
Whitney engine deal, and I be- 
lieve in the start of the bomber 
plant at Willow Run. 

So in addition to being in factory 
maintenance, supervision of Euro- 
pean plants, war materiel manu- 
facture, service and service shop 
equipment, it is rather intriguing 
to wonder where he found the time 
to not only raise nine children, but 
to devote as much time as he did 
to his hobby of photography. 

At least he has had a training, | 
now that he is out of the harness, | 
to figure out how he can divide 
his play time between his 23 grand- 
children. Verily, Tom has earned 
his retirement. | 

* * * 
Heil’s Birthday 

HIE factory, that another pioneer | 

founded fifty vears aso, has 
celebrated its Golden Anniversary 
this year. It is too bad that Julius 
P. Heil could not have lived to be 
a part of the celebration and be 
recognized for the benefits he 
brought not onlv to the truck in- 
dustry, but to his beloved state of 
Wisconsin. For Julius Heil was not 
only a sincere chamnpion of free} 
enterprise, but had a sincere aware- 
ness of the obligations of citizen- | 
ship in this great country. 

Heil started the vreat enter- 
prise which bears his name in 
1901. In his first enterprise he 
manufactured steel tanks for 

wagon-drawn vehicles, iust as his 
comnany todav is one of the larg- 
est builders of truck tanks for 
the transportation of milk, gaso- 
line, fuel oil. chemicals, liquefied 
gases, vrinting ink and many 
other fluids that can be trans- 
ported in bulk. Heil dump bodies | 
have been an important truck ac- 
cessorv for many years and, since 
1935, the company has been an 
important factor in self-propelled 
earth-moving eauipment. 
Not content with stavine in the 
allied truck field. Heil also) 
branched out into milk storage| 
tanks for creameries. dehvdrators | 
to convert forage crops and indus- 
trial waste into concentrated feeds | 
and fertilizers, into the  bottle-| 
washing machine business and into| 
the production of oil and gas-fired | 
furnaces for home heating. | 
Commemorative of the year, the| 
Heil Co. has published a booklet | 








|ception in a concise and friendly 


jtion of 50 years of growth and 


|century of progress and service to 


range and individual speed se- 
lections may be accomplished by 
the driver at will, 

a So me hearties, hold onto your 
pees: | hats for I prophe sy that come free 
= |manufacture again, we in the truck 
j}business will be up to our necks 
in truck automatic gear _ boxes, 
truck torque converters and pre- 
selective, always in gear, automatic 
; | transmissions. 

It will take me back to the days 
of the chain drive versus the worm 
drive versus the double reduction 
versus the internal gear days of 
aos ft haa when “Corny” Meyers 
industry thinkin on automatic | and I had a part in keeping the 
transmissions tor trucks. Sure | Mobile Digger on a White Truck— proponents of each stirred up so 
enough one of my visitors last} The unit shown above is being used for setting and spotting utility line poles, |that we would have the opportunity 
week was “pre-selection” Glen Ran-|digging concrete footings for construction, and digging transmission tower footing of extolling the virtues of the David 
dol who has done more drawings] by the Sordoni Construction Co., Forty Forts, Pa. The special equipment is mounted on| BrOwn worm gearing. 
on pre-selective gear work, and|a White Model WC-20 with 196-inch wheel base, two-speed axle, five-speed trans- Remember, you old timers in the 
covered his ideas with patents,| mission and 9.00 by 20—12 ply tires. The compartment behind the cab is made to| ‘Tuck biz? 
than any other engineer I know of.| accommodate a four-man crew, and is equipped with a hot water heater, clothing 


that tells the Heil story from con- 


manner. Its mailing to customers 
and friends climaxes the celebra- 


turns the page for the next half- 


the truck business. 


i * 





Truck Teanialens | 
TELL, I’ve said that the intro- 
duction of the GMC- built 
|M-135 six-by-six would start some}! 











What did he have on his mind?| compartments, sliding windows in front and back, and roll-down windows on the side. Huddleston Motors 
Nothing but a dual range, pre- Robert Campbell is the new pres- 
selective transmission control for | design, a conventional multi- | to him, automatic control of the |ident of Huddleston Motors, Ltd. 


trucks and buses that would pro- speed synchro-mesh gear box is clutch is designed to supplement | (Chrysler -Plymouth- Fargo), To- 
vide five forward speeds in each employed with conventional fric- the action of the gear synchro- | ronto, and Frank Hawkhisstone is 
power range, giving 10 forward | tion clutch coupling between the | nizers to bring about quick but |new sales vice-president. W. J. 
speeds, power operated. In Glen’s | engine and gearbox. According positive down = shifting. And | Tate is general manager. 








thereiso HERMAN BODY 








Designed for Your Customers’ Specific Needs! _ 








SHORTAGES ? 
REDUCED QUALITY? 
NOT HERE 
We're Looking for Business 







ALL BODIES AVAILABLE IN VARIOUS SIZES WITH 
INTERIOR EQUIPMENT TO SUIT ANY BUSINESS 


HERMAN’S unique production methods provide custom designing 
on a production basis. Options that cover the complete field are 
available on all bodies for all types of customers—the Butcher, the 
Baker, the Candlestick Maker... 
AND THEY ARE DESIGNED FOR YOUR CHASSIS... 

Tried and proved by countless thousands of enthusiastic users over 
the years, HERMAN bodies have earned top national recognition and 
acceptance. HERMAN makes your selling job much easier. 





The HERMAN “FORWARD CONTROL” 


Trim, modern, with “room to spare 
interior.” Herman builds many special 
interiors for these bodies — book- 
mobiles, display rooms, hatchery bod- 
es, lunchwagons, etc. 


The HERMAN “WALK-IN” 
for Retail Delivery 


The easiest in and out body on the 
road. Interior walls are straight from 
front to back and top to bottom. 





The HERMAN “WHOLESALE” 
for Refrigerated 
Store Delivery 
Complete with all equipment 








necessary to maintain a con- : HERMAN REFRIGERATE 
tinuous 40° product temper- For complete literature, DELIVERY A aaa — 
ature for store delivery of specifications, and de- 
dairy products . . . meats... tailed information write, te 33 Drive-On-The-Road Refrigeration 
etc. No engineering to do wire or phone collect— COLDAIRE . SELF REFRIGERATED. 
with customer. FRANKLIN 5300. 
Maintains a Dries temperature of 40°. Available as a 
package. No engineering to do with the customer 
» 
ARD +y te 99 Plug-In Refrigeration for 
y 
0" on Z @"NIGHTLOADER” overnicHt toabiNc. 
cies HERMAN BODY C0 Maintains a continuous product temperature of 40° 24 
* hours a day. Especially designed for dairies who want 
to LOAD TODAY FOR TOMORROW. Available as a 





SAINT LOUIS 10, MISSOURI package. No engineering to do with the 


customer. 
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Satisfactory Year Predicted 
By Security Analysts 


things to come that won't bring 
happy days for certain lines. 
With 1951 in the last stretch, 
it’s satisfying to learn what the 
people, who study business and 
security trends, think about the 
possibilities in general. 











| look for next year which, while not 
extravagantly rosy, forms a patterr 
of satisfactory earnings and stable 
dividends,” is the conclusion o 
Moody’s Stock Survey. 
* = * 
STANDARD & POOR’S OUT 
LOOK takes a look at January 
and opines that historically it “i: 
a month of rising prices, advance: 
j}having predominated about two 
{thirds of the time. December al 
|most invariably closes with a com 


» 


By George Deery 
Associate Editor 
HERE’S a final quotation coming | 
up next week—the close of the 
year for '51. In many ways it was 
an outstanding year for good news, 





Truck Saver Plan Covers 96 in One Fleet— 


Largest Omaha-area fleet enrolled to date in International Harvester's truck 
saver plan is that operated by Ready Mixed Concrete Co., Omaha. Six-wheel Interna- 



































































































































































































































tionals of the 96-truck fleet, most of them LF-190 and KB-8-F models equipped with |marketwise, and at the same time a |fortable net gain,” this servic: 
six-yard n mixer bodies, have been scheduled for regular maintenance. _' offered omens of the shape of | There’ sa great deal in the out- | points out. 
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595; conv., $2,195; Countryman stat. wag., | 4-dr. sed., $2,628.43; cl. cpe., $2,604.74; | FORD—Deluxe 6—4-dr. sed., $1,606.94; | sed., $1,968.25; conv. stat. wag., $1,933.25. | 95'980'55: 2-dr. sed.. $1,922.14; conv., $2, 
$1,865. A-90—hardtop, $3,295. (Delivered Newport, $2,972.79. Saratoga—-4-dr. sed., | 2-dr. sed., $1,554.74; bus. cpe., $1,454.58. | Statesman Deluxe — bus. cpe., $1,841.40. 387 82: Catalina $2,319 73: stat wa oe $2. 
at New York.) | $3,040.58; cl. cpe., $3,013.93; Town &/ Deluxe 8—4-dr. sed., $1,687.40; 2-dr. sed., | Statesman Super—4-dr. sed., $1,955; 2-dr. 629.15, (Hydra-Matic optional at $168.s0 
BUICK—Special — 4-dr. sed., $2,138.92; gel wag., $3,706.33; 8-pass. sed., $3, - | $1,635.70; bus. cpe., $1,548.90. Custom 6 | sed., $1,928.50; cl. cpe., $1,951.80. States- | (7 all models.) 
2-dr, sed., $2,079.92; cl. cpe., $2,045 51; 14. New Yorker—4-dr. sed., $3,402.81; |—4-dr. sed., $1,701.74; 2-dr. sed., $1,-| man Custom—4-dr. sed., $2,125.45; 2-dr. 
bus. cpe., $1,986.51. Special Deluxe—4 ; Leet $3,822.89; Town & Country wag., | 649.56; cl. cpe., $1,649.56; stat. wag., | sed., $2,099.05; cl. cpe., $2,122.30. Ambas-| ROOTES—Hillman Minx — sed., $1,533 
sed., $2,185.13; 2-dr. sed., $2,127. =f aig $4, 050.99. Depeie-—4-ar. sed., $3,698.76; | 3. 214.77. Custom 8—4- sed., $1, ear. 56; 7 Yo =. sed., ow 2-dr. conte, Saaes Ee hee ge 
era, $2,224.93: conv., $2,561.14... Super— “ting $ a. pw Imperial—lim., | Viet sed., my 735.88; cl. cpe., $1, 741.72; | se $ 65; cl. cpe., $2,325.85. Ambas-  eseay ee gg ye og My 
4-dr. sed., $2,436.78: Riviera, $2,356.19; | > - 9. (Fluid-Matic sotene at $131.81 | Victoria, $2,103.90; conv., $2,128.97; stat. | sador Custom—4- -dr. sed., $2,500.65; 2-dr. $3,369; Pullman lim., $5 ty Fae - 
conv., $2.727.80; stat, wag., $3,132.82. |on Windsor, standard on Windsor Deluxe | wag., $2. 301.59. | (Ford-O-Matic optional | sed., $2,474.20; cl. cpe., $2,496.40. (Hydra- a. $2,562; Land-Rover, $2,011, (Dellv 
Roadmaster—4-dr. sed., $3,043.62: Riviera, | 204 o— series. Fluid-Torque optional at | at $177.22 on eight-cylinder models. ) Matic optional at ‘5166-65 on Statesman Po Pe Eo r, 94,011. eliv- 
$3,143.42; conv., $3,283.03; stat. wag. | #2 66.51 on Saratoga, New Yorker and} HENRY J—¥our—2-dr. sed., $1,362.47. | and $166.95 on Ambassador models. ) ere . 
$3,780.46. (Dynafiow optional at $181.75 nsnsncer series, standard on Crown Im- Six—2-dr. sed., $1,498.90. OLDS) OBILE uper 88 luxe — 4-dr. STUDEBAKER — Champion Custom - 
on’ Special and Super, standard on Road- | pe. , Seen standard on Crown JAGUAR—XK-120—Super Sports, $4,039; | sed., $2,327.55; 2-dr. sed., $2,264.79; cl.|4-dr. sed., $1,667.42; 2-dr. sed., $1,633.85 
cater mocels) Monel at SRTS on other tated st New Tory oN” | Sra bo beinte tar’ gods SLelU aT: |Caasbicn Waste’ gear ae SL ReE SS 
| s. e ion uxe — 4-dr. sed., 749. 
CADILLAC—Series 62—4-dr. sed., $3,- | CROSLEY—. , | KAISER—Special—4-dr, sed., $2,212.26; | Holiday, $2,882.49; conv., $3,025.07. (Hy. 2-dr. eA. $1,715.76; cl. . aes 743.64 
527.85; cl. cpe., $3,436.24; Coupe De Ville,| CROSLEY—stat. wag., $1,001.64; bus. | 9 : ; i 
coupe, $943.38; Hotshot, $952.07. Super— 2-dr. sed., $2,159.79; bus. cpe., $1,991.89; | dra Matic optional at $168.80 on all] bus. cpe.. $1,643.0 
¢. 843.11; conv., $3,986. 86. Series 60 Spe- | 2-dr. sed.. $1,032.82: stat. wag $1 076.77. 2-dr. Traveler, $2,264.72; 4-dr. Traveler, | models.) 4-dr. sed., $1,833.48; " 2-ar. sed,, om 1, 799. 94 
“dr. sed. $4:141.61, Series 75—7- | conv., $1,035.38; Sports roadster, $1,028.72 | $2:317-21. Deluxe—4-dr. sed., $2,327.70; | PACKARD — 200 — 4-dr. sed., $2,528; |cl. cpe., $1,827.82; | bus. cpe..” $1,727.25 
pass. sed., $5,199.54; lim., $5,405.02. » or Wes t*- | 2-dr. sed., $2,275.23; cl. cpe., $2,296.22; | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed.,|conv., $2,157.50. Commander “ar 
(Hydra-Matic optional at $185. 74 on Series DeSOTO—Deluxe—4-dr. sed., $2,247.37; | 2-ar. Traveler, $2, 380. 17; 4-dr. Traveler, | $2,675; 2: dr. sed., $2,622. 250—Mayfair,|sed., $2,032.01; 2-dr. sed., $1,997.04; c! 
75, standard on other series.) |cl. cpe., $2,235.38; Carry-All sed., $2,-| $2,432.63. (Hydra-Matic optional at $162.30 | $3,293: conv., $3,450. 300—4-dr. sed., $3,- cpe., $2,026.10. der -dr 
CHEVROLET—Styleline Special — 4-dr. be - 71; ter or a ee Custom— | on all models. ) 094. Patrician 400 — 4-dr. sed., $3,767. |sed., $2,143.05; 2-dr. sed., $2,108.08; cl 
sed., $1,593.50; 2-dr, sed. $1,540.06; cl. | 4dr. sed., $ Hy a AE cl. cpe., $2,437.70; | LINCOLN—4-dr. sed., $2,795.89; cl. cpe., | (Ultramatie standard on 400, optional atj|cpe.. $2,137.14; conv., $2,481.01; Land 
epe., $1,545.44; bus. cpe., $1,459.72. Fleet- | Sportsman, $2,780 525. Conv., $2,881.69; | $2,744.94; Lido, $2,957.16, Cosmopolitan— | $189 on other models. Easamatic optional | Cruiser, $2,289.33. (Automatic optional at 
line ‘Special—sed. cpe., $1,540.06. Styleline |8-Pass. sed., $3,231.24; stat.’ wag. $3.-|4-dr. sed., $3,471.55; cl. cpe., $3,415.96; | at $39.45 on all models. ) $208.29 on Champions, $217.12 on Com 
Deluxe—4-dr. sed., $1,680.22; 2-dr. sed., | 066. os. (Tip-Toe Shift optional at $131.97 Capri, $3,652.81; conv., $4,233.98. (Hydra-| PLYMOUTH—Concord — 2-dr. sed., $1,- | manders.) 
$1,628.79; cl. cpe., $1,646.94; Bel-Air, $1,- | 0m Deluxe, standard on Custom.) Matie $182.82 on all models.) 738.21; bus. cpe., $1,551.97; Suburban, WILLYS-OVERLAND—Four—stat. wag 
913.51; conv., $2,030.15; stat. wag., $2,-| DODGE — Wayfarer — 2-dr. sed., $1,- MERCURY — 4-dr. sed., $2,188.65; cl. | $2.078.93; Savoy. $2,197.20. Cambridge— | $1,783.30 (four-wheel- aren, $2,204.50). Six 
190.83. Deluxe—sed. epe., $1,- | 953.31; bus. cpe., $1,812.38. Meadowbrook cpe., $2,131.91; Monterey, $2,314.24 (all- |4-dr. sed., $1,754.09; cl. cpe., $1,718.39. |—stat. wag., $1,866.14 
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As U. S. Registration Rises 


81% in 10 years... 





World Truck Total Doubled 


(Continued from Page 16) 


ly. 


cent in 1946 to 14.7 percent in 1950. 

Again the 10,001 to 14,000 takes 
a terrific nose dive from 40.9 per- 
cent of total export to 8.8 percent. 
The 14,001 to 16,000 however, shows 
a gain from 28.7 percent of export 
to 33.3 percent, and the heavier 
jobs, especially the 16,001 to 19,500 
upward. The 16,001 and up increased 
approximately 6.4 percent during 
the five-year period. 

From a mere 700 units on our 
roads in 1904, the publication points 
out, our “on rubber” transportation 
fleet has increased to an alltime 
high of 8,272,153 vehicles in 1950. 
The total of 1,142,153 new trucks 
registered in 1950 was more than 
all of the trucks in use in 1920. 
Since 1940 America’s truck popula- 
tion has increased 80 percent. It 
hauls an annual total of 8.3 billion 
tons of freight or 75 percent of all 
the freight moved in this country. 

The average age of motor trucks 
in 1950 was seven years, as com- 
pared with 5.6 years in 1941. Ac- 
cording to Truck Facts there are 
now Over a million trucks beyond 
14 years old. 

Fifty-two percent of all trucks 
on the road in 1941 were under 
five years old, 25 percent were 
from five to seven years old and 
23 percent were eight or more. In 
1950 this picture had changed 
radically, due mostly to the cut- 
down in truck production during 
the war years. Fifty-four percent 





y. The under 5,000-pound jumped | 
from 20.9 percent to 31.8 percent | 
and the 5,001 to 10,000 from 5.0 per- | 





Truck Service | 
In Spotlight, 


Bauman Avers 


CLEVELAND. — Truck owners 
are more maintenance-conscious 
than ever before, according to J. N. 
Bauman, vice-president, White Mo- 
tor Co. 

Bauman, in a monthly report to 
owners of White trucks and buses 
on replacement parts availability, 
said that the continued parts short- 
ages throughout the industry and 
memories of World War II have 
led to higher maintenance stand- 
ards throughout the industry. 

“Our company knows more about 
its customers’ use of White trucks 
and buses than it ever has in the 
past because of the intense interest 
of truck operators in keeping their 
equipment in good working condi- 
tion,” he said. 

“We have registered nearly every 
White now in service, we know its 
mileage, type of service and parts 
number of major units, and have 
tabulated this wealth of informa- 
tion for ready use, anywhere one 
of our products is in service.” 

He said White has been able to 
project parts requirements more 
accurately than ever before and 
can now distribute available sup- 
plies of major units more nearly 
according to geographical usage. 

“Our entire field organization is 
now in the midst of a complete in- 
ventory by location, reviewing parts 
stocks at every service station and 
balancing stock with anticipated 
needs indicated by a survey,” Bau- 
man said. 





Autocar Issues 


New Log Book 


ARDMORE, Pa.—For the 30th 
successive year, Autocar Co. has 
issued a new edition of its log book 
to aid heavy-duty truck owners in 
keeping a day-by-day record of 
their operation costs. 

The record books, explained Rob- 
ert F. Wood, advertising manager, 
are furnished without charge to 
owners of heavy-duty trucks and 
tractors, whether or not they op- 
erate Autocars. It can be obtained 
from the firm’s dealers or by writ- 
ing to the factory here. 

The book provides space for daily 
record of miles traveled, of trips, 
units carried, unit miles, such fixed 
charges as interest and insurance, 
driver’s and helper’s wages, quan- 
tity and cost of gasoline, oil and 
grease used, cost of garage labor, 
repair parts, tires and tire repairs 
and garage supplies. 





of trucks were found under five 
years old, 3 percent between five 
and seven years and 43 percent 
beyond eight years old. 
: * cd | 
fem’ it is estimated that one} 
out of every 11 gainfully em-| 
ployed people are in the truck busi- | 
ness, with more than five million | 
employed as drivers. More than| 
150,000 are employed in truck man- 
ufacture, and sales and service em- 
ploy another 337,000. 

There are now 21,732 fleets of 19 
Or more vehicles in use and over 
6,000 of these were classified as be- 
ing “for hire.” 

Food processors are the biggest 
truck users in American indus- 
try, with approximately 4,000 
fleets. 

Of particular interest to manu- 
facturers, and especially those con- 
templating building a new plant or 
modernizing an old one, is that in 
1945 about 21 percent of all steel 
was hauled by truck and in 1950 
jumped to 52 percent. 

California not only boasted 3,762 





fleets in 1950, more than any other 
state, but had more of the nation’s 
423,690 truck-trailers than any 
other state. 


Lee Elected Head 
Of Okla. Truckers 


OKLAHOMA CITY. 
tion adopted by the Associated 
Motor Carriers of Oklahoma at its 
two-day convention here pledged | 
support of “any soundly conceived, 
scientifically engineered and eco- 
nomically feasible” highway con- | 
struction program.” 

R. E. Lee, of Oklahoma City, 
president of Leeway Motor Freight, 
Inc., was elected president of the | 
association to succeed Guy Nall, of | 
Seminole. | 

Named division vice-presidents 
were: M. J. Sears, of Tulsa; Ever- 
ett Daughtrey, of Altus; M. A. 
Dixon, of Oklahoma City, Hugh A. 
Farr, of Oklahoma City, and 
Charles B. True, of Oklahoma City. 











Buffington Chevrolet, Gary, Ind.— 


One of Indiana's most modern dealer facilities has been 


opened in Gary by Buffing- 


ton Chevrolet. The building features a total enclosed area of 66,000 square feet, and 


aside for car and truck servicing. 


N ’ Y. Truck Tax 
Sponsor Doubts 


Big Rate Hike 


ALBANY.—The sponsor of New 
York’s net weight-distance tax on 
big trucks said the cost of the levy 
to truckers should result in “little, 
if any, increase” in intra-state haul- 
ing charges. 


A resolu- | provides glassed-in display of 4,000 square feet. Separate departments have been set 


|was a reply to “the contention of 
| trucking industry spokesmen” that 
the levy “would send freight costs 
soaring.” 

Truckers were given permission 
by OPS to pass on the tax cost to 
shippers. The OPS decision applied 
to interstate operators as well as 
those operating within the state. 

A challenge to the constitutional- 
ity of the controversial tax is pend- 
ing in state supreme court. A group 
of truckers claim it is discrimina- 





The statement from Sen. George| tory and might force them out of 


|T. Manning, Rochester Republican, | business. 








Reo Eager Beaver 





Reo Tractor Unit 











Reo School Bus Chassis 








Reo Gold Comet 


Engine 


Question: How can you profit from this picture? 





Answe 


F 





By selling Gold Comet Power in new 


REO Trucks, in Bus Chassis, and for 
replacement in other trucks, regard- 
less of make, you can cash in plenty. 
Act now! Write for franchise data! 


REO MOTORS, INC. manuracturers oF TRUCKS - ENGINES - BUS CHASSIS - LAWN MOWERS - Lansing 20, Mich. 
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Used-Car Auction Prices 
Market Trend | 


Perhaps it was out of deference to the holidays, but used-car prices 
stood still last week. The overall average price remained even with the 
preceding week at $866. It was the first time since early in October 
that prices did not fall. 

There was movement in the price list, but it was neatly divided with 
four losers and four gainers. Losses ranged from $4 to $20, while gains | 
ranged from $1 to $12. Gains included: '49s, $7; 48s, $6; ’46s, $12, and 
"41s, $1, 

On the losing side during the week were: ’51s, $4; '50s, $2; '47s, $4, 
and ’42s, $20. The overall average of $866 was $46 over the $820 average 
for this same date a year ago. 

The prices didn’t entice buyers, however. At 12 representative 
auctions last week, 1,095 units, or 59 percent, of the 1,847 entries were 
sold. In the preceding week at the same auctions, 1,276, or 64 percent, 
of the 1,981 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 





J 7 1S ; RM 2-dr., $1,350*%; Super 4-dr., $1,255*, 
LOS ANGELES | $1,225. ‘48 RM 4-dr., $1,100. ‘47 Super 
(Los Angeles Auto Auction. Sales every | sedanet, $800. ‘46 Super 4-dr., $760, 


Tuesday and Thursday at San Gabriel, | $600. 

Calif, Prices are for sales of Dec. 4-6.) \ADILLAC—'50 (62) conv., $3,455%. °46 
(Prices continued their gradual down- (60) Special 4-dr., $1,040*. ’41 (62) 

ward trend.) 4-dr., $500, 

BUICK—’51 RM conv., $2,530*; Riviera | CHEVROLET-—'51 conv., $1,800; SL De- 





— 


oo 


4-dr., $2,345". ‘50 Super Riviera coupe, luxe 2-dr., $1,620, $1,605; 4e-ton pickup, | 
$2,050*, $1,960*; RM Riviera 4-dr., §$1,- $1,455, $1,410. ‘49 FL Special 2-dr., $1,- | 
$55*; Super 4-dr., $1,815", $1,610; RM 130. ‘46 FL aerosedan, $795. ‘41 4-dr., | 


4-dr., $1,695"; Special 4-dr., $1,310*. '49 | $245. 


(S$ THE NAME TO 
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WHEN YOU WANT _ 


Si 


— IN BODIES 
AND HOISTS 
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Photo shows a PERFECTION ..- es 
No. 354 Dump Body (11 yd. é ea =A 
capacity) 216” x 84”, mounted -—— \ = 


a ee 








on trailer, Equipped with 


PERFECTION \ 
‘> — RO 
Rk AUT i a 


TRADE MARK REG 
U. S. PATENT OFFICE 






Write for complete information 


THE PERFECTION STEEL BODY CO. 
Galion, Ohio, U. S. A. 





ODIES 
TAKE and DUMP B 
ay DRAULIC HOISTS 





CHRYSLER—’'50 NY 4-dr $1,800*. ‘47 
NY 4-dr., $720*. ’46 Windsor 4-dr., 

| $850* 

DODGE 48 %-ton pickup, $695 "47 
4-dr., $845* 46 4-dr., $650 

FORD 51 Victoria, $2,150*; Deluxe (8) 
4-dr., $1,565. '50 Custom (8) 4-dr., $1,- 
450, $1,445; 2-dr., $1,440*%; Deluxe (6) 
2-dr., $1,195 49 Custom (8) club coupe, 
$1,155, $1,150* 47 SD (8) con\ $865 
t-dr., $795, $750, $715. °46 SD (6) 4-dr 

| 525. °'42 4-dr $350 

HUDSON—’'48 club coupe, $940 46 2-dr., 
$455 





LINCOLN—'49 club coupe, $1,270* 

MERCURY—’51 club coupe, $2,100*; 4-dr., 
$1,985*. °50 2-dr., $1,670*; 4-dr., $1,645; 
club coupe, $1,500*. '49 club coupe, §$1,- 
405*, $1,365*; station wagon, $1,380; 
4-dr., $1,360. °46 club coupe, $710 | 

NASH—’51 Rambler station wagon, $1,395 
'46 (600) 4-dr., $520 





OLDSMOBILE—’51 (88) club coupe, §$2,- | 


405*. °5O0 (88) 4-dr., $1,600* "49 (98) | 
4-dr., $1,625*, $1,525*; (88) 4-dr., $1,- | 
560*. '47 (76) club sedan, $665. ’39 (6) | 
sedan, $175 | 

PACKARD—'48 4-dr., $930. 

PLYMOUTH—’51 Belvedere 2-dr., $1,880; | 
Cranbrook club coupe, $1,650. ‘50 conv., | 
$1,495. ‘47 4-dr., $745. ‘'39 4-dr., $125 

PONTIAC—’51 (8) Super Catalina, $2,500*, 
2 at $2,400*; Chieftain (8) 4-dr., $2,155. 
’50 SL (8) 4-dr., $1,715*. °49 (6) 2-dr., 
$1,400*. °48 (6) club coupe, $1,065*, '47 
(6) 4-dr., $715; (8) 2-dr., $855; club 
sedan, $785. 

STUDEBAKER—’50 Commander 4-dr., $1,- 
150°. 

WILLYS—'48 station wagon, $735. 

MISCELLANEOUS—’51 GMC -ton pick- 
up, $1,380. '49 suburban, $755. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Ince. 
Sale every Friday. Prices are for sale of 
Dec. 7.) 

(Market good. Sold 61 units out of 
150 offerings.) 

BUICK—’51 RM Riviera coupe, $2,410*; 
Super Riviera coupe, $2,170, $2,160*. '50 
Super 2-dr., $1,300; Special 4-dr., $1,- 
280°. °48 RM 2-dr., $900. ‘47 Super 
4-dr., $740. 

CADILLAC—'51 (62) 4-dr., $3,610*. °50 
(61) 4-dr., $2,650*. ‘49 (61) 4-dr., $1,- 
915*. °48 (62) 4-dr., $1,710*. 

CHEVROLET — °51 Bel-Air, $1,890*; SL 
Deluxe 4-dr., $1,720*. °50 Bel-Air, $1,- 
550*; SL Deluxe 4-dr., $1,355. °49 SL 
Deluxe 4-dr., $1,140; FL Deluxe 4-dr., 
$1,130; FL Special 4-dr., $980. °47 SM 
2-dr., $505. 

CHRYSLER — '50 Windsor 4-dr., $1,675; 
NY club coupe, $1,575. 49 Windsor 
4-dr., $1,215. ‘47 Windsor 4-dr., $805. 

DeSOTO—’'51 Sportsman, $2,210. 

DODGE—’51 Coronet club coupe, $1,800. 
"50 Wayfarer 2-dr., $1,100. °47 Custom 
4-dr., $740. 

FORD—’51 Victoria, $1,880; Custom (8) 
2-dr., $1,695; conv., $1,640; 4-dr., $1,605. 
"50 Crestliner 2-dr., $1,340; Custom (6) 
2-dr., $1,150. °49 Custom (8) 4-dr., $1,- 
050. 

KAISER—’51 Henry J (6) 2-dr., $990. °48 
Kaiser 4-dr., $780. 

LINCOLN—’50 2-dr., $1,675. °49 Cosmo- 
politan 4-dr., $1,300. 

MERCURY—’51 2-dr., $1,800. °49 4-dr., 
$1,025; 2-dr., $900. °48 club coupe, $785. 
‘47 4-dr., $640. 

NASH—’49 (600) 4-dr., $915. 

OLDSMOBILE—'51 (98) 4-dr., $2,290*. °50 
(88) club coupe, $1,440*. °49 (76) 2-dr., 
$950. ‘47 (76) 2-dr., $715; (66) 2-dr., 





$680. 

PLYMOUTH — ’51 Cranbrook club coupe, 
$1,640; 4-dr., $1,640. °50 SD 4-dr., $1,- 
440. °49 SD 4-dr., $800. °48 SD 4-dr., 


PONTIAC—'51 Chieftain (8) 2-dr., $1,795. 
"50 SL (8) 2-dr., $1,260. °49 Chieftain 
(8) 4-dr., $1,175*. °47 SL (6) 2-dr., 
$600. ‘46 Torpedo (8) 4-dr., $770*. 

WILLYS—’50 station wagon, $960. | 


MASON CITY, IA. 


(Lapiner’s Car Auction. Sale every Wed- 
nesday. Prices are for sale of Dec. 12.) | 
(Market dropping. Sold 111 units out | 
of 152 offerings.) | 
BUICK—’50 Special sedanet, $1,275; Super | 
4-dr., $1,365. "49 RM 4-dr., $1,080*. '48| 
RM 4-dr., $750*. '47 Super 2-dr., $645, | 
$680. '46 Super 4-dr., $650. | 
CADILLAC—’51 (62) 4-dr., $3,595*, $3,- 
500*. °49 (61) 4-dr., $2,050. 

| 





CHEVROLET—’51 %-ton pickup, $1,195. 
"50 FL Deluxe 2-dr., $1,240. '49 FL De- 
luxe 2-dr., $980. '48 SM 2-dr., $670. ’47/| 
FM 4-dr., $685. ’42 SD business coupe, | 
$225. ‘41 SD 4-dr., $155, $205. $300. | 

CHRYSLER—’50 Imperial 4-dr., $1,730. ’48 | 
Windsor 4-dr., $805. '46 NY 4-dr., $680. 

DeSOTO—’51 Sportsman, $1,940*. ’42 Cus- | 
tom 4-dr., $175. | 

DODGE—'49 Coronet club coupe, $995. °48 | 
Custom 4-dr., $715. 

FORD—'51 Victoria, $1,850*, $1,800*: Cus- 
tom (8) 2-dr.. $1,600*; Custom (6) 2- 
dr., $1,370. '49 Custom (8) 4-dr., $810*, | 
$890, $915*. '47 SD (S) 2-dr., $625. '46| 
(8) 2-dr., $450. | 

FRAZER—'49 4-dr., $550*. | 

HUDSON—’50 Pacemaker 4-dr., $975. *49 | 
Super (6) 4-dr., $700. | 

KAISER—'51 Henry J 2-dr., $700. "50 | 
Traveler 4-dr., $700*. | 

MERCURY—’51 club coupe, $1,560*; 4-dr., | 
$1,755*. '50 2-dr., $1,305. 

NASH—'50 Statesman 2-dr., $985*: Ramb- 
ler conv., $930. '49 (600) 2-dr., $745. 
OLDSMOBILE—’51 (98) Deluxe 4-dr., $2.- 
100°, $2,090*. °50 (98) 4-dr., $1,455, 
$1.565*. °49 (88) 4-dr., $1,280*. $1,270*. 

"48 (98) 4-dr., $835*. 

PLYMOUTH—’51 Cambridge club coupe, 
$1,440. '49 Deluxe 4-dr., $980. '47 De- 
luxe 4-dr., $565, $460. °46 SD 4-dr., 
$555; Deluxe club coupe, $485. 

PONTIAC—’'50 (8) conv., $1,410*; SL (8) 
2-dr., $1,310. °49 SL (8) 2-dr., $1,170. 

48 (8) 4-dr.. $815*. °47 (6) 2-dr., $610. 

STUDEBAKER —’51 Champion club coupe, 
$1,405*, '50 Commander 2-dr., $1,100*. 

WILLYS—-'49 Jeep, $715 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Dec. 7.) | 
(Sold 130 units out of 227 offerings.) 

BUICK —'51 Special 2-dr., $1,825*. °50 
Super conv., $1,660*: Special 2-dr., $1,- 
250. ‘49 RM conv., $1,100; Super 2-dr., 
$1,210*. 

CADILLAC—’51 (62) 4-dr., $3,600*; club 
coupe, $3,775*. °50 (61) 4-dr., $2,700*. 
'49 (62) 4-dr., $1,690. ‘48 (62) 4-dr., 
$1,430, $1,770*; (60) Special 4-dr., $2,- 
000*. 

CHEVROLET—'51 SL Deluxe club coupe, 
$1,555, $1,425; 2-dr., $1,750*; 4-dr., $1,- 
575, $1,550; conv., $1,750, $1,650; Bel- 
Air, $1,850*, 2 at $1,800; FL Deluxe 
2-dr., $1,750*, $1,590; %-ton pickup, 
$1,365. ‘50 FL Deluxe 4-dr., $1,320, 

(Continued on Page 25, Col. 1) 
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PRODUCTION 


of 
GREY IRON CASTINGS 
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of 
ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


al- 


fe 


ESTABLISHED’ 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 








IN SPECIALIZED 
TRUCK EQUIPMENT 


Look on your Truckstell distributor as headquarters 
for dual-axle drive conversions and all items of 
special truck equipment. He can handle all your re- 
quirements for special equipment, installation, and 
service. The Truckstell Company, Cleveland, Ohio. 


see your 


TRUCKSTELL 


distributor 














Attention FORD DEALERS! 
We Will Buy All Models 


1951 FORDS 


Strictly Confidential 
WRITE, WIRE OR PHONE 


Christensen & Weiss Motors, Inc. 


7700 Queens Bivd., Elmhurst, N. Y. 
Hickory 6-2570—Ask for Jack Rael 
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i sedan, $800. ’41 (61) club coupe, $410*. 
! U ‘® e p e e CHEVROLET—'51 SL Deluxe sedan, $1,- 
; 770*, $1,475*, $1,575; FL Deluxe sedan, 
i - 540. '50 F - 200; SL 
sed-Car Auction Prices Average Used-Car Prices |) iiiio" si 'btine' hans: ean 
j ‘ sedan, $910, $1,070 48 SM 2-dr., $670; 
(Compiled by Automotive News FM 4d-dr., $650. ‘47 FM 2-dr., 3670, 
‘Continued from Page 24) conv., $590. °46 SM 2-dr., $510 
Z Dec. 1951 Nov Oct CHRYSLER—’49 NY sedan, $1,350, $1,130 
$1,200; 2-dr., $1,275; SL Special 2-dr., 665*, $1,670*, $1,695*, $1,715, $1,730; FL Mode! ‘to date) 1951 1951 | ne JE 49 station wagon, $225. 
$1,160; SL Deluxe club coupe, $1,300. Special sedan, $1,495 -ton pickup, ; " 95 $ . : $1.8 DeSOTO—’50 Custom sedan, $1,550*. ‘49 
'49 SL Special 4-dr., $1,000; SL Deluxe} $1,440; %-ton pickup, $1,350; FL De- $866 $896 $926 rte $1,887 eyed $1,944 } Custom sedan, $1,170. ’48 Custom se- 
2-dr., $1,060; FL Deluxe 4-dr., $1,100; luxe sedan, $1,635*, $1,600, '50 Bel-Air, 1950 1,357 1,402 1,411 |) Gan, $1,050, $710. °46 Custom sedan, 
2-dr., $1,075; %-ton pickup, $650. ‘48 $1,550, $1, 600, $1, 610, $1,645*; SL De- ¢ ¢ $57 
FL aerosedan, $990. °46 FM 2-dr., $637. luxe sedan, $1,155, $1,160, $1,180, $1,- 1949 1,068 1,130 — DODGE '49 Coronet club coupe, 2 at $1,- 
‘41 %4-ton pickup, $200 270, $1,330, $1,340", $1,450*. 49 SL De- 1948 837 854 892 200. °47 Custom club coupe, $700. '46 
(HRYSLER—’50 Windsor Newport, $1,800. | luxe sedan, $1,050, $1,060, $1,075*, $1,- 1947 698 718 743 Deluxe 2-dr., $580. 
47 Windsor 4-dr., $675. |} 150; SL Special sedan, $910, $1,005, . “i iad FORD —'51 Custom (8) sedan, $1,650*, 
DODGE—’51 Wayfarer 2-dr., $1,350. '46]| $1,035, $1,040. 46 FL aerosedan, $660 1946 603 632 668 $1,590. '49 Custom (8) conv., $840*: 
Custom 4-dr., $630, $600 "41 sedan, $290 1942 264 283 298 2-dr., $860, $825. '47 SD (8) 2-dr., $540. 
FORD — ‘51 Deluxe (6) 2-dr., $1,285; | CoH RYSLER—’51 prial sex * EEO “4 pn enn ‘ "46 SD (8) 2-dr., $560; station wagon, 
%-ton pickup, $1,450; Victoria, $1,960*. | $3 250+; Wintec * soean arrat t M36 Dec Nov Oct 1941 236 256 281 $390; SD (6) 2-dr., $500. 
‘50 %-ton pickup, $925; Custom ® Windsor sedan, $1,650*. " : | Overall HUDSON—’50 Commodore (6) 4-dr., $1,- 
2-dr., $1,275, $1,290; 4-dr., $1,205; De- bi & ‘ ve » . . 075. ’47 Super (6) 2-dr., $470. 
luxe (8) 2-dr., $1,255, $1,050. ‘49 De- oS aun aoee sedan, $2,000*, '48 Average $ 866 $ 896 $ 926 KAISER—'51 Deluxe 4-dr., $1,470*; Henry 
luxe (8) 2-dr., $975; Custom (8) 2-dr., achameananid we 2 ® : Sn J (6) 2-dr., $1,170, $1,000; (4) 2-dr., 
$1,025, $950; 4-dr., $1,025; %-ton pick- | DODGE—’50 Coronet sedan, $1,335*, '48 (The above figures are averages of used-car auction prices, all $1,000. 
up, $750. '48 SD (8) 4-dr., $910; 2-dr., %-ton pickup, $445. ’47 %-ton pickup, makes and models, carried regularly in Automotive News.) LINCOLN—’49 club coupe, $1,250*. 
$840. °47 SD (8) 2-dr., $695, $650, $785; $455. MERCURY—’51 conv., $1,950*. °50 club 
club coupe, $875. °46 %4-ton pickup, FORD—'51 Victoria, $1,840*, $1,875*, $1,- coupe, $1,200. '47 4-dr., $700. °46 4-dr., 
$525; SD (8) 2-dr., $620, $590, $670, 920%, $1,965*, $2,200*; conv., $1. *690* (600) sedan, $800*, '48 Ambassador se- 065. '49 Commander sedan, $900*. °'47 _ $595. '41 4-dr., $450. 
$660. ‘41 Deluxe (8) 4-dr., $445. $1,860*, $1,900*; Custom (8) sedan, $1,-| dan, $725*. '46 (600) sedan, $425. Champion sedan, $725*, $825*. NASH—’50 Ambassador 4-dr., $1,055. '48 
HUDSON—'50 Pacemaker 2-dr., $975. 810*, $1,840*; Deluxe (8) sedan, $1,395; | OLDSMOBILE—’51 (98) sedan $2,205 WILLYS—’48 Jeep, $545; %-ton pickup, Super (600) 4-dr., $630. °47 Ambassador 
a og x s “pmpe J (6)} %-ton pickup, $1,205. °50 Deluxe (6)| $§2,210*, $2,300*, $2,355*, $2,365* 56 | $435. "46 Jeep, $300. Shep, Coupe, S035. "46 Super (000) 4-dr., 
2-dr., ; (4) r sedan, $1,055* 1,075*. ’ j oe . 
IAROGLE 01, 4-42... $i, 775, $1,850. '50| Sedan’ $050, $1°030". ‘sito gitast;| (98) sedan, $895", $045" eatin ALBANY N. Y ogy eo ft. *S &: 
2-dr., $1,475*. Deluxe (8) sedan, $720, $7 $800, $915. | p , Bee op - (49 (98) sedan, $1,210*. °48 (78) 
MERCURY—'50 club cupe, $1,355; 2-dr.,| +4 © man 3740 fotos” aT hoe. PACKARD—’51 sedan, $1,755". _’50 sedan,/ (Tim Anspach’s Dealers Auto Auction. | 4-dr., $960*. '47 (66) 4-dr., $770. °41 
$1,405. °49 2-dr., $860. °47 4-dr., $925. dan, $425, $505. 46 (6) sedan $415 wat 025". $1,055 . '49 sedan, $775. Sale every Monday. Prices are for sale (66) club coupe, $210. 
NASH—'49 (600) Super 2-dr., $800. HUDSON "49 ’ ne PLYMOUTH—’51 Belvedere, $1,795; Cran-| of Dec. 10.) PACKARD—'49 station wagon, $970*. 
OLDSMOBILE—’51 Super (88) 2-dr., $2,- Lean —- Commodore (8) sedan, $915, brook sedan, $1,585. 50 SD sedan, $1,- (Prices did not change from previous PLYMOUTH—’51 Cranbrook 4-dr., $1,590. 
500*, $2,050; (98) 4-dr., $2,250; Holiday, | _ $1,015. '47 Super (6) sedan, $495. 275. '49 SD sedan, $1,060, $1,085. '47| Jo ay h ' 50 SD 4-dr., $1,245, $1,300. ‘47 SD 
$2,400: (88) 4-dr., $2,350", $1,900. '50|KAISER—'51 sedan, $1,400*.' 49 sedan, | SD sedan, $685. Sante can at te cee | coten, 9010, bene. 
(88) Deluxe 4-dr.. $1,650*; (76) 4-dr.,|_ $745, $775. '47 sedan, $415. PONTIAC—'51 Chieftain (8) sedan, $1,700, Pc ogee tc hci emt grea eed PONTIAC—’50 Chieftain (6) 2-dr., $1,375. 
$1,350; (98) 2-dr.. $1,550; 4-dr., $1,550, | LINCOLN—’49 sedan, $905*. $1,775, $2,130*. '50 (6) conv., $1,420*. | BUICK—'50 Special 4-dr., $1,320". "49 RM] '49 SL (8) sedan, $1,080*. °'48 SL (6) 
"49 (88) 4-dr., $1,150, $1,275*. MERCURY—'51 sedan, $1,875*. ’50 sedan,| ‘49 SL (8) sedan, $1,110, $1,175*, $1,-| conv., $1,350*; sedan, $1,250". '48 RM| sedan, $990*. '46'SL (6) sedanet, $580: 
PLYMOUTH — “51 Cambridge club coupe,} $1,410*, ata 49 sedan, $980". ‘47| 190°, $1,280". 48 (8) sedan, $815*,| 4-dr., $785. ‘47 Super conv., $585. SL (8) 4-dr., $500, i : 
$1,525, $1,600; conv., $1,625. °50 Deluxe | — $570 , $970*. '41 (8) sedan, $255, $410. CADILLAC—’49 (62) sedan, $1,975*, $2,- | STUDEBAKER—’'50 Champion RD 2-dr., 
club coupe, $1,095," $1,090; SD 4-dr., | NASH—'51 Ambassador sedan, $1,415*. '49 | STUDEBAKER—'50 Champion sedan, $1,-| 050%. ‘47 (62) sedan, $1,090. '46 (61) | $1,035. 








$1,050. °48 SD 4-dr., $300. “a i — ll” aa 
4-dr., $575, $550. 
PONTIAC — ’51 (8) Catalina, $2,290*; 
Chieftain (8) 4-dr., $1,900*. °49 SL (8) 
4-dr., $1,250*; Chieftain (6) 4-dr., $1,-— 


Desi f tT 
‘oe esign Trreeze or not, 
STUDEBAKER —51 Champion 4-dr., $1. 
$1,425; Starlight coupe, $1, 535. "50 s 
Siaioten 2-dr., $1,100. Ey 
WILLYS—’50 Jeepster, $735. ° 


HORSEHEADS, N. Y. 


H heads Auto Auction. Sale every . 
Friday. Prices ase for sale of Dee. 14.) HATEVER the effect of a design freeze 
BUICK—'49 RM sedan, $1,175*, $1,135*. —if one should come —this much is 

’47 RM sedan, $680. °42 Special sedan, * ° fi 
$220. 41 special sedan, $300, $250. "40 certain: the same big, basic appeal that has 

entury sedan, . . . 
CADILLAC—'51' (60) Special sedan, always sold cars will keep on selling them. 
CHEVROLET—'50 SL Deluxe sedan, $1,- Important as style changes are in promot- 

151; Bel-Air, $1,370. °49 SL Deluxe se- 

dan, | $1,050; club, coupe, $1,095; SL ing sales, the appeal that has kept the 

Special sedan, ’ 4 vo, ’ an | . . 

ak a ee public buying cars over the years has been 
; } se 5 20, * 

coupe, $340. the big value offered by the auto makers. 


CROSLEY—’48 station wagon, $125. 


DODGE—’51 -ton pickup, $1,250. °46 ° ° 
Custom sedan, 9630 028, "41 sedan, Today, motorists are more conscious of 
FORD—'49 Custom (8) sedan, $965, $955. value than ever, especially in the moving 

HUDSON—’49 Commodore (8) sedan, $875. ee. 99 

KAISER—'51 Henry J sedan, $720. °48 parts — the ‘‘vital zone’’— where value 
sedan, $485. 

MERCURY.-’50 club coupe, $1,300. *49 counts the most. A helpful step toward 
club coupe, $1,130*, $1,100*; sedan, - a Par 9 . 
$1,100. 46 sedan, $670, $640. giving customers “‘vital zone” value is to 

NASH—’46 (600) sedan, $430. ° ° e P 

OLDSMOBILE—’51 (88) sedan, $1,750. keep this simple formula in mind when 
'49 (88) sedan, $1,200*. "46 (66) sedan, e 
$545*; (78) sedan, $510. buying component parts: 


PACKARD—’49 sedan, $815. 





PLYMOUTH—’49 SD sedan, $1,050. °47 . ‘ ° 
SD club coupe, $810. Vales « quality +service+public acceptance 
PONTIAC—'47 (8) sedan, $790. ‘46 (6) atu > 
sedan, $650. price 
STUDEBAKER—’'49 Champion sedan, : P r 
$880°. It shows that price must be weighed in 
CHARLOTTE, N. C. relation to the factors above the line. 
(E, M. Stafford, Inc, Sale every Wed- i @ i i i i 
a, ae ‘tor sale of Des. 12) a oe lead in quality, service, 
(Market improved over preceding three 
weeks. Prices steady on clean cars, Sold ane pubic acceptance. And in terms of 
86 units out of 162 offerings.) value features, their prices are lower today 
BUICK—’50 Super 4-dr., $1,510*; Special a 
4-dr., $1,320. '49 Super 4-dr.,’ $1,295*. than ever. So Timken tapered roller bear- 
‘47 Super 4-dr., $790. e - 
CHEVROLET—'5i SL Deluxe club coupe, ings are your best value—by this formula 
$1,570. °50 SL Deluxe club coupe, $1,- i ‘ 
400; FL Deluxe 2-dr., $1,300. '49 FL or any other. The Timken Roller Bearing 
Deluxe 2-dr., $1,165, $1,150, $1,090; 4- . 
dr., $1,150; ‘SL Deluxe club’ coupe, ‘$1,- Company, Canton 6, Ohio. 


145. °48 FM 4-dr., $900. '47 FL aero- 
sedan, $860; FM club coupe, $800, $765. 
"46 FM club coupe, $745; 4-dr., $735; 

4-ton pickup, $525. '41 SD 2-dr., $395. 
45 business coupe, $215. ‘39 Master 2- 





CHRYSLER—’ 50 Windsor club coupe, §1,- 





DODGE—’ 50 Meadowbrook 4-dr., $1,265. 
FORD—'51 Custom (8) 2-dr., 2 at $1,750, 
$1,600"; club coupe, $1, 800; 4-dr., $1,- 
775*; %%-ton pickup, $1, 455, $1,450. ‘50 
Custom (8) 4-dr., $1,295; Deluxe (8) 
2-dr., $1,090, $1,040; Custom (6) 2-dr., 
$1,050. '49 Custom (8) 4-dr., $925; 2-dr., 
$975; club coupe, $1,015, $970, $960. ’48 
SD (8) 2-dr., $880. °47 Deluxe (8) 4-dr., 
$675; SD (8) 2-dr., $750; club coupe, 
$765. °46 SD (8) club coupe, $760; De- 
luxe (8) 2-dr., $625, $600, $535. °42 
SD (8) club coupe, $350. ’41 SD (8) club 
coupe, $475; 2-dr., $370. 
KAISER—’50 2-dr., $725. "49 4-dr., $710. 
LINCOLN—’'49 2-dr., $1,150. 
MERCURY—’50 2-dr., $1,305. 
OLDSMOBILE—’ 50 (76) club hoses $1,- 
300*. '49 (76) 4-dr., $1,150* 
PACKARD—’50 4-dr., $1,070. 


ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
1. Design leadership 
2. Steel made in our own mill 
3. Precision manufacture 
4. Rigid quality control 
5. More than 50 years’ experience 





PLYMOUTH—’51 Cambridge 2-dr., $1,480. 
'49 SD 4-dr., $1,090, $990; 2-ar., $1,060. " SERVICE 
, eluxe 4-dr., $790. sit SD 4-dr., PTANCE. The trade- “Timken” : ‘ - : 
$565. '41 SD 4-dr., $275, $205. peg op on tet NCE sy orton apm = BUT TWO CAR MAKERS use Timken tapered 6. Unequalled engineering service 
PONTIAC—’51 Chieftain (8) 4- ~.. $1,880. is the best-known name in bearings. at’s be- roller bearings on the pinion, toughest bearing 
‘41 (6) club coupe, $260. cause Timken bearings are so widely used, do application on the car. Over the years, Timken 7. Unequalled research and devel- 
STUDEBAKER—’50 Champion 4-dr., $1,- such an outstanding job, and are so consistently tapered roller bearings have been proved for opment facilities for your use 
025. 49 Champion 4-dr., $800. advertised. A few of the magazines carrying value in every application throughout the “vital I : - ih, 
P Timken bearing advertising are shown above. zone’. 8. Installation service in the field 
DENVER 9. Widest range of sizes 
(Denver Auto Auction, Inc. Sale every 10. Most dependable source of supply 


Tuesday at Littleton, Colo. Prices are for 
sale of Dec. 11.) 
(Prices steady. Sold 169 units out of PUBLIC ACCEPTANCE 
BUICN. ol at Riviera, $2,350*, $2,385 its or 11. First choi h b ; 
a riera, 350", 4 a . 
OR '51 RM Riviera, 0, $2,3852. irst choice throughout industry 


$1,505*" : : 
$1,670", $1,685*; Special sedan, $1,125 12. Best-known name in bearings 


$1,210,’ $1,320. ''49 Super sedan, $870, TAPERED ROLLER BEARINGS 98. Widedenesa adveisidin 


$1,075*, $1,300*. '48 Super sedan, $770*, 











ILLAC—’51 (62) sedan, $3,490*, $3,- 
500°, $3,700*, $3,975*. ’50 (62) sedan, 
ee a ee s 
$2.Tab “49 62)" sedan, $1,005". § NOT JUST A BALL ©) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C> BEARING TAKES RADIAL @]) AND THRUST —-@)= LOADS OR ANY COMBINATION WH) 

CHEVROLET—'51 SL Deluxe sedan, $1,- t “tN 
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Houde Engineering Gets 


$214 Million Order 


BUFFALO.—A _ $2,250,000 order 
the Delavan Ave. plant here of the 
Houde Engineering division of 
Houdaille-Hershey Corp. by Army 


AUTOMOTIVE NEWS, DECEMBER 24, 1951 





Ordnance. The plant will hire about 
150 additional workers in the first 

quarter of 1952 to fill the order. 
Houde already has started tool- 


li 2w milit , 
for shell fuses has been placed with | op Be Dap cle ah catalog Mcp 


Limited production of the fuses will 
begin in January and full produc- 
tion is scheduled to start in March 
or early April. 





Our New Prices 





40c Each 
35c Ea. in 


One Doz. Lots 
Immed. Delivery 





Are the 


LICENSE PLATE CLIP 


BRIGHT CADMIUM RUSTPROOF FINISH 
STRONG TENSION SPRING, 
GUARANTEED BY MANUFACTURER 
LIMITED SUPPLY, ORDER NOW. 
Postpaid on 1-Doz. Orders or More. 
Enclose 10c Postage on Small Orders. 
Attractive Offer for Jobbers. 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. ¥Y. Dept. AN il 






Lowest Yet 





DOUBLE LOOP 



















ENGINEERED 
FOR SIMPLE 


INSTALLATION 


ALL ATTACHING 
PARTS MADE OF 
SPRING STEEL 


INCREASED CAPACITY 


Thaler 


Secure increased payload for your customers and 
more profits for yourself. Trainor Helper Springs 
and Build-Up Kits are a necessity on every truck 
today, when demands are increasingly heavy on both 
short and long distance hauling. Trainor Helper 
Springs supply essential protection from the strain of 
overloading, are individually load tested, feature 
brackets of alloy spring steel, and are easy to install. 
Trainor Build-Up Kits include extra leaves, extra 
long U-bolts, center bolts, and rebound clips and bolts. 





Every trucker knows he cannot always anticipate 
his tonnage. He will welcome the safe performance 
assured by Trainor Helper Springs installed on 
the %2, % and 1 ton trucks, and by Trainor Build- 
Up Kits which reinforce the main and helper springs 
on 1%, 2 and 3 ton trucks. 


aa iv <9) 


Me jos® 


wie For comPt® 





Branches tu: 
CINCINNATI 


COLUMBUS 
INDIANAPOLIS 








ELECTRICALLY 


HEAT TREATED 


INFORMATIon 














Reports from Various Areas... 





Auto Market Page 


Richmond, Va. 


Business conditions continued to 
paint a mixed picture in the Fifth 
Federal Reserve district during | 
October and the first half of No-| 
vember, according to Federal Re-| 
serve Bank of Richmond, Va. 

In wholesale trades, sales trends 
were mixed. From September to 
October they increased in automo- 
tive supplies, drugs, _ electrical 
goods, groceries, hardware and a 
few other lines. Most lines, with the 
exception of automotive supplies 
and dry goods, were higher than 
a year ago.—(T. D. Eaton.) 

* * * 


Toledo 


Sales of new cars and trucks 
dropped 330 units during Novem- 
ber below the October total for 
Lucas county (Toledo) while used- 
car sales for the same _ period 
dropped 701 units. 

New-car and truck sales for No- 
vember totaled 1,197, against 1,349 
in October and 1,357 in November, 
1950. 

Used-car sales during Novem- 
ber totaled 3,131, compared with 
3,832 in October and 3,329 for 
November a year ago. 

New-car sales for January 
through November this year were 
17,042, against 20,493 for the same 
period in 1951. 

New cars sold in Lucas county 
during November by makes were: 
Buick, 85; Cadillac, 12; Chevrolet, 
267; Chrysler, 39; DeSoto, 26; 
Dodge, 71; Ford, 225; Henry J, 7; 
Hudson, 23; Kaiser, 14; Lincoln, 2; 
Mercury, 53; Nash, 48; Oldsmobile, 
45; Packard, 23; Plymouth, 100; | 
Pontiac, 92; Studebaker, 50; Willys, 
14, and miscellaneous, 1.— (Dick 
Roberts.) 


* * * 


Manhattan, Kans. 


The number of new cars sold 
during November fell below the 
total for November a year ago in 
Riley county (Manhattan), Kans., 
according to the county treasurer. 

New-car registrations totaled 83, 
compared to 113 in November, 1950. 
Used cars, however, totaled 228 
sales in November, against 213 in 
November last year. 

Chevrolet led with 15 new cars 
sold this November, with Plymouth 
second with 13 units. Other totals 
were: Studebaker, 9; Pontiac, 9; 
Ford, 8; Buick, 4; Dodge, 4; Mer- 
cury, 4; Nash, 4; Willys, 3; DeSoto, 
3; Cadillac, 1; Chrysler, 1; Frazer, 
1; Kaiser, 1; Lincoln, 1; Oldsmobile, 
1, and Hudson, 1. 

New-truck sales gained over No- 
vember a year ago, 12 to 6. Sales by 
makes were: Chevrolet, 7; Dodge, 
2; Ford, 1; Divco, 1, and GMC, 1. 

Used-car sales by makes during 
November were: Chevrolet, 65; 
Ford, 54; Pontiac, 18; Buick, 16; 
Plymouth, 14; Dodge, 11; Oldsmo- 
bile, 11; Nash, 11; Mercury, 9; Lin- 
coln, 4; Crosley, 4; Kaiser, 3; Stude- 
baker, 3; Willys, 2; Cadillac, 1; 
Hudson, 1, and Packard, 1. 

Used-truck sales during Novem- 
ber were: Chevrolet, 15; Ford, 5; 
International, 5; Dodge, 4, and 





Courses Revised 
At Sun Electric 


CHICAGO.—Sun Electric Corp. 
reports it has revised and extended 
its engine testing training course | 
for mechanics to a new 80-hour day | 
or night course. Scientific engine | 
testing will be thoroughly covered | 
with special emphasis placed on| 
battery, generator and enced 
testing, the company said. 





Day and night courses are avail- F 


able in all of Sun’s 16 technical | 
training centers conveniently lo-| 
cated in principal cities throughout | 
the nation. Day courses start the | 
first Monday of each month and} 
run for a period of two weeks. | 
Night courses start the first Tues- | 
day in January, March, May, July, | 
September and November and con- | 
vene every Tuesday and Thursday | 
night from 7 to 11 p. m. for a pe- | 
riod of eight weeks. All mechanics, | 
as well as graduates of the 40-hour | 
Sun course are eligible for enroll- | 
ment. | 


GMC, 2. The total of 31 units| 
compared with 21 used trucks sold | 
|during November a year ago.—| 
(George M. Hunhols.) 

Elleworth, Kids. 
| Motor vehicle licenses in Ells- 
worth county, Kans., so far this 


year have been under the totals of 
the same period in 1950. Records in 
the county treasurer’s office show 
that 3,136 car tags have been sold 
since the first of this year. During 
1950 there were 3,248 licenses sold. 

With only this month left in 

1951, officials doubted that the 

1950 mark would be broken. 

In the truck division, however, 
sales have increased over 1950. 
Sales so far this year have already 
reached 1,636 as compared with 
1,539 sold in all of 1950. 

* 


* * 


New Orleans 

A total of 980 new cars, 931 
through authorized dealers and 49 
through unauthorized outlets, were 
registered in New Orleans in No- 
vember. This compares with 1,055 
cars in October and 1,461 for No- 
vember of last year. 

New-truck registrations amount- 
ed to 184 in November as com- 
pared with 225 in October and 160 
in November, 1950. 

Individual makes sold through 
authorized dealers were: Chevro- 
let, 173; Ford, 122; Plymouth, 109; 
Pontiac, 77; Buick, 65; Stude- 
baker, 61; Oldsmobile, 53; DeSoto, 
53; Dodge, 48; Mercury, 42; Nash, 
36; Chrysler, 26; Cadillac, 20; 
Packard, 19; Hudson, 7; Kaiser, 
4; Renault, 3; Lincoln, 3; Crosley, 


3; Willys, 1; and 
British Ford, 1. 
Individual makes sold throug 
j}unauthorized outlets were: Ch: 
lrolet, 12; Buick, 7; Plymouth, 
|Ford, 5; Oldsmobile, 4; Dodge, : 
|Chrysler, 3; Pontiac, 2; Studebake 
2; Nash, 2; Cadillac, 2; Kaiser, 
DeSoto, 1, and Henry J, 1. 
Individual truck sales we 
Chevrolet, 54; Ford, 53; Interr 
tional, 21; GMC, 18; Dodge, 
Studebaker, 10; White, 6; Willys, 
Autocar, 2; Diamond T, 1; Mack 
and Plymouth, 1.—(Gordon Hebert. 
_ * . 


Henry J, 1, 


Hy wads 


@ 
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McPherson, Kans. 

Sales of car and truck tags for 
11 months of this year in McPher- 
son county, Kans., were 302 ahead 
of the same period in 1950, accord- 
ing to the county treasurer's office. 

A total of 8,937 car tags had been 
issued, which was 80 ahead of last 
year. Truck tags numbered 3,515, 
which was 222 greater than the 
same period in 1950. 





Firestone to Make Parts 


For Jet Air Engines 

AKRON.—Stainless-steel parts for 
the powerful J-47 jet engine used 
by Air Force fighter and bomber 
planes will be manufactured by 
Firestone Tire & Rubber Co. to 
fill a multimillion dollar order 
which the company recently re- 
ceived, according to President Har- 
vey S. Firestone jr. 

Firestone will deliver the parts 
to General Electric and Packard, 
builders of the engine, used to pow- 
er the F-86 Sabre, the F-91 and B-51 
airplanes. 














Got 


Headache 
? 


CARLIFE GUARANTY “72” 
LICKS DEALERS HEADACHES 


CARLIFE GUARANTY “72” relieves the headaches caused by 
idle service shops, because it brings back 72% of your new car 


customers regularly for service. 


CARLIFE GUARANTY “72” 


relieves headaches caused by dissatisfied customers, because you 


pay their policy claims without 


cost after the expiration of their 


new car warranties. This retains them as friends and future cus- 
tomers. CARLIFE GUARANTY “72” relieves headaches caused by 
insufficient cash reserves, because it starts accumulating cash for 
you almost immediately. CARLIFE GUARANTY “72” relieves 
headaches caused by the loss of valued customers, because under 


this tested approved plan they 


must return for inspection and 


lubrication each month, or every 1,000 miles. CARLIFE GUAR- 
ANTY “72” is not a cureall, but it will aid you, as it has thousands 


of others, to make your business 
more pleasant. 


more secure, more profitable, and 


It costs you nothing to get the inside story of this ORIGINAL, 


UNIQUE PLAN that protects the 


future of your dealership by pro- 


viding a continuous flow of service business month after month, and 
builds cash reserves. There's nothing like it. 


MAIL THIS 





doing. 


Name of Dealership 


The Carlife Guaranty Co. 
8827 Strathmoor, Detroit 28, Michigan 


| 

| 

RUSH us more information concerning CARLIFE GUARANTY “72" H 
without cost or obligation. 
| 


COUPON TODAY FOR FREE INFORMATION 


Phone VErmont 8-5077 


Show us what other dealers are 





2, Br aS EE 


___ AUTOMOTIVE NEWS, DECEMBER 24, 1951 ——— 


Car Sales Up Slightly November, compared with 928 in 


October and 980 in November, 1950. 
December Total Aided by Model Cleanups, 


In November of last year national 
new-car sales reached 444,193 units, 
But Weather, Holidays Are Deterrents 
(Continued from Page 1) 








and that figure was the lowest of 
any of the last six months of 1950. 





Davis Ordered to Pay 
‘Dealer’ $26,757 
LOS ANGELES.—Gary Davis, 
promoter of a three-wheeled 
auto, last week was ordered to 
pay $26,757 to Everett S, Cal- 
houn, who testified that he paid 
$39,100 for dealerships in King 
county, Wash., and Alaska. Cal- . wero | 
houn said that he did not receive | 7 3_ ‘amep FORCES ae 
any cars. = ouR waUR BLOOD ‘ i 
Davis, at liberty under a $10,- Pa 
000 none pending appeal, was | San Francisco Dealers Blood Driv 
; > é convicted on 19 counts last Jan- d ; i 
cates Unt archasere cre seturn-|Honal pettera. Houston aslee in| ancy of gonad theth tn conmes- |v¥ page tose: babes tac: of te ioe) oeme of oe tee Gams Bato 
pn y, | e otaled 2,197, against 2,-| tion with the sale of dealerships. | th f KRON.TV h the dri , bleed fer t df 
. | 471 in the previous month and 2,330| 4 few display models were ne cameras of KRON-TV fo push the drive to get more blood for the armed forces. 
: |in November a year ago. San An- made. : i 
N AKRON new-car sales in the/tonio listed 843 new-car sales in 
two-week period ended Dec. 8 | ———————————- 
amounted to 668 units, against 498 
in the like 1950 period. The total 
also represented a healthy advance 


over the 461 new cars sold in the © ; 

preceding two-week period. ; 
Improvements in volume were we 

also reported by dealers in Phila- 

delphia, Cleveland and Pittsburgh, 

although in all instances, the gains 


were described as small. 
Most areas, which have report- 
Army Ordnance 
Eager Beaver q@i@ 


ed November sales, referred to 
e 
6x6 Vehicles L : 
—- 


dealers cautioned, but it has |three years—since February, 1949. 
served to buoy the market. The figure was 8,794 new cars, 
One New York dealer, handling a | against 10,515 in October and 11,509 | 
line which already introduced its|in November of last year. 
‘52 model, said: “This is the first One of the few places to show 
time in months that I have taken! a gain in November was Dallas, 
orders against spring delivery.| where new-car sales during the 
That, plus the fact that our orders; month climbed to 2,369 units, 
for immediate delivery are strong,| against 2,044 in October. In No- 
portends a bright future.” vember last year, 3,182 new cars 
Another dealer also reported that} were sold in Dallas. 
he had received orders for spring! Two other Texas cities, Houston | 
delivery and he believes this indi-| and San Antonio, followed the na-| 





t + 
The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS? Are you? 

















the fact that the month’s totals 
were the lowest of the past two 
or three years. 

Such was the case in Denver, 
where November new-car sales 
amounted to just 781 units, against 
1,242 in the same month last year. 

* * + 


LEDO dealers sold 1,197 new 
cars and trucks in November, 
compared with 1,349 in October and 
1,357 in November, 1950. 
The month’s total in Detroit was 
the lowest monthly figure in almost 





Obituaries 


Arthur Capper, 86, 
Farm Publisher 


TOPEKA, Kans.—Arthur Capper, 
86, president of the Capper- 
Harmon -Slocum farm magazines 
and U. S. senator for 30 years, died 
Dec. 19 of pneumonia. 

Capper was the publisher of two 
daily newspapers in the midwest, 
eight farm magazines and operated 
two radio stations. He was also the 
first native born governor of Kan- 
sas, serving four years. 

Until 1948 he was a strong force 
in the farm legislature, but gave 
up his seat the following year to 
return to the publishing business. 

* * * 


W. J. Houpt, 65, Former 
Atlantic City Dealer Head 


ATLANTIC CITY. — Wilmer J. 
Houpt, 65, a past-president of the 
Atlantic County Automobile Deal- | 
ers Assn. and one of Atlantic City’s 
first auto dealers, died Dec. 15 at} 
his home in nearby Linwood. 

Mr. Houpt, who was president of 
the Atlantic City board of educa-| 
tion, opened a Chalmers dealership 
in 1915, took over Reo three years 
later and switched to DeSoto-| 
Plymouth in 1932. He retired in| 
August, 1950. 

* = * | 
William F. Miller 

ALBANY, N. Y.—William F. Miller, 68, | 
West Albany, N. Y., died of a heart attack 
on Dec. 8. Mr. Miller opened the first 
auto garage in this area in 1906, and built 
a steam-propelied ante in o™ 


| 

W. Perry Smith 
COLUMBIA, 8S. C.—W. Perry Smith, 42, 
Studebaker dealer here and widely-known | 


automobile racing enthusiast, was killed Is used to replace foot control 
Dec. 8 when his airplane crashed in In- 


diana. valve and power chamber clust- 














Air Over Hydraulic 
in its Simplest Form 


Midland Air Hy-Power is lightning fast, assuring greater 
efficiency, adds extra margin of safety and provides 
“passenger car” brake graduation and “pedal feel.” 
Selected and now being installed on thousands of Ord- 
nance 6x6 trucks as standard equipment, after long rigid 
tests by leading manufacturers. 

Midland Air Hy-Power combines into one unit, three 
long used and thoroughly proven units, all sealed against 
atmospheric conditions. 

Midland Air Hy-Power embodies the same principle of 
design as Midland Vacuum Hy-Power now in its 7th year. 
Call your Midland Distributor for literature and prices. 





Midland Air Hy-Power, compact and completely 
self contained, can be located as a single device at 
any available place on the chassis without moving 
the master cylinder, and using the original equip- 
ment brake pedal. 


2 





* 7 ~ 
Alfred T. Crane 
RAHWAY, N. J.—Alfred T. Crane, 79. 
for 26 years general manager of Crane | 
Motor Car Co., Inc., of this city, died 
Dec. 14. 
* * as 
Leon Phillips 
KALISPELL, Mont.—Leon Phillips, 52, | 
local auto dealer, died of a heart attack 
while on a trip to Chico, Calif. He entered 
the auto business with Paul Bowman and 
Robert Bowman in Phillips-Bowman Mo- 
tors. Later he joined Phillips-Wohlwend 
Motors with B. M. Wohlwend. 





Westinghouse Scrap 
PITTSBURGH. — An intensive | 
uree-month iron and steel scrap| 
rive by Westinghouse Electric has | 
x0sted the nation’s dwindling} 
‘ockpile nearly 11,000,000 pounds— | 
nough for 500 medium tanks—it is | 
nounced by Andrew H. Phelps, 
ce-president of purchasing and | 
affic. | 


etd hm eoaras 





ter— also supplied in complete 
truck or tractor air brake kits 
saving from 5 to 7 valuable in- 
stallation hours. 





7 








“WIDLAND 


STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Ave. . Detroit 11, Mich. 
Export Department: 38 Peorl Street, New York, N. Y. U 











Air and Vacuum 
POWER BRAKES 





World’s Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 


Air and 
Electro-Pneumatic 
DOOR CONTROLS 
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Nash Saleswoman— 


Lorraine Hoffman, automobile  sales- 
woman for Charles Kreisler, Inc. (Nash), 
New York, is rated one of the top “men” 
among fellow salesmen in the trade. Lor- 
raine says she sold her first car in 90 
seconds, and now averages from 15 to 20 
cars a month. 











Women in Auto Selling 


Blond Says There Are Advantages, 
But Also Special Problems 


By Ed Brown 
Staff Correspondent 


NEW YORK.—What are the ad- 


lvantages and disadvantages of 
|women in selling automobiles? 
Lorraine Hoffman, 23, who sells 


15 to 20 cars a month for Charles 
Kreisler (Nash), finds that she has 
an edge over men when it comes 
to making telephone contacts. 

“Almost everyone,” she says, “is 
more willing to listen and treat 
me with respect on the phone.” 

The fact that she is blond and 
pretty apparently is not a factor 
here, although it may be when the 
prospect comes in to complete the 
deal. 

However, that works both ways. 
Sometimes the men bring their 
wives along. Miss Hoffman tells of 
one prospect who was hustled out 
of the showroom by his wife who 
wanted to know whether he had 
been sold on the car or the blond. 

Offsetting this is the fact that 
Miss Hoffman is a graduate stu- 
dent in psychiatry. Her knowl- 








NEW BEAUTY 











[t's the seal of tested 
quality that spotlights 
the difference. 


Pennies 
in mark-up end added sales ... 
reason for choosing the finer fibre fabrics that bear 
the CFF Seal. Certified Plasticoted Fibre Fabrics 
perform the difference—a difference for which the 
informed consumer will gladly pay. 


The car-riding 
color brilliance: 


them with CFF. 





edge of psychology helps her not 
only to seek out the prospect’s 
buying urge, but to deal with the 
initial antagonism of women. 

However, it takes more than 
being a blond, pretty and a knowl- 
edge of psychology to sell cars. 

Miss Hoffman is working hard 
to learn more about the mechan- 
ical features of the automobile she 
is selling. 

At first both men and women | 
are a bit dubious about having | 
anything mechanical explained by 
@® woman. 

Thus a superior knowledge of the 


product is something a woman 
salesman must work hard to 
acquire. This is something that 


can’t be brushed over. 

However, once the saleswoman 
acquires this knowledge she can 
put up a convincing sales pres- 
entation. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





At this meeting of 60 members of the 


job during the semi-annual inspections. 


New Illinois Club Plan 


CHICAGO. — Master-in-Chancery 
Isidore Brown last week recom- 
mended to Circuit Judge Daniel A. 
Roberts that control of the Illinois 
Automobile club, in receivership 


since last April, be restored to the | 


new group of officers headed by 
Seymour Orner, president. A court 
case is pending against former of- 
ficials charging them with misap- 
propriating funds, including those 
collected by the insurance subsid- 
iary of the club. 











FOR THE SMARTEST CARS ON THE ROAD 


WITH SEAT 





Mr. Frank McCullogh, New York executive, says: 
Certified Plasticoted Fibre Fabric because I wanted smartness, 
1 wanted tested and proved wear and all year ’round comfort.” 


only pennies extra in cost for dollars extra 
that is your big 


And CFF advertising, merchandising, and promo- 
tion will keep the nation’s car-owning millions well 


informed about CFF, the CFF Seal. 


millions want smartness, beauty, 
new refreshing designs. Give it to 


COVERS OF 





“1 chose 


America’s car riders want “seat-cover mileage’— 
material that’s stronger in weight and weave; easier 
slip-in, slip-out seat smoothness; an easier cleaning 
fabric that’s tougher on scuffing; material that in- 
sulates in nature’s way—pleasant in winter and sum- 
mer; water repellent, resistant to flame and ember: 


won't shear furs, won’t snag nylons, won’t bag, won't 


wrinkle: tailors trimly to all seat contours. 


Insist on and specify CF F—guaranteed by the repu- 
tation of America’s 
rics for car seat covers, for original car upholstery. 
trunk mats, headings. The Fibre Fabric Industry, 


leading producers of Fibre Fab- 


122 East 42 Street, New York, 17, N. Y. “ 





|Pennsylvania Dealers Safety Parley— 

Pennsylvania Automotive Assn. safety con 
| mittee and state officials, recommendations were made to revise the state's pamphlet 
lon rules and regulations for official inspection stations. The committee asked that the 
| pamphlet be brought up to date, in order that mechanics will be able to do a better 


Denver Draws 
For Show Space: 


Committees Set 


DENVER.—Local new-car deal- 
| ers, representing some 20 different 
makes of automobiles, held a din- 
|ner meeting in the Livestock Ex- 
| change restaurant to draw lots for 
| exhibition spaces for Denver’s first 
| postwar automotive show to be held 


|in the Denver coliseum March 3-8 


| The show will mark the 50th an- 

|niversary of the first automobile 

|sale here in 1901. 

| Harold H. Culver and Dick 
Schlect, regional OPS officials, 
were featured speakers at the din- 

an Nate Burt, Chevrolet dealer 

| 

| 





and president of the Denver Auto- 
mobile Dealers Assn., presided at 
the dinner-meeting. 
Chairmen of the show 
| tees are: 
| Jack Hyer, Thomas-Hickerson 
|Motor Co. (Dodge-Plymouth), ar- 
| rangements; Harry Leeman, Lee- 
man Motor Co. (DeSoto-Plymouth), 
finance; Art Kumpf, Kumpf Motor 
Co. (Mercury); Charles S. Hover, 
Hover Motor Co. (Ford), publicity; 
Sam Marcus, Marcus Motor Co. 
(Studebaker), entertainment; Rob- 
j ert Stovall, Stovall Motor Co. 
| (Ford), and Lou Luby, Luby Motor 
|Co. (Chevrolet), tickets, and Mer- 
rill Berger, decorations. Tom Bra- 
den is executive secretary of the 
association. 


commit- 





Aro Equipment 
Lists Winners 


Of Lube Contest 


BRYAN, O. Aro Equipment 
Corp.’s nationwide contest to find 
a name for its new 10,000-pound 
high-pressure lubricating gun end- 
ed up with two winners—and the 
name. 

Aro’s trade paper advertising car- 
ried an announcement of the con- 
test, a picture of the gun and 
coupons for name entries. Approxi- 
mately 180,000 reprints of the ad- 
vertisement, with return postcards, 
| were sent to Aro jobbers and made 
|available to everyone. 


| “The Husky” was finally selected 
|as the prize-winning name for the 
gun, and is now being used in 
catalogs and direct-mail literature. 


One of the winners was Joseph 
| J. Phillips, manager of Auto Gear 
| Parts Co., Philadelphia, and the 
ir is Gail Westmoreland, parts 
manager of R. A. Young & Son., 
|Fort Smith, Ark. 


| Other contestants awarded prizes 
| include: James Ross, Los Angeles; 
| George Banks, Bangor, Me.; Charles 
|La Croix, Woodsfield, O.; Andrew 
| Strausser, nos, 2. Tc Rm CC 
|Glover, Monticello, Ind.; John H 
| Sanders, Wichita Falls, Tex.; V. K 
| Bethards, Grove City, O.; C. F. Pig- 
| ford, Laurel, Miss.; Benedict Cata- 
jlano, New York City; Foster Har- 
vey, Bradford, Pa., and Marie Rid 
dle, Indianapolis. 








OPS Lauds Compliance 
Of All Miami Lots 


MIAML—A record of 100 per- 
cent compliance with federal 
price regulations has been made 
by Miami used-car dealers, ac- 
cording to Howard L. Masters, 
OPS district price executive. 

Masters lauded the record as 
exceptional, stating that Miami 
| leads the nation in the number 
of used-car dealers. He said 
Miami is the only city in the 
Southeast OPS region with a 100 
percent compliance record. 
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Chicagoans Honor Bettenhausen, K-F Dealer and Racer— 

Auto and sports enthusiasts recently gave a dinner in Chicago for Tony Betten- | 
hausen, named AAA big car racing champion for 1951. Bettenhausen, Tinley Park, Ill., | 
one of the first dealers for Kaiser-Frazer, was presented a gift by Al Littorio, director | 





of Chicagoland K-F dealers. Left to right: Bettenhausen, Littorio and Carl Stockholm. 


Dealers Seeking More Units... 





Oklahomans Refute 
Car Surplus Reports 


OKLAHOMA CITY.—Fred Al- 
bert, manager of the Oklahoma 
Automobile Dealers’ Assn., and a 
group of local dealers last week 
denied reports of a new-car glut 
here. Albert said “new cars are 
moving in good shape” all through 
Oklahoma. 

The report was published in 
the Oklahoma City Daily Okla- 
homan. The Dec. 17 issue of AuTo- 
MOTIVE News also carried reports 
of a new-car over-abundance in 


Hoffman to Speak 
At AOT Parley 


SAN FRANCISCO.—Paul G. Hoff- 
man, director of the Ford Founda- 
tion, will be the speaker at the 
annual meeting of the Northern 
California council of the Automo- 
bile Old Timers, the organization 
announced last week. 

In order to hear Hoffman, the 
AOT council said, the meeting has 
been deferred until Jan. 4 at the 
Palace hotel here. The Northern 
California organization now has a 
membership of more than 250, it 
was announced. 


e 
Deaf Mute Cited 
Packard Honors 436 
10-Year Employes 
DETROIT.—Alexander W. Rygel- 
ski, one of several deaf mutes em- 
ployed by Packard, was among 436 
men and women honored last week 
at the 35th annual 10-year service 
recognition. 





Hugh J. Ferry, Packard presi- | 


dent, awarded the employes with 
gold watches. Twenty-cne of the 
women chose chests of silver. 


The new ten-year group brings 
to nearly 12,000 the number of per- 
sons who have earned the award 
since the first presentation in 1917. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





| 
this state, based on a separate sur- | 
vey made by an Automotive News| 
correspondent. | 

An article repudiating the sur- 
plus report was published in the | 
Oklahoman after the newspaper’s | 
managing editor received a dele- 
gation of the following dealers: | 
Walter Allen (Chrysler), Frank 
Clark (Dodge), Henry Coffeen 
(Oldsmobile), Edward L. Fretwell 
(DeSoto), and C. A. Gier and Ray | 
Penn, managers of Studebaker | 
and Ford dealerships here, re- 
spectively. 

Coffeen said that the total of 528 
cars on hand at Oklahoma City} 
dealerships represented “less than | 
a two-week supply.” A survey of | 
local dealers made by Albert and} 
Coffeen found the majority desir- 
|ous of getting more cars from their 





| factories. | 


Albert wrote Automotive News| 
that the Oklahoman reporter who 
made the original survey checked 
only three dealers and evidently | 





| based his story theme on the find- | 


ing that one was offering slight | 


| “pre-tax” discounts on convertibles. | 


This dealer was offering converti- | 
bles at the retail prices that were 
in effect before the excise tax 
boost. 


“When the article first appeared 
in the Daily Oklahoman, Albert 
related, “I received numerous 
telephone calls from dealers 
throughout the state wanting to 
know if the situation as stated 
was true. 


“I informed them that according | 
to my information, it was not and| 
at the same time I inquired as to 
their new-car inventory and every 
dealer with whom I talked stated 
to me that they would buy all the 
cars of their particular makes that 
could be obtained in the standard 
models. | 

“TI am fairly cognizant of the 
new-car situation in Oklahoma and | 
I know that outside of what we} 
call the ‘off brand stuff’ that new! 
cars are moving in good shape and | 
that no new-car dealer is over- 








OPS (Reg. 94) 
USED CAR 
PRICE TAGS 


100 for $2.00 
500 for $5.00 
1000 for $9.50 
Shipped Postpaid 
Printed in 2 Colors 
Immediate Shipment 


3Y2x7 Inches 
FRANK D. JACKSON 


JACK-BILT 


CORPORATION 
906 Central St. 
Kansas City, Mo. 











‘Capital Chapter 
Of AOT Formed 


WASHINGTON.—The motor car} 
industry last week formed a Wash- | 
ington chapter of the Automobile | 
Old Timers, a national organization 
|of automotive pioneers. 
| Frank G. Stewart was named | 
| president; Stanley H. Horner, vice- | 
| President, and Edward M. Wallace, 
secretary - treasurer. Horner was| 
| chosen to represent the capital on 
|the AOT board. | 
| Stewart is a wholesaler of auto-| 
|motive parts; Wallace a retired | 
|dealer, and Horner a local Buick} 
|dealer and former president of | 
| NADA. | 
| David C. Fenner, a past president 
|}of AOT, addressed the meeting, 
|while Frederick H. Elliott, execs 
jtive secretary, welcomed the new 
lodge. 
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Always an Important Feature 


of the N.A.D.A. Show 

















Important to him are the exhibits 
and his visits to them. 








Important, too, are the old friend- 
ships with key dealers in other cities 
he sees just once a year. This is 
where he finds out how other dealers 
are conducting their businesses. 








But meanwhile, it's his old habit to 
keep posted on the news of the 
industry. If he were back home on 
Monday morning, he'd have his feet 
on his desk, reading AUTOMOTIVE 
NEWS. We see he doesn't miss it. 
We distribute it at the show. 


The BIG SHOW Issue Distributed to 
Visitors ls Dated Monday, Jan. 28th. 


There is no finer issue of any automotive paper anywhere for 
your message to the dealers and the car manufacturers who pay 
$8.00 per year for their subscription. Regular advertising rates 


apply. Closing date is January 16. 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





PENOBSCOT BUILDING 


REPRESENTATIVES 


DETROIT 26, MICHIGAN 


New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 








Newfield Elected 
New Head of 
Auto Reps Group 


CHICAGO.—E. D. Newfield, 
San Francisco, was elected pre 
dent of the Automotive Affiliat 
Representatives at the group’s a 
h | nual meeting here. 

| Other officers are: Charles S).i- 
5 | vack, New York, first vice-presi- 

dent; G. Walter Klier, Atlanta, s« 
{ond vice-president; Lou S. Cohe 
| Chicago, treasurer; Carl W. Shar; 
Cleveland, secretary. 

m Ben M. Asch, of New York, wa; 
j}elected chairman of the _ boar 

Trustees include M. H. Swanme,: 

ei | Kansas City; George F. Sieme 

3 | Minneapolis, and Stanley F. Stow- 
|ers, Worcester. 

hs oa Se RP eee | The following regional directors 
a a; wth SOTO Ket oo SE a i Syaameaee were elected for 1952: 
BSH Se Lb Be ee ee ota ——— | Maurice Ashley, New England 
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Inventories Expand Sharply .. . 
Tire Shipments Up 
4 Pct. in Month 


NEW YORK. Manufacturers’ |the previous months end stocks of 
shipments of passenger casings in- | 3,617,900. 
creased from 5,205,197 in Septem-| Shipments of truck and bus cas- 
ber to 5,422,649 in October, up 4.18/ings in October increased 12.06 per- 
percent, according to the monthly | cent to 1,626,944 casings from 1,451,- | 3 
report of the Rubber Manufactur- | 94g casings in the previous month. | ‘x 
ers Assn. |Production increased to 1,669,426/§ 
Production increased 3.25 percent | from 1,543,469 the month before, an | 
in October to 6,076,880 from 5,885,-|increase of 8.16 percent. Invento- 
873 the month before. Inventory at) ries totaled 1,198,371, an increase of | 
the end of ey pecan ge nt 4.29 percent from the end of the} 
an increase of netanedl has petraiatiad previous month when 1,149,043 cas- | 
yy, |ings were in stock. | 
Florida Gas Tax Report Shipments of automotive inner AA 
ST. PETERSBURG, Fla.—Motor- | tubes increased in October to 5,614,- Midaet C (Boston); Louis W. Appell, Metro- 
ists bought 3,571,822 gallons of gas-|564, an increase of 10.75 percent|™/lege — politan (New York): J. Paul Enck, 
oline in Pinellas county during} from September when 5,069,361 were| This 500-pound two-passenger car, The King Midget, is being manufactured by two| Middle Atlantic (Philadelphia); R. 
October, according to a report from | shipped. Production increased 10.24 | athens (O.) machinists, C. J. Dry and Dale Oreutt, for $500. The 81% by 4-foot vehicle L. : (Dick) McDowell, Steel City 
oe ag oye oe ee atu oir tho ment cae te be had assembled or in sections which can be easily assembled with a few tools pct get Mm te 
taxon, 958,800 was returned to the ventories of inner tubes were up| by the buyer, the makers state. It is powered by a one-cylinder engine, rated at 7'/, |Midsouth (Memphis). 
county for road work. '9.33 percent to 7,471,450. | horsepower.—{Acme photo.) A. W. Hoffman, Lake _ Erie 
ee = Se ee ee Sor eae ~ a —————= | (Cleveland); John J. Gallagher, Mo- 
|tor City (Detroit); Joe Keller, 
Crossroads of America (Indianapo- 


\lis); Walter G. Punt, St. Louis 
| (St. Louis); Stanley A. Cook, Chi- 
e ’ cago (Chicago); Thomas J. Bless- 
ro it-- e ort ing, Upper Midwest (Minneapolis); 
oJ Sam K. Dennis, Heart of America 
(Kansas City). 
W. Frank Russell, Southwest 


(Dallas); H. C. Babcock, Rocky 
Mountain (Denver); Phil Payton, 
Golden Gate (San Francisco); Hy 
R. Koslowsky, Southern California 
(Los Angeles); Richard K. Flana- 


y by \ “ : 3 : 
— | (nake more when he ig 
4 VAY (Winnipeg); W. D. Jamieson, East- 

Your tuck mounted wit mp! 


ern Canada (Ottawa). 
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West Coast 


‘Continued from Page 1) 


happy unless they are given three 
to six months longer for time 
payments by car buyers. That is, 
even if the national extension is 
| 24 months, the West should get 
27 to 30 months to offset the 
higher freight costs, so as to put 
western dealers on an equal foot- 
ing with dealers elsewhere. NADA 
should be able to convince the 
Federal Reserve Board of this. 


a 


: Hoist 


“We are willing to go along with 
controls that take into considera- 
tion these facts, but we are bitterly 


A ‘ |opposed to being penalized in our 
merchandising by terms that make 
|our customers pay more down and 
pay more monthly,” he continued. 
“We must be in a position to 
merchandise without these handi- 
2 caps. Otherwise our market be- 
sA complete line comes depressed, distress selling is 
to choose from jmoneare and a whole train of 








evils will follow.” 

* - ” 
| O SUPPORT his contention and 
to show the need for the action 
|urged, Anderson said: 

“If NADA will make an analy- 
sis of terms and determine what 
percentage of contracts were over 
18 months during such normal 
years as 1936 to 1940, comparing 
the percentage on the West 
Coast with that of New York, 
Michigan and such eastern states, 
it would be seen that this is a 
general economic condition and 
not merely a temporary problem. 

“Such a study will show the need 

for longer terms on the West Coast 
than the general average of the 
whole country, and that western 
dealers gave such terms to cus- 
|tomers during normal years.” 


>» A model for every 
job, every chassis 


Your Heil distributor does the mounting 
and servicing —saves you time and money 


A single sale brings double profits, 
when you sell a Heil-equipped truck. 
You make your regular profit on the 
truck — and an extra profit on the 
body and hoist, 


Heil Bodies and Hoists also help 
you build a loyal following of satis- 
fied customers. Heil no-sag construc- 
tion and quick-acting hydraulic hoist 
help your customers enjoy long dump- 
body life; less down-time; fast, clean 


dumping. Heil weight-saving design 
helps them haul bigger loads, saves 
gas and tires, 





Let your Heil distributor help you Farm Bureau Ups 


- e a 
recommend the right body and hoist ‘Liability Rates 
- if . os 

for every job. He does the mounting | COLUMBUS, 0. — Following th« 
for you, expertly and quickly — and |announcement that Farm Bureat 
stands ready to provide prompt service | Mutual Automobile Insurance Co. is 

mie, . i : investigating the cost of automobile 
on genuine Heil quality-built parts. | repairs and opening of a garage for 
Get acquainted with your Heil distrib- | the repair of its own motor vehicles 
utor now, He’s as near as your phone, 





comes a statement from the com- 

pany that it is raising liability rates 

for non-farm passenger cars in 

BH-170 Ohio 4 percent along with an 11 

percent increase in rates for trucks. 

© | The company attributed the boost 

© |to an increase in accidents plus 

higher cost of auto parts and re- 

DEPT. 59121, 3059 WEST MONTANA STREET, MILWAUKEE I, WISCONSIN pairs and hospital and medical care 
Factories: Milwavkee — Hillside, N. J. | 4 


District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, Chicago, Minneapolis, 
Kansas City, Dallas, Los Angeles, Seattle 











Platform Conversion Hoist 


More than 100.000 persons read AUTO- 
|! MOTIVE NEWS every week! 
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: New Trailer Product Shown 
7 actadl 






| 
| 


"he 


Squats Like a Camel to Pick Up Its Load— 


A new product in the trucking field is the Squatter trailer, shown above as it is 
being loaded and below as it is being hauled. The hydraulic system which operates 
the raising and lowering device is said to be heavy enough to lift a load of 10,000 
Ibs. The bed of the trailer rests on sturdy platform members and the tailgate forms 
a two-inch incline for self-loading. The manufacturers claim that the “squatting” 
feature allows a tractor or a refrigerator to be loaded easily and with a saving in 
manpower and cost. Executive offices of Squatter Trailer Corp. are at 629 Penobscot 
Bidg., Detroit 26. 





l 
19 Cities Are Listed for Store Sales... 





Allstate Prices $1,395 to $1,797 


(Continued from Page 1) 


will be $86.08, and on the 6 it will 
be $94.78. 
* * . 

i gp cities selected for the 

launching by Sears stores of the 
Allstate are: Birmingham, Ala.; 
Knoxville and Memphis, Tenn.; 
Richmond, Norfolk and _ Ports- 
mouth, Va.; Fayetteville, N. C.; 
Jackson, Miss.; Orlando, Fla.; 
Little Rock, Ark.; San Antonio, 
Houston, Baytown, Beaumont, 
Waco, Lubbock and Dallas, Tex.; 
Phoenix, Ariz., and Salt Lake City. 

The $1,395 price is for a “Basic 
Four,” while the $1,797 tag is for 
a “Deluxe Six” with overdrive 
and virtually all the accessories 
which Sears will offer with the 
cars. 

The seven models which will be 
offered include, with the “Catalog 
numbers” which Sears has assigned 
them: 


No. 110, Basic 4; 111, Standard 4 


first | 
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“Why the 


Griping?’ 


Missouri L-M Retailer Says Auto Dealers 
Are Better Off than in Prewar 


SEDALIA, Mo.—<Auto dealers are 
better off today, even under gov- 
ernment regulations and credit re- 
strictions, than they have been for 
a long time, according to W. A. 
Greer, co-owner of Jenkins-Greer 
Motor Co. (Lincoln-Mercury), here. 

Greer, who has been in the 
auto business for 20 years, based 
this assumption on three points, | 
and said that the auto market | 
has more discriminating buyers, | 
which relieves the dealer from 
having to sell junkers and trouble- 
some cars. 

First, he said, the dealer has an 
enviable opportunity to promote) 
brand loyalty among his custom-| 
ers by increasing the quality of 
service. By giving his customer | 
better treatment than he can get} 
another place, he has a _ better) 
chance of keeping the customer for | 
repeat sales. | 

He added that his own records | 
show the loss of only a few cus-| 
tomers to other dealers over a long 
period of time. 

The down payment required by 
law is something of a helping 

hand to dealers, Greer continued, 
as compared to the method of 
doing business before the war. 
In those days, he said, if a dealer 
wanted to sell a car, he often had 
to take an insufficient down pay- 
ment and make other arrange- 
ments for the balance. 

Thirdly, Greer said, farmers are 
buying for cash. He ventured an 

opinion that two-thirds of the 
farmers had the cash in the bank 
to make the purchase, and only 
the other third used bank credit 


Gieudos to Manage 
K-F Fleet Sales 


WILLOW RUN.—Appointment of 
Earl D. Studer as fleet sales man- 
ager of Kaiser-Frazer has been an- 
nounced by N. O. 
Eklund, general 
sales manager. 

Studer served 
previously with 
Chrysler Corp. for 
15 years and was 
assistant director 
of distribution for 
Chrysler before 
joining K-F in 
1946. With K-F 
he has served as 
manager of dis- 
tribution, becoming administrative 
ales Manager two years ago. He 
vill continue his administration 




















Earl D. Studer 





juties in his new position. 


for auto and truck buying in his 
territory. 


“Today’s buyer,” Greer declared, 
“is qualified, has the down pay- 
ment, and is pretty sure of what 
he wants. He’ll no longer take a 
chance with a buy that isn’t going 
to render him proper service. The 
sale of junkers for junk relieves 
the dealer of many headaches.” 

He said that the biggest barrier 
to his business was the 18-month 
credit regulation. Pointing out that 
most of his customers seem to 
have the down payment, the high 
payments required by the 18-month 
stipulation are stopping sales. 

He said that a 24-month period 
to pay up balances would clear up 
the situation even further. 


For Your Honors 
Willys to Treat Critics 


On Texas Court 


TOLEDO. — The Texas supreme 
court, which recently called the 
Jeep, a “rugged, uncouth vehicle 
without beauty of line or body,” 
has been invited to a private show- 
ing of the rugged little World War 
II hero’s new “big brother.” 


In a personal letter Ward M. 
Canaday, president of Willys-Over- 
land Motors, Inc., invited Chief 
Justice J. E. Hickman of the Texas 
court and his associates to attend 
a showing to be held for the court 
in Austin. 

The court’s description of the 
Jeep came in a recent ruling in an 
insurance suit involving a _ rural 
mail carrier who was injured while 
driving his Jeep. 

The ruling stated the insurance 
company didn’t have to pay the 
double indemnity called for if the 
carrier were injured in a “private 
passenger automobile exclusively of 
the pleasure-car type.” 


Two Truck Associations 
Merge in New York 


NEW YORK. — Merger of two 
major truck associations was an- 
nounced here last week by the 
directors of the New York State 
Motor Truck Assn. and the Motor 
Carriers Assn. of New York. Pur- 
pose of the merger is to strengthen 
the common front against anti- 
truck legislation. 

The new group is known as the 
Empire State Highway Transporta- 
tion Assn., Inc. 


(with front window vents, booster 
fuel pump and second horn); 112 
Standard 4 (with the foregoing ac- 
cessories plus overdrive); 113, De- 
luxe 4 (with front window vents, 
booster fuel pump, second horn, 
deck lid and full wheel discs). 

No. 114, Deluxe 4 (with the forego- 
ing accessories plus overdrive); 115, 
Deluxe 6 (with front window vents, 
booster fuel pump, second horn, 
deck lid, arm rests, horn ring, full 
wheel discs); 116, Deluxe 6 (with 
foregoing accessories plus _ over- 


_| drive). 


* * * 


T SHOULD be noted that while 

the cars have been assigned a 
catalog number, a traditional Sears 
practice, the cars will not be sold 
through the catalog but only at 
stores with service facilities. 

In answer to queries by AuTOoMo- 
TIVE News, a Sears spokesman fur- 
ther stated that the company war- 
ranty will cover the cars, compon- 
ent parts and equipment such as 
batteries, tires, sparkplugs; that 
used cars will be accepted in trade; 
that service facilities will be com- 
plete, with adequate stocks of parts 
carried by the Sears stores, plus 
mechanical facilities, and that in 
general the company will follow 
traditional auto dealer policies in 
these and other respects. 

No plans at present, the com- 
pany spokesman said, have been 
made for extending the sales of 
the Allstate to Sears stores in 
other sections of the country. He 
added that he “didn’t know” how 
soon a decision on this point will 
be made. 

However, all 680 Sears retail 
stores carry parts and accessories. 
It was said that where service 
facilities are not available, the cus- 
tomer will be referred to a Sears- 
recommended garage. 

Used cars taken in trade on All- 
states, it was said, will be disposed 
of through local arrangements with 
used-car dealers. 

Also stressed in the announce- 
buyers can secure financing on time 
deals through Sears. The company’s 
mail order department will play no 
role, since the cars will be sold 
through the Sears retail division 
only, it was pointed out. 

« ” * 


HE newly introduced cars come 
in standard and deluxe sedan 
models. Both the four and the six 


NADA Executives Warn 


On Mail-Order Sales 


WASHINGTON.—The sale of 
automobiles through mail order 
houses which operate local de- 
partment stores represents a 
trend which should not be taken 
lightly by franchised new-car 
dealers. 

That was the position taken 
by the NADA executive commit- 
tee during its meeting here, 
Automotive News was told last 
week. 

The committee said new-car 
and new-truck dealers are “about 
the last truly independent mer- 
chants left on Main Street” and 
that “communities and the mo- 
toring public, as well as the in- 
dustry, have an important stake 
in how cars are merchandised 
and serviced.” 











ment was the fact that Allstate) 


Allstate's Upholstery Is Colorful— 





Vinyl and Saran plastic features the interior of the 1952 Allstate automobile intro- 


duced by Sears, Roebuck and Co. last week in 19 cities in 10 states in the southwest, 
south and west. Seat covers are unnecessary, Sears officials said, since the plastic 
fabrics are washable, fade-proof and stain resistant. Available in a variety of patterns 





and colors to blend with exterior finishes, the fabric is trimmed with quilted plastic. 


* * * 


use high compression (7.1 to 1) 
engines of L-head design, and are 
engineered to deliver gasoline 
economy in the 30 to 35 miles per 
gallon range. The four-cylinder 
motor developes 68 horsepower, and 
the six, 80 horsepower. 

Sears announced that its tradi- 
ditional merchandising policy of 
“satisfaction guaranteed or your 
money back” will apply in the 
marketing of the new cars, and 
that Sears Allstate tires and bat- 
teries, with which the cars are 
equipped, will be guaranteed for 
18 and 24 months, respectively. The 
cars also use Allstate spark plugs. 

Emphasis is placed on styling 
of the low, 60-inch silhouet type. 
The models contain six passenger 
seating space, with interiors up- 
holstered throughout in Vinyl 
and woven Saran plastic which is 


washable, fade-proof and stain 
resistant, requiring no seat 
covers. 


Upholstery is available in a vari- 
ety of patterns and colors harmo- 
nizing with exterior body finishes 
of claypipe gray, glass green and 
horizon blue. 

A massive grille with horizontal 
air-foil louvres dominates the over- 
all styling. The broad, one-piece 
hood carries the Allstate trademark 
insignia at the lower right corner, 
and is adorned with a “winged 
rocket” ornament. 

- x * 

THER features cited by the 

company are that the Allstate's 
low, sloping hood provides the 
driver with a commanding view of 
the road and that further safety 
factors are the narrow windshield 
posts and a large expanse of glass 
area. 

Instruments are clustered on 
the panel directly before the 
driver, and the Allstate insignia 
appears on the glove compart- 
ment door. 

Outstanding maneuverability is 
declared to be another major ad- 
vantage of the Allstate models for 
ease of handling in traffic. The cars 
have an overall length of 176% 
inches, a wheelbase of 100 inches 
and an overall width of 70 inches. 

Weight of the four cylinder 
model is approximately 2,293 
pounds, and of the six, 2,341 pounds. 
Sears emphasized also that bal- 
anced weight distribution and low 
center of gravity insure “excellent 
stability” for all kinds of road 
conditions. 
* * * 
( PTIONAL at additional cost is a 
full line of Allstate accessories, 
including radio, fresh air heater 
and directional turn signals. 

The Allstate name was inaugu- 
rated automotively by Sears in 
May, 1926, and applied to the first 
tire made to the company’s de- 
sign and specifications. A nation- 
wide contest was staged, with 
cash prizes totaling $25,000. The 
winning name was submitted by 
Hans Simonsin, a_ Bismarck, 
N. D., draftsman, whose award 
was $5,000. More than 2,253,746 


* * # 


names were entered by 937,886 
contestants. 

Since then, Sears has added 
nearly 150 automotive items bear- 
ing the Allstate name, such as bat- 
teries, sparkplugs, rebuilt motors, 
oil, grease, seat covers and motor 
scooters, 


Seat the Dealers 
Elect Lee Moran 
1952 President 


SEATTLE. -—Lee Moran former 
NADA officer and now a Lincoln- 
Mercury dealer, has been elected 
president of the 
Seattle Automo- 
bile Dealers Assn. 
He succeeds Rich- 
ard A. Smith of 
Smith-Gandy, Inc. 
(Ford). 

Succeeding Mo- 
ran as vice-presi- 
dent is Henry J. 
Rahe (Pontiac). 
Dale Huling 





eo Meann (Chrysler) re- 
places L. E. Bel- 
court (Studebaker) as_ treasurer. 


Ralph Malone (Ford) is the new 
secretary, replacing Thomas A. 
Weston (Buick). 

Malone and Rahe, together witn 
Harold L. Steiner (Studebaker), 
are the newly-elected trustees, with 
three-year terms. Outgoing trustees 


are Smith, Weston and Belcourt. 
Holdover trustees are Moran, 
Huling, J. E. Blume (Chevrolet), 


Harry D. Baker jr. (Nash), T. Day- 
ton Davies (Chevrolet), and Stan- 
ley S. Sayres (Chrysler). 

Thomas R. Gilson continues as 
association manager, Edward L. 
Rosling as legal counsel, and Dean 
D. Ballard as labor relations 
counsel. 

In addition to his new post as 
Seattle association president, Moran 
is first vice-president of the Wash- 
ington State Auto Dealers Assn. 
and a member of the nationwide 
OPS Dealer Advisory committee. 
Prior to establishing his Seattle 


dealership in March, 1948, Moran 
was executive vice-president of 
NADA. 


Martin-Senour Announces 
°52 Packard Paint Finishes 
| CHICAGO. Factory packaged 
lautomotive finishes to match all 
/1952 Packard auto colors were an- 
|nounced last week by Don A. 
|Seeley, manager of the automotive 
finishes division of Martin-Senour 
|; Company. 

| Noting that “the market for spot 
| repair materials begins immedi- 
j}ately upon the introduction of new 
|models,” Seeley said his company 
|has developed exact matches for all 
}11 colors used on the new Pack- 
| ards. 





Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- 
| TIVE NEWS gives you the entire story every 
‘ week throughout the year. 
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Affecting Factories and Dealers... 





Auto Advertising 


By George Deery 


Associate Editor 


Guess it goes without saying that | 
is | 
the richest in the U. S., but Hearst | 


New York City’s market area 


Advertising Service comes up with 
some definite facts and figures 
that clinch the superiority of the 
district over other sections. 

These people studied the 88 
major markets in this nation and 
found that the population at- 
tributed to the area—13,472,632— 
is slightly less than 9 percent of 
the national total. 

But the net effective buying in- 
come of the community, say the 
Hearst statisticians, is $24,827,599,- 

000, or nearly 12.5 percent of the 
national aggregate. 

Next comes Chicago, the survey 
shows, with 4.8 percent of the na- 
tional buying income. Los Angeles 
is credited with 3.9 percent; De- 
troit, 2.6 percent, and Philadelphia, 
2.5 percent. 

* * * 


Popular Mechanics Is 50 

Popular Mechanics magazine will 
observe its 50th anniversary by 
bringing out a January issue which 
will be by far the largest in its 
history. The golden anniversary 
book is expected to run more than 
500 pages and will include a num- 
ber of advertisers whose copy ap- 
peared in the magazine's first year, 
1902, said Clover Perkins, ad man- 
ager. 

With “The American Way of 
Doing Things” as its theme, edi- 
torial content will review me- 
chanical and scientific develop- 
ment during the past half 
century. Circulation of nearly 





1,500,000 is being planned for the 
January issue, the firm states. 

Among contributors will be 
Charles F. Kettering, of General 
Motors, who will trace the develop- 


ment of the auto in an article 
entitled “Then Came a Horseless 
Carriage,” Capt. E. V. Ricken- 


backer, former auto manufacturer 
and World War I air ace, who now 
heads Eastern Airlines, writing on 
“From Kitty Hawk to Jets,” and 
other leaders in various fields. Siler 
Freeman, Detroit, is automotive 
editor. 
* * * 


U. S. Rubber Ups Gilbert 


T. H. Young, director of adver- 
tising, United States rubber, has 
announced the appointment of 
Carlton H. Gilbert 
to the newly cre- 
ated position of 
ad manager, ef- 
fective Feb. 15. 
Gilbert has had 24 
years experience 
in advertising. He 
started in 1927 
with J. C. Bull, 
Inc., New York 
ad agency. He 
continued there 
until 1934 when 
he joined the sales promotion de- 
partment of United States Rubber’s 
footwear division. In 1939 he was 
appointed sales promotion manager 
of the division and later he as- 
sumed the additional title of adver- 
tising manager. A native of Fre- 
mont, O., he was graduated from 
Dartmouth in 1927, after which he 
took a post graduate course in ad- 
vertising at New York university. 





C. H. Gilbert 
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seat often out- 
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Suspension 
mechanism 
moves inrubber. 
Frame is heavy 
duty steel. 





Hydraulic shock 
absorber takes 
the jolts. Back 
and seat move 
together. 


them a Bostrom! 





Fore and aft 


adjuster and 
exclusive spring 
arrangement pro- 
vide maximum 
comfort regard- 
less of height or 
weight of driver. 


BOSTROM 


at this ohare. tou ans 
apart ruck 8m 
fo 


Bostrom Hydraulic Truck 
Seats are offered by many 
manufacturers as standard 
equipment. To satisfy your 
customers completely, sell 
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In its first month of operation, 
Plymouth), 
continued without interruption, 
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Used-Car Lot Is 42 Inches Above Sidewalk— 

this new used-car lot of Corwin-Churchill (Chrysler- 
Fargo, N. D., produced the best business in several years, and volume has 
the firm states. 





Custom (8) 2-dr $885 48 SD if 2 
dr., $520; SD (8) 4-dr., $730. '47 SD 8) 
4-dr., $575; 2-dr., 2 at $575, $780, & 50 
club coupe, $725. ‘46 SD (8) 4-dr 0 
$525; 2-dr., $600, $510 42 SD (8 ib 
coupe, $315. '40 (8) coupe, $245, $2 
FRAZER—’47 4-dr., $385, $370 
KAISER—’51 Henry J (6) 2-dr., $920 
MERCURY—'42 2- : 
NASH—’'51 Ambassa 5 
OLDSMOBILE—'50 (88) 2-dr 525 
PLYMOUTH 48 SD 4-dr., $630, $75 47 
SD 2-dr., $775; 4-dr., $475 
PONTIAC—'47 SL (6) 4-dr., $645 SI 
(8) 2-dr., $145 
. Std ‘ 
EBENSBURG, PA. 
(Ebensburg Auto Auction Co. Sale ery 


Thursday. Prices are for sale of Dec 
(Dealers seem to be unloading a: a 
sacrifice. Retail is off and prices contin- 


It is about 42 inches above the sidewalk. | uing down, Sold 52 units out of 73 offer- 














(8) sedan, $1,085, $1,040. 

$500. °41 sedan, $225. 
KAISER—’48 sedan, $650. 
LINCOLN—'49 sedan, $1,120, $1,045. 
MERCURY—’50 sedan, $1,425*. °49 sedan, 

$1,110; conv., $1,200. '46 sedan, $540. 
NASH—’50 Statesman Super sedan, $1,050, 


’46 (8) sedan, 


$1,000. 

OLDSMOBILE — '50 (98) sedan, $1,675; 
(88) sedan, $1,575. °49 (88) sedan, $1,- 
350. °48 (98) sedan, $910. "46 (76) 
sedan, $610; (98) sedan, $790. 

PLYMOUTH—’51 Cranbrook sedan, $1,575; 
Cambridge sedan, 2 at $1,400. ‘48 sD 
sedan, $870. '46 SD sedan, $570. 

PONTIAC—’51 (6) sedan, $1,775. °'49 (6) 


sedan, $1,150. 
STUDEBAKER—’'50 Champion sedan, §1,- 


100, 
WILLYS—’48 station wagon, $750 


AMARILLO, TEX. 


(Amarillo Auto Auction. Sale every Fri- 

day. Prices are for sale of Dec. 7.) 

(Market steady. More new models 
than usual entered. Sold 229 units out 
of 370 offerings.) 

BUICK—’51 Super Riviera coupe, $2,355*; 
Super 4-dr., $2,120. 
$1,700; 4-dr., $1,590*, $1,665; 
2-dr., $1,200; 4-dr., $1,460, $1,380*. 
Super 2-dr., 
$93 

CADILLAC ~51 (62) club coupe, 

"50 (62) 4-dr., $2,985*. ‘49 (61) 

$2,200*. °'47 4-dr., $1,020, $1,025. 

conv., $1,600, 


4-dr., $345. 

CHEVROLET—’51 $1,670; 
Bel-Air, $1,600, $1,780*, $1,865", 
SL Deluxe 4- dr., $1,445, $1,570, $1, 600, 
$1,605, $1,625, $1, 720*, $1,745*, $1,875 
2-dr., $1,435, $1,500. $575 
$1, 740°, $1, 820°, $1,830", 
coupe, $1,500 %-ton pickup, 
$1,450, i. 400, $1,180, $1,175. 
Deluxe 2- $1,200, $1,220, $1,240; Bel- 
Air, $1,505" "$1,550. 

CHRYSLER—’50 NY 4-dr., 
$1,530. 


$3,615". 


$1,475, $1,510, 


DeSOTO—’'50 Custom club coupe, $1,455; 
Deluxe club coupe, $1,360. °48 Deluxe 
club coupe, $725. 

DODGE—’'51 Meadowbrook 4-dr., $1,700. 
‘50 Wayfarer 2-dr., $1,190; Coronet 
4-dr., $1,215; %- -ton’ pickup, $835. °'49 
Deluxe 4-dr., $745 

FORD—’51 conv. $1, 850*; Crestliner, $1,- 


770; Victoria, $1,980, $2,160*; 2-dr., $1,- 
395, $1,455, $1,670, $1,935; 4-dr., $1,455, 
$1,770, $1,875*; station wagon, 2 at $1,- 
825, $1,912, $1,913; (F-2) %-ton pickup, 
$1,610; %-ton pickup, $1,540, $1,525, 





Denver Rejects 
7 
Sunday Opening 

DENVER.—The city council has 
killed, by a vote of five to three, a 
measure which would have permit- 
ted used-car dealers to remain 
open on Sunday. The meeting was 
attended by a group of 250 new and 
used-car dealers. 

Said Councilman Robert S. Mc- 
Collum, president of Auto Equip- 
ment Co., when asked why he re- 
fused to vote for or against the 
| measure: “I am personally against 
lit, and so are many others. I am 
engaged in the auto business and 
| would personally benefit from it, 
but I don’t want it to appear that I 
am benefitting financially from it.” 

A law passed by the council in 
1933 has kept used-car dealers from 
doing business on Sunday. 








’50 Super conv., | 
Special | 
’49 | 
$1,200, $1,240; Special 4-dr., | 














Sign at the back is 50 feet long. The dealership recently celebrated its 42nd anniver- purcx 51 Super Riviera 4-dr., $1.925 
sary, George Dixon, manager of Automobile Dealers Assn. of North Dakota, points out.| °49 RM conv., $1,260*. '48 Super 4-dr 
- — $900; Special 4-dr., $900. 
CADILLAC—’50 (62) 4-dr., $2,550" 
CHEVROLET—’'50 SL Deluxe 2-dr., $1 275 
e a. FL Special 2-dr., $1,175. '49 FL Deluxe 
2-dr., $950. '48 FL aerosedan, $925, 5580 
se a ar UC ion rices $840; FM 2-dr., $910; club coupe, $790 
SM 2-dr., $840. '47 FL aerosedan, $785 
$765, $580; FM 2-dr., $670; club coupe 
E ‘ N Oth ti ecuae SM 4-dr., $690. '46 SM 4-dr., $380 
DITOR’S OTE: er auction a48 ‘ ‘ " eSOTO—'51 Custom 4-dr., $1,805. 
be | $1,515, $1,390, $1,380, $1,350. ar , S oaa4 
reports are on pages 24 and 25. | HUDSON—'49 Super (6) 2-dr., $950. “oe business coupe, $685. ‘46 2- 
' 1 KAISER—’51 Henry J (6) 2-dr., $975. '49 | pop 51 
on ORD—’51 Custom (6) 2-dr., $1,400*, $1,- 
N. PLAINFIELD, N. J. LINGORS "40 4-dr., 9095, $1,110 350. '49 Deluxe (8) 4-dr. (taxi), ‘$600. 
(Lebanon Auto Auction. Sale every MERCURY- +51 ahd coupe $2 240° $2,- 48 SD (8) station wagon, $670; 4-dr 
Wednesday. Prices are for sale of Dec, |* 250*. ’50 2-dr., $1,400 $1 165: “gdb. $800. °46 SD (8) 2-dr., $545. °39 (85) 
“ee ee ee. eee ee aoe "| PRAZER 47 4-ar., $550° 
er 5 Genie aan vinng) | NASH—'51 Rambler conv., $1,235; States- | weRCURY. 24 “ae WARS 448 ane 
slow. Sold 75 units out of 122 offe Bs.) man 2-dr., $1,305. '50 Ambassador 2-dr., . —'51 2-dr., $1,715*. °49 station 
BUICK—’51 RM Riviera coupe, $2,225. ‘50 $1,255. _ Wagon, $925; club coupe, $1,065. 
RM Riviera, $2,000; sedan, §1,710, $1,- | OLDSMOBILE—'51 (88) Holiday, $2,765; |N4SH--’50 Statesman 2-dr.. $980*. "49 
600. ‘49 RM sedan, $1,300*, $1,200*; Super (88) 2-dr., $2,325*; (98) 4-dr.. (600) nm $840*. '48 Ambassador club 
Super sedan, $1,200, $1,300 ‘48 RM $2,415*. °49 (76) 2-dr., $1,085; (98) onions "99 (98) club ‘ 
sedan, $920 46 Super sedan, $635. °31 4-dr., $1,200. ‘47 2-dr., $390 220°: (88) 4-d $1, 180°. "47 ws 66. = 
sedan, $140.0 “ 147 | PACKARD—'49 conv., $855; 4-dr., $1,005. Couns. ‘sspoe “41 cos) sear. $2000, 
CADILLAC 50 (62) conv., $3,300 47 | PLYMOUTH—’51 Belvedere, $1,785; Cran- PLYMOUTH 0 Dei ) oa. —e 
(62) sedan, $1,180 brook 4-dr., $1,680, $1,710. ‘50 Deluxe|" gp 4-ar.. $825. "47 Deluxe Fag 
ee ae PL, tees en ee, ie | See, OSes, OES. STUDEBAKER °50 Champion Deluxe Star 
BFF eget Deluxe sedan, $1,265; SI. | PONTIAC—'51 Chieftain (8) 4-dr., $1,650,| lite cou 940. °49 %- $5 
Special sedan, $1,110, $1,080, $1,075. '49 pe, $940. '49 %-ton pickup, $580. 
SL Special sedan, $980, 2 at $960, $955 $2,150*, $2,200*. ‘50 Catalina (8), §$1,- ’48 Commander 4-dr., $665*; Champion 
$940, $925; FL’ Deluxe sedan, $1,140,| 500°; Chieftain (8) 4-dr.. $1,450. 149) | Star Lite coupe, $690. 
$1,120, $1,085, $1,015. ‘48 FL sedan,| Seeertsea. (©) “dr. $1,200. 47 2-dr., | WILLYS—'48 %-ton pickup, $730. '46 Jeep, 
$920; SM sedan, $750. ‘47 FM sedan, , = _ 
$800. '46 FM sedan, $600, $450; conv., | STUDEBAKER —'51 Land Cruiser 4-dr., | MISCELLANEOUS—’40 LaSalle 4-dr., $250 
$465. $1,570; Champion 2-dr., $1,395; %-ton eae Ske 
CHRYSLER—'47 NY sedan, $770; Windsor pickup, $1,215. ‘'49 Champion conv., P : 
sedan, $825°. $855. 47 Champion 2-dr., $695. Greetings From Police 
DeSOTO—'50 Custom sedan, $1,475. '49) WILLYS—’49 station wagon, $710: Jeep. . 
Deluxe sedan, $1,200; Custom sedan, $605. °48 Jeep, $385; WR oc wage STONEHAM, Mass. Motorists 
$1,200. ; $615. passing through this town are being 
DODGE—-'49 Wayfarer sedan, $1,035, $880, stopped by police with upraised 
$800. ‘ " s 
FORD—'51 Custom (8) sedan, $1,885*, $1,- DANVILLE, VA hands, but the cops are handing 
880*; %-ton pickup, $1,380. °50 Custom (Danville Auto Auction, Sale every Wea- | Out Christmas greetings instead of 
(8) sedan, $1,310, $1,260. °49 Custom | nesday. Prices are for sale of Dec. 12.) |tickets. Capt. J. Clarence Nelson 


(Market declined some due to approach 
of holidays. Sold 47 units out of 84 
offerings.) 


had this message printed on the 
back of blotters: “Merry Christmas 


BUICK—’51 Special 4-dr., $1,955*. "48 RM from the Stoneham police depart- 
conv., $950. °41 Special 4-dr., $250. ment. Y ti in drivi 
CADILLAC—'49 (62) 4-dr., $2,100*, ent. rour co-operation in ariving 


CHEVROLET—’51 FL Deluxe 2-dr., $1,-| and walking safely so that you and 


510. '50 FL Deluxe 2-dr., $1,200; SL De- | others may have a Merry Christ- 
luxe 4-dr., $1,195. "49 SL Deluxe 2-dr., | 
$980, $1.160;' club coupe. $1,010: Fr, | Mas in 1951 and a safe and Happy 
Special 2-dr., $845. "47 FM 4-dr., $500. |New Year for 1952 is hereby re- 
*41 MD 2-dr., $40. uested in the interest of humanit 
FORD—’50 Deluxe (6) 4-dr., $1,000; 2-/| | the life ou sav m b - 
dr., $940; Custom (8) club coupe, $1, oe y ave ay e your 
050. 49 Deluxe (8) 2-dr., $1,010, $840; | OWn.’ 





Montpelier 


SPECIALIZED DELIVERY VEHICLES 


Want More Truck Sales—with EXTRA Profit? 


Sell more Dairies, Bakeries, Laundries, etc., your chassis 
with Montpelier Specialized Delivery Bodies—by offering 
what they need and want for most efficient delivery 
service. You handle complete deal—with our full co- 
operation—one vehicle or large fleet. 


Phone, Wire or Write for Details 














THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION’S LEADING CARS 


GEORGE P. 


STFOAM SALES. 


HOOPER 


AUTOMOTIVE RE 1914 FISHER BLOG DETROIT 2 


BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder ‘o 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaif 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Auto:otiv: 
News in removable metal blades. Price $7.5( 
postpaid to our subscribers. 


AUTOMOTIVE NEW pert. DETROIT 26 | 
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Ford Dealers, Plant Officials Chart ‘52 Ad Program— 


i 





Ford car and truck ad programs for 1952 were discussed with 33 Ford dealer advertising committee chairmen at a national 
conference of Ford division in Dearborn last week. A luncheon meeting with the division's general office executives and regional 
managers is pictured. The division's regular national sales conference with sales management in the field preceded meetings with 
the dealer group. L. D. Crusoe, vice-president and general manager, and L. W. Smead, general sales manager, were hosts and 


speakers before the dealer advertising chairmen during the two-day session. E. R. Breech, executive vice-president, central staff; | 


Frank J. McGinnis, manager of sales promotion and training, Ford division, and Gordon C. Eldredge, advertising manager for 
the division, addressed the dealers and sales managers. 








GM Adds 10,432 Tons 


To Scrap Collection 


DETROIT. — General Motors 
plants, suppliers and dealers re- 
ported during the past month 
collection of 23,368,130 pounds or 
more than 10,432 gross tons of 
non-production scrap metal, it 
was announced last week. This 
is the weight equivalent of 
about 1,915 military 6-by-6 trucks 
now being produced by GM. 

With 62,919,680 pounds previ- 
ously reported since July 1, 
GM’s total contribution to the 
scrap drive is 86,287,310 pounds 
or more than 38,521 gross tons. 
All of this was in addition to 
production scrap which is regu- 
larly returned to steel mills. 





Goodrich Process 
Expected to Boost 
Rubber Output 26% 


CLEVELAND.—A new technique 
which is said to boost production 
capacity potential of American 
rubber by 26 percent is being used 
at the world’s largest rubber plant 
at Institute, W. Va., it was an- 
nounced here by W. S. Richardson, 
president of B. F. Goodrich Chemi- 
cal Co. 

The process, using sugar and 
other activators, was developed by 
Goodrich Chemical, which operates 
the plant for the government to 
speed the manufacture of rubber, 
Richardson said. He said the new 
formula is the first to be applied 
to the production of “hot” Ameri- 
can rubber, which is made at 122 
degrees as contrasted with cold 
rubber made at 41 degrees. 

“Hot” rubber is in great demand 
for shoes, industrial materials, in- 
sulation and mechanical goods, he 
explained. 

The institute, which has a rated 
capacity of 90,000 long tons a year, 
is currently producing rubber at 
the rate of 102,000 long tons a year, 
more than 13 percent over rated 
capacity. 


| 
| 
| 
| 


U.S. Budget Bulges for °53 


WASHINGTON.—D. A. Hulcy, 
president of the U. S. Chamber of 
Commerce, said that “more ruinous 
and more despotic” taxes are in 
store for low, middle and high in- 
come groups alike unless Congress 
holds the 1953 budget below the 
present spending level, which is 
approaching $70 billion a year. 

“Presently a family with an in- 

come of $3,500 pays more than 
$900 in direct and hidden taxes, 
and as the spending and taxing 
continue, the low-income groups 
are being forced to shoulder bur- 
dens of taxation known only in 
the days of the greatest despots,” 
he said. 

“Prospects for spending $80 to 
$90 billion in fiscal 1953, starting 
next July 1, have been reported by 
officials of the budget bureau.” This 
budget will be presented to Con- 
gress by the president in January. 

“To offset such spending with 
any substantial new revenue from 


McNatt Elected 
By Dallas Lots 


DALLAS.—At the annual “King 
for a Night” party, Lester McNatt 
was elected president of the Dallas 
Used Car Dealers Assn. A. D. Lyon, 
who won the “King for a Night” 
crown, was named vice-president, 
and W. D. Barrett was elected sec- 
retary. 

Lyon retained his crown for the 
second year by defeating R. K. Can- 
non in the membership drive. The 
association said that 28 new mem- 
bers were added. 

Those named directors for the 
following year included Lee Filgo, 
Clarence Talley, Wiley Gill, Tom 
Lynch, Lee Sullivan, Homer Ham- 
}mond, Rudy Bergfeld, Mel Dia- 
|mond, J. O. Woodard and S. A. 
|Meazell. J. T. Craft is executive 
| secretary. 
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Monroe Equipment Cites Top Salesman— 


B. D. Mcintyre, president, Monroe Auto Equipment, Monroe, Mich., is presenting the 
president's plaque to Charles Grantello, head of Grantello Sales, Cleveland, for its 


outstanding sales record of Monroe shock 


absorbers during 1951. Left to right: J. E. 


Bickel, sales manager, parts and accessories division; Mcintyre, Grantello, and C. S. 
Mcintyre, executive vice-president and sales manager, Monroe Auto Equipment. Other 
sales organization representatives attending the three-day sales conferences recently 
were: B. B. Burk, Dallas; J. F. Sirotek, Chicago; Harry Hanser, New York; Sam Dennis 
and A, E. Edwards, Kansas City; Vincent Velie, Minneapolis; Jack Duvall, San Francisco; 
Col. James Cherry, Nashville, and their respective top solesmen. This is the second 
time the Grantello organization has won the award. 


lately from 





Chamber Says More Taxes Are in Store 
Unless Congress Cuts Spending 


personal income taxes, top rates 
would have to be jumped to 50 per- 
cent on incomes of $5,000 and up to 
75 percent on incomes of $10,000 a 
year. 

“Because of the present heavily 
progressive income taxes, less than 
$3 billion additional revenue could 
be obtained if all taxable incomes 
above $10,000 were confiscated. 

“Paying-as-we-go on an $80 to 
$90 billion budget would mean a 
total federal, state and local tax 
bill of about $700 for every man, 
woman and child in the country, or 
$2,460 per year per average family.” 

“On the other hand,” he said, “if 
the budget could be held in balance 
and Congress would cut non-essen- 
tial spending by as much as $5 
billion, the federal personal income 
tax burden could be reduced almost 
20 percent. Individual income taxes 
are expected to yield about $28.5 
billion annually. 

“A $5 billion cut in _ federal 
spending, if subtracted proportion- 
income taxes, wouid 
mean an extra $40 for the man who 
pays $200 income taxes; and $200 
to the man who is taxed $1,000 and 
so on up the line.” 





G i 
reen Is Favorite 
Black Pontiacs Seen 
Losing Appeal 

PONTIAC, Mich. — The lowest 
percentage of traditional black 
Pontiacs was sold during 1951 than 
ever before in history, according 
to Pontiac General Sales Manager 
L. W. Ward. 

Black dropped from first place 
in 1949, ran a poor second place 
in 1950 and ended third in 1951, 
with Berkshire green (dark) plac- 
ing first and starmist blue (light), 
first and second, respectively, by a 
wide margin. 

“Choice of brighter, cheerful col- 
ors somewhat reflect the prosperity 
psychology of today, perhaps, but 
more than likely the trend shows 
appreciation of much improved 
paints, color schemes and auto 
trims, says Ward. 

Super Deluxe Catalina models, 
with lower portions painted dark 
are said to be slightly more popu- 
lar than the reverse color scheme. 
Tripoli red takes first place in con- 
vertible models, with starmist blue 
(light), second. 


Yellow and Black Plates 
To Be Issued in Wis. 

MADISON, Wis. — Auto license 
plates of federal yellow with black 
numerals and letters will be issued 
to nearly a million Wisconsin auto 
owners starting in January, it has 
been announced by the state motor 
vehicles department. 

For the first time, letters will be 
used to designate the plate series, 
the department said, and two plates 
will be issued for each vehicle. The 
new colors were adopted after con- 
sultation with police officers for the 
sake of greater legibility, the an- 
nouncement said. 





| 
| 
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| 
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| 





For Third Quarter .. . 





WASHINGTON. The American 
Trucking Assn. has reported that 
the volume of intercity freight ton- 


nage transported by trucks in the} 


third quarter of 1951 was 1.8 per- 
cent below the same period of 1950 
but 25 percent above the third 
quarter of 1949. 

This decline, the first third-quar- 


ter slump since 1945, the ATA said, | 


was in sharp contrast to the third 
quarter last year when _ intercity 
truck tonnage was 28 percent above 
the same period of 1949 and in the 
first two quarters of 1951, when 
tonnage was 25 and 10 percent 
above the first and second quarters 
of 1950, respectively. 

The ATA third quarter index 
dropped off to 217 from last year’s 
221. 

The index is based on analysis 
of reports from 1,318 Class I inter- 
city carriers which moved 43,634,745 
tons of intercity freight in the third 
quarter of 1951 as compared to 44,- 

427,409 tons in the same period of 
1950. 

Index numbers for the _ third 
quarter of other years are: 1938, 
57; 1939, 71; 1940, 77; 1941, 100; 1942, 
109; 1943, 117; 1944, 114; 1945, 110; 
1946, 121; 1947, 138; 1948, 162; 1949, 
173. 

The pattern of intercity truck- 
tonnage changes in the third quar- 
ter of 1951 as compared to the same 
period last year, varied substantial- 
ly between geographical regions 
and commodity classes, the associa- 
tion reported. Despite the overall 
tonnage decline four of the nine 
regions of the country and six of 
the ten specific commodity classes 
showed increases over last year. 


On a regional basis the greatest 
decrease was experienced in the 
New England region where 136 car- 
riers showed a tonnage decline of 
10.7 percent. The Pacific region, on 
the other hand, showed the tonnage 
of 130 carriers up 7.4 percent. 

Other regional changes in the 
third quarter of 1951 as com- 
pared to the same quarter last 
year were: Middle Atlantic, 274 
carriers, down 1.9 percent; Cen- 
tral, 328, down 4.4 _ percent; 
Southern, 172, down 2.7 percent; 
Northwestern, 56, up 3.1 percent; 
Midwestern, 87, down 4.1 percent; 
Southwestern, 101, up 1.7 percent, 
and Rocky Mountain, 34, up 4.6 
percent. 

On a commodity basis, the great- 
est decline in tonnage in the third 
quarter of 1951 compared to 1950 
was suffered by carriers of motor 
vehicles. Sixty-nine showed a 23.2 


ove 


33 


«ATA Reports Tonnage 
Off 1.8% from °50 


percent decline. Twenty-nine car- 
of agricultural commodities 
showed an increase of 20.1 percent. 


| Other changes in tonnage in this 
|year’s third quarter compared to 
\last year were: general commodi- 
ties, 788 carriers, down 4.8 percent; 
household goods, 50, up 15.8 per- 
|}ecent; heavy machinery, 25, up 15.5 
percent; liquid petroleum, 102, up 
5.1 percent; refrigerated liquids, 8, 
down 9.1 percent; refrigerated sol- 
ids, 21, up 16.3 percent; building 
materials, 19, down 6.6 percent; 
film and associated products, 5, up 
|2 percent, and all other specialized 
carriers, 202, up 3 percent. 


Va. Court Rules 
Firms Responsible 
For Overloading 


RICHMOND, Va.—A Virginia law 

requiring trucking firms to pay 
| fines for overloaded vehicles has 
been upheld by the state’s supreme 
court of appeals. 

The decision reversed a ruling of 
the Richmond circuit court which 
had held the law was not appli- 
cable to truck operators. The case 
in point involved Harry G. Mat- 
thews and Matthews’ Trucking 
Corp. of New York. 

The state law requires operators 
to pay the state, for the benefit 
of the Virginia literary fund, $2 
for each 100 pounds a truck is over- 
loaded. The Matthews firm was or- 
dered to pay $2,194. 

Matthews argued that it had not 
been convicted under the law, and 
the court admitted this was true, 
but pointed out that on eight occa- 
sions agents or employes of the 
firm had been convicted. 


Ruling that the state legislature 
was exercising its police powers in 
passing the law, the court held the 
legislature did not expect “a hired 
driver to pay the overload charges.” 
The offending party in overload 
cases, the court said, is the truck- 
ing firm and not the driver and it 
is the company which must pay 
when a violation is committed. 








Insurance Rate Boost 


Predicted for Michigan 

LANSING.—State insurance offi- 
cials here predicted that auto in- 
surance companies would ask for 
an increase in rates after the first 
|of the year. 














@ It’s a constant reminder to your cus- 
tomer that he will get friendly, better serv- 


ice from you... 


@ It tells your shop personnel here is a 


",..the service emblem that 
brings the new cars I sell 
back to me for servicing..." 


lia, aie 


You can bring those new cars back for servic- 
ing by installing a Stemac Service emblem on every 
new car that leaves your sales floor. Here’s why ,, 0. dc¢ 

Miley MUNOFE| 










new car customer...one who deserves top 


notch courtesy and service... 


@ it tells the second and third owners 
they can get authorized parts and service 


from you... 


There is no substitute for 
STEMAC QUALITY and 
“\ opesien. (, 


if \ \ | \) 


@ It tells thousands of other motorists \\ \ X \ {3 |] 
and pedestrians you proudly place your \\.\ \. uy An pu Ly 
reputation back of the car you sell... Wad “a 


Mail Coupon for FREE Samples 


We'll gladly send an actual sample of this 


Stemac Service Emblem to you for FREE inspection 


and comparison. We want you to see why 


new cor deolers the nation over hove chosen Stemac 


ALL NEW METAL gives flexibil- 
ity to mount on curved surfaces. 
CLEAN CUT die cast letters give 
more readability. EASILY IN- 
STALLED...will not come off... 


quality 


leading 


as the service emblem to represent them once the car 


has left the sales floor. 


has life-of-the-car durability. 


~-STEMAC co. 2407 15th Street, Denver, Colorado .. .— ——. 


FIRM NAME 


Gentlemen: SURE, I'm interested in bringing back my new car customers for regular 
service. Please send FREE typical Stemac Service emblem for inspection...comparison. 





ADDRESS. 





CITY. 


ZONE 


STATE 





TITLE 





BY. 


Ce ee elie 


' 
l 
| 
| 
| 
| 
| 
| 
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34 
Auto Stocks 

Dec. Dec. 1951 

19 12 High Low 
Chrysler 70% 69% 82% 65% 
Crosley 2% 2% 5% 2% 
GM 51% 51% 54 46 
Hudson 13 12% 20% 12% 
K-F 6 5% 8% 5% 
Nash 19 18% 22% 17% 
Packard 4% 4% 6% 4% 
Stude. 38% 31% 35% #£=%5% 
Willys 9% 9% 12 1% 
Average 23.36 22.91 

Compiled from reports of trading on the 

N. ¥. Curb and N. Y. Stock Exchange 





Nave Moves Up 
In White Service 


CLEVELAND.—Henry J. Nave 
has been named director of service 
sales and service operations for 
White Motor Co. 
it is announced 
by J. N. Bauman, 
sales vice - presi- 
dent. 

Nave, who has 
been service sales 
manager for 
White since June, 
1950, will be di- 





for both the sales 
; and operating ac- 
Henry J. Nave tivities of White’s 
service and parts operations. He 
previously served with Firestone as 
service sales manager, leaving in 
1946 to head a Firestone distribu- 
torship group in New England. 








Buys Playwright’s Home 

MARBLEHEAD, Mass. — Point 
O’Rocks Lane, the residence of Eu- 
gene O'Neill, famous playwright 
who lived here for several years, 
has been purchased by Richard S. 
Robie, executive of the Robie auto 
rental agency in Boston. 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 


AUTOMOTIVE NEWS, DECEMBER 24, 1951 


‘Many Plants Down Till New Year .. . 





-Year’s Output Closing 


20,000 Under Quota 


(Continued from Page 1) 


show that U. S. plants turned out 
3,100,000 cars in the first half of 

1951 and only 2,250,000 in the last 
half. 

Vehicle makers face a whole year 
of controls as they wind up their 
1951 programs. 
ordered car output restricted to 
1,006,000 in the first three months 


NPA has already | 


facturers of consumer durable 
goods will be cut sharply. 

Further, Fleischmann said, mate- 
rial shortages will continue into 
1953. Earlier, defense officials had 
been expressing optimism that met- 
als, with the exception of copper, 
would be in better supply in the 
last half of 1952. 


| 





Road Steel Appeal Sent Truman 


WASHINGTON.—The National Highway Users Conference has 
sent President Truman a telegram appealing for action in the present 
highway steel crisis. 

Defense mobilization agencies, it said, were not giving highways the 
needed recognition and were “proceeding on the false assumption 
that almost brought disaster in World War Ii—that highways ar« 
expendable.” 

“The highway system cannot properly serve the nation if its main- 
tenance is deferred,” the telegram stated. “Hundreds of the most vita! 
road construction projects, including strategic bridges on defenss 
highways, have come to a standstill.” 

The amount of steel certified for highway use has been reduced 
seriously with each quarter, and “the situation is deteriorating so 
rapidly that a defense crisis in transportation might be necessary,” 
the telegram said. 











rectly responsible | 


Fleischmann said additional air- 
| craft programming will be respon- 
| THE government agency has still| sible for the further cutbacks in 

to announce production quotas| production of consumer durable 
for the second-quarter of 1952, but | goods. He said the expansion “will 
indications are that further cut-| lengthen the period of stringency 


of next year. - 
| * * 


backs are in the offing. for civilian production.” 
Just recently, Defense Produc- .. 2 * 
tion Administrator Manly Fleisch- YENERAL MOTORS and Chrys- 


mann predicted that second-quar- | ler are the only certain start- 
ter metal allotments to manu- (ers in this week’s production line- 
up. Most GM and Chrysler plants 
plan to work Wednesday, Thurs- 


day and Friday. However, GM’s 





Revised Car Quotas 
Are Expected Jan. 2 


WASHINGTON. — NPA has 
called a meeting of the passen- 
ger-car makers’ advisory com- 
mittee for Jan. 2. On the agenda 
are the much-debated industry 
percentage quotas for the second 
quarter. 

The revised car quotas are still 
in the office of Manly Fleisch- 
mann, DPA chief. It was not | 
revealed whether the quotas 
would be handed out at the Jan. | 
2 meeting or just discussed. 
However, opinion is that the 
quotas are set and will be as- 
signed at the meeting. 


model changeover, as_ will the 


Buick plant in Flint. 

Elsewhere in the industry, Hud- 
ison, Packard and Kaiser-Frazer 
;are not expected to produce any 
|more cars until Jan. 2. At Ford, 


|made on new models before next 
year. 

Production at Ford assembly 
plants, other than Dearborn, is 
not scheduled to be resumed un- 
til Jan. 7. However, Mercury out- 
| put will start up again on Jan. 2. 
| Mercury production in St. Louis 
| and Los Angeles is scheduled to get 
|under way Wednesday (Dec. 26). 
}On the same day, a start on 1952 
Ford models will be made in Dear- 
born. 








Lake Shipping Future 
CHICAGO.—A bright future for 
|shipping on the Great Lakes was 
|predicted by Carl B. Jacobs, raw 
|materials and fleet manager of In- 


Cadillac division will be closed for | 


there will be only a token start) 


New-Car Credit Volume 


| 


Drops Five Percent 


WASHINGTON. — New-car deal- | 


|ers’ business continued to suffer 
from credit restrictions in October 
but finance firms managed to hold 
dollar volume at September levels, 

a Federal Reserve Board report 
| shows. 

Credit deals on new cars in 
October were down 5 percent 
from September. Actually, only 

373,162 mew cars were sold in 
| October, as compared with 406,- 
217 in September, a decline of 8 
percent. 

However, used-car dealers threw 
|}more business at finance firms in 
| October and their overall purchases 
|of retail automotive credit paper 
|remained almost unchanged from 
| the previous month. 


Outstanding retail balances owed 
|sales finance firms on automotive 
| vehicles at the end of October were 
1 percent below those at the end 
| of September. It was the first time 
| since March that finance companies 
|loaned out fewer dollars than they 
| took in. 

Retail financing of consumer 
|goods other than automobiles in- 
creased by 8 percent in October 
after having shown a slight decline 
in September. A 14 percent decline 
in paper covering credit sales of re- 





tober as at the end of September, 
| the FRB said. 

| Despite lower factory production, 
| dealers’ “floor-planning” of vehicles 
increased sharply in October. Pre- 
sumably, some dealers turned to 
| floor-planning during the month in 
|order to acquire additional operat- 
ing capital. 

Some of the stock floor-planned 
| by dealers in October is believed 
| to have been in inventories since 
| July or August. 
| Outstanding balances on floor- 
|plan paper held by sales finance 
|firms at the end of Qctober were 
|5 percent higher than at the end of 
| September. 

The 109 sales finance firms 
which reported on October opera- 
tions to the FRB said they 
| handled retail credit deals on 
| 287,214 vehicles during the month. 
| The following breakdown was 
| given: 
| New cars, 84,062; new trucks, 15,- 
|795; used cars, 170,461, and used 
| trucks, 16,896. 
| Floor-planning involved 282,017 
| vehicles — 239,768 new cars and 
|trucks and 42,249 used cars and 
| trucks. No further complete break- 
|down of the floor-plan total was 
| given. 


Boston Meter Collections 

BOSTON.—Parking meter collec- 
tions here hit the $600,000 mark as 
the traffic commission got ready to 
buy 1,000 new meters. Charles J. 
Fox, city auditor, said that when all 
expenses are paid, parking meters 
will have netted some $250,000. 
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POSITION WANTED 


SERVICE MANAGER—30 years’ experi- 
ence in passenger car, truck, tractor and 
If inter- 





trailer sales and maintenance. 
ested, give footage assigned to all- 
weather service department—open park- 
ing space—parts room, Inventory and 
age of service equipment and investment 
in current service parts. Compensation? 
In keeping with the returns from your 
investment. Will locate anywhere. Box 
5712, c/o Automotive News, Detroit 26. 


USED CAR MANAGER or assistant sales 
manager; specialist in used car apprais- 
ing, experience in reconditioning, super- 
vising service, parts, sales personnel; 
volume conscious. Supported by ideas 
and know-how in all types of markets. 
Age 39, married, sober, references on re- 
quest. Box 5703, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER—Six years’ experi- 
ence in auto field as general manager, 
sales manager and manufacturer’s rep- 








resentative. Age 36, college graduate, 
married. Desire to locate permanently 
in smaller community. Box 5718, c/o 
Automotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 
DEALERSHIP in Jackson, Miss., one of 
the fastest growing cities in the south, 
handling a leading independent automo- 
bile. Choice location on Auto Row. Large, 
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Dec. 22, Week, Dec. 15, 1951 Dee. 23, Dee. 22.| American Iron and Steel Institute|Sharp gains in the financing of 
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ae 851 373 302 1,012 9,096 14,529 | due to expansion and promotion within Se cs go yy Ay 
STUDEBAKER 1,140 1,060 1,244 3,507 49,485 50,217 | pe gg — ization. Make them like the company 
WHITE ............... 262 $22 457,065 14,816 16,479 tected territory with established accounts, | they Work for. Thirty years as an auto- 
WILLYS-OVERLAND ~ 2,026 1,515 2,365 6,091 47,689 95,397) Pe] Faw ee | ow ; eo ome © ing basis. Prefer within 150 miles New 
MISCELLANEOUS 272 295 291 854 9,030 15,820 | Pen . perine. York City. Box 5713, c/o Automotive 
Commission basis with weekly advance. N D it 26 
———- ———— —- - Write in detail to Curtis Industries, Inc., News, Detroit 26. 
Total Trucks, U. S.... 23,650 34,220 25,916 71,610 1,311,599 1,402,141 1130 E. 222nd St., Cleveland 17, Ohio. EXPERIENCED GM and Nash shop fore- 





Total Cars, Trucks, 














...103,297 154,241 112,504 327,768 7,872,208 6,701,923 |. DISTRICT MANAGERS WANTED 
Bh ——— | Midwestern equipment manufacturer needs 
Total Cars, Trucks, district managers for distributor and dealer 
Canada Piheae 5,622 5,517 5,779 16,985 384,585 400,261 | contact and other field sales work in several 
agama ——— | territories. Full time traveling. Products are 
Grand Total truck equipment, roadbuilding and excavating 


Cars and Trucks, 
U. S. and Canada 


| machinery. Applications are invited from 


108,919 159,758 118,288 344,753 8,256,788 7,102,189 | ualified men with field sales experience in 


these lines. 








*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel | Box 5725, c/o Automotive News, Detroit 26 


Drive, Sterling, Nash, ete. 


man and parts manager desires position 
as service manager. 
handle service volume. 
Pomona, Calif. 


Fully qualified to 
P.O. Box 304, 





AUTOMOTIVE NEWS 
Wishes All 
A MERRY CHRISTMAS 








well-located used car lot. Favorable 
rental. This represents an unusual op- 
portunity for an experienced automobile 
man. Will sell all or half. Box 5707, 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE, now handling 
GMC trucks and DeSoto-Plymouth. Un- 
usual profit opportunity in Rio Grande 
Valley, Texas. Rather large investment 

| in property, building and business. Will 

| lease property and sell business at sacri- 

| fice. Illness reason for selling. Box 5657, 

| c/o Automotive News, Detroit 26, 
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DEALERSHIPS AVAILABLE 


TRAL MICHIGAN, now 
rd—best facilities in this area 
over 2 million dollars per year 
Vill sell 50% or less to capable man 
voo is satisfactory to Ford Motor or | 
il sell entire business on time or cash 





handling 
Gross 
soles 


al Present owner has other busi- 
sses Telephone Lansing 2-0841 or 
te Box 5694, c/o Automotive News, 


Detroit 26 
o\V HANDLING DODGE - PLYMOUTH 
rs and trucks. 125-150 unit volume 
arly. 23 years in same location. Two- 
ory brick building with % basement, 
-foot frontage. Fully equipped service 
d body departments. Rocky Mountain 
ea. Will sell for inventory. Box 5709, 
o Automotive News, Detroit 26. 


\LERSHIP, now handling Ford; Mis- 
uri town 2,000, near Kansas City. Very 








2 





rofitable, low operating cost, excellent 
ise. Do not answer unless qualified 
nancially and otherwise. J. L. McHugh 


| oneen Nisha neue 


Long Bidg., Kansas City, Mo. 


0., 





PACKARD DEALERSHIP available’ in 
beautiful Colorado. Climate ideal and 
good living. Annual sales potential over 
300 new cars. Large owner count. Ex- 
cellent service sales. Fine facilities 
available. Approximately $75,000 will 
take over this going business. Box 5720, 
c/o Automotive News, Detroit 26. 


NOW HANDLING DODGE - PLYMOUTH, 
county seat, near Ohio-Indiana line. 
Seven reliable employes. 25,000 year 
clear profit. Modern setup, low rent, 
lease. Priced right at $52,500. Box 5721, 
c/o Automotive News, Detroit 26. 








FOR SALE, Very exceptional buys in deal- 
erships, now handling Nash, Studebaker 
and Chrysler franchises in the midwest- 
ern states. Leonard J. Schrader, 509% 
_— Green St., Champaign, Ill. Phone 





DEALERSHIP, handling Buick, 
seat town of 7,000 in midwest. 
contract. Excellent building also for sale 
or will lease on long term. Box 5719, 
c/o Automotive News, Detroit 26. 


in county 
100 car 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 
LEO J. KLEM 


8430 W. McNichols Rd. Detroit 21, Mich. 





CHEVROLET DEAL TO TRADE for Chev- 
rolet or GM dual in Colorado, New 
Mexico, Arizona or California for health 
reasons. Sell two to three hundred new 
units, nets over fifty thousand. Kansas 
location. Would buy outright but prefer 
trade account of taxes. Box 5722, c/o 
Automotive News, Detroit 26. 





FOR SALE — Small auto dealership in 
southern Michigan thriving community. 
Can purchase or lease building. Five to 
ten thousand dollars will handle. Box 
5723, c/o Automotive News, Detroit 26. 





ALABAMA DEALERSHIP, handling one of 
‘“‘Big Three’’ in one of the most progres- 
sive cities in east Alabama, Annual 
sales $500,000. Established agency. Build- 
ing under lease. Write Box 5708, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED 


FORD OR G.M. 
200 Car Minimum 


Unlimited cash. Factory approval assured. 
Information treated in strictest confidence. | 


Box 5674, c/o Automotive News 
Detroit 26 

















FORD DEALER WOULD LIKE TO BUY 


Ford or Chevrolet dealership, 400 to 800 units 
annually. | have the green light from Ford 
Motor Co. | have the money and am hot to 
go. | want to buy. Do you want to sell? 
Release your corporate net worth at the most 
favorable personal tax level with capital gain. 


Box 5726, c/o Automotive News, Detroit 26 








WANTED AUTO AGENCIES 


We have qualified buyers for all size fran- 
chises throughout the United States. AM re- 
plies held in strictest confidence. 


DAVID JARET CO. 
Established Over 28 Years 
150 Montague St. Brooklyn 2, N. Y. 
ULster 2-5600 











GM DEAL 


Want to buy GM dealership within a 40 mile 
radius of Boston, preferably Chevrolet, Pon- 
tiac or Cadillac dual but will consider Olds- 
mobile and Buick. Factory qualified applicant 
has unlimited money to purchase deal with or 
without buildings. Here is a real opportunity 
for you to convert your entire net worth into 
cash at the smallest tax profit (capital gains). 
Have you made enough so that you want to 
take it easy and sell at this high market— 
later on it may be too late. Am at present a 
new car dealer and so all correspondence 
would naturally be very confidential. 


Box 5673, Detroit 26 


c/o Automotive News, 








DEALER SERVICES 


INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are | 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 
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DEALER SERVICES 





USED OARS FOR SALE 





| 


| 


PARTS FOR SALE 








INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 
ALLIED INVENTORY CO., INC. 
1831 E. 79th St. 
ESsex 5-8300 
224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland Detroit 27, Mich. 





Attention! 


USED CAR BUYER 


| Dear Sir: 


Chicago, Illinois | 


| 


Experienced | 


WE 3-6449 | 


We currently have for sale a nice selection 


of low mileage 1950 Chevrolets, Fords, and 
Plymouths in Coupes, two and four-door 
Sedans. 


These Cars can be seen at: 


ROBINSON AUTO RENTAL, INC. 
Please note change of address: 
229 South Hanson St., Philadelphia 39, Pa. 
1. E. SPATIG, Used Car Manager 
Phone: GRanite 2-3013 








PARTS FOR SALE 





PONTIAC.—Hard-to-get body and fender 
parts for Pontiac and related GM cars. 
Immediate shipment anywhere. Call Tren- 
ton 4-5194. Stacy Trent, Pontiac, 224- 
236 W. Hanover, Trenton, N. J 
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CARS WANTED 





FOREIGN CARS WANTED. M-G’s, Jag- 
uars, Austins. Call collect, Spring 7-5511. 
Nelson, 4115 Milwaukee, Chicago, IIl. 





WANTED 
roadsters. 1920 to 1932. 
ing price. Box 5724, 
News, Detroit 26. 


Describe, 
c/o 


giv- 
Automotive 





USED CARS FOR SALE 








—AUTO— 
AUCTION 


on 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





—_ 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 
R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 
Auctioneers 





| 
| 
| 
| 
| 
} 
| 
| 


Orphaned open touring cars and | 











THE TUESDAY SALE — 11:30 A.M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E -!2%; 


Open all night, Monday night 
No Reservations 
Operated by Carl E. Marker 
324 W. Main St. Ft. Wayne, Ind. 








AUTO AUCTION 


TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1948 - 1949 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 
54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, M 


r. 
SARATOGA 7-2300 SHERWOOD 7-1700 





| 
| 








GENUINE LINCOLN-MERCURY parts— 
$100,000 stock. Freight prepaid on or- 
ders over $100 net. Enslen and Welter 
Motors, Inc., 5920 Hohman Ave., Ham- 
mond, Ind. Call Sheffield 8105. 


Oldsmobile 


Parts 
24-HOUR DELIVERY SERVICE 


& 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 


JORDAN 4-6332 
RE Ee 











BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 


Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“"Buick's Largest Dealership" 
New York 19, New York 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


| 


| 


| NEW 


TRUCKS WANTED 





—| WRECKER WANTED: Used prewar model 
wrecker, 
condition 


any make, model or 
Used Cars, 471 N. 
Phone 2466. 


complete; 
Conrad's 








—Immediate deliv- 
ery. 48 and 60~passenger, GMC, Inter- 
national Harvester, Reo, Dodge, Ford, 
Studebaker, Chevrolet. Used 1950 White, 
29 passenger, 76’’ headroom, clean. Na- 
tional Bus Sales Co., Inc., 101 N, 33rd 
St., Philadelphia 4, Pa. BAring 2-7605. 


FOR SALE—Two new 1951 
buses. Completely equipped. 48-passen- 
ger Superior bodies. For price, contact 
Boyd Lemley, Franklin, Ind. Phone 366, 


SCHOOL 





Ford school 





FOR SALE—2 new 1951 Chevrolet model 
6702 school buses with 48 passenger 
Wayne bodies. Write or phone Sinders 
— Co., Jasonville, Ind., Phone 
153. 











ACCESSORIES WANTED 





WILL YOU MAKE me an offer for a 
1947 White bus—54 passenger in A-1 con- 
dition. Franek and Co., 201 Roemer 
Bivd., Farrell, Pa. 





We Pay 
SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY!! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N. Y.C., N.Y. 
SAcramento 2-7600 


























TRUCKS FOR SALE 





FOR SALE—Immediate delivery. 57 model 
HDCR-752 GMC Diesel tractors. 153- 
inch wheelbase; 10.00-20 dual tires; two- 
speed axles; model 4-71 Diesel engines; 
air brakes with hand-control for semi- 
trailer brakes; five-speed overdrive trans- 
mission; safety tanks; 36-inch Fruehauf 
5th wheels. Completely equipped for 
semi-trailer operation. International Har- 
vester Co., 4010 W. Pine Bivd., St. 
Louis, Mo. 





‘OR SALE. Montpelier side aisle stand 
drive body, model No. 410, mounted on 
1951 Chevrolet one-ton chassis. New. 
Dealer's cost. Davis Chevrolet, Inc., 
Borger, Texas. 





WE WISH TO BUY 
One new or used car frailer suitable for 


transportation of four cars or trucks. 


AMBAR MOTORS CORPORATION 
APARTADO 2537 HAVANA, CUBA 








ANTIQUE CARS FOR SALE 


MAKE ME AN OFFER for a 1910 Ford 
roadster in good running condition, Ap- 








proved by Pennsylvania inspection. 
Franek and Co., 201 Roemer Bivd., Far- 
rell, Pa, 

MISCELLANEOUS 





TIRES, TUBES WANTED 
900x13 (sand tires), 1100x18, 825x18 


WILLIAM BERNSTEIN CO., INC. 
15 PARK ROW, NEW YORK 38, N. Y. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P, Hughes 
Motor Co., Inc., 800 Commerce §&t., 
Lynchburg, Virginia. 


1,000 EMBOSSED BUSINESS CARDS — 
$3.95 postpaid. Blue or black ink. Write 
for free samples and style chart. State 
Printing Service, 200 West 34th St., New 
York 1, N. Y. 











$60 RING AND VALVE JOB 
WHILE YOU DRIVE! 
Guaranteed for 200,000 miles! 
Increases mileage, compression, power, pick- 
up! Stops oil pumping! $3.00 now gets full 
$6.00 package and profit offer! Patented 
NERLINK Box 7 INGLEWOOD, CALIF. 








AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 


Guide Cables and $61 45 


BRAKE HOOK-UP....... 
Price includes Federal Excise Tax 
Meets all 1.C.C. requirements 


$17.50 


ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
WE STOCK PARTS 


Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 





QUICK-TOW, Bumper- 
to-Bumper Tow Bar 











AN 3-8888 Nite | MU 48401 
DE 2-0700 "e 1 DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 

















Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








HUDSON’ PARTS 
One of Chicago's Largest Wholesalers 
Wire—Phone—Write 
Any Scarce Items— Body Parts 
SHAPS HUDSON MOTORS 


3737 Broadway Bittersweet 8-4228 
Chicago, Ill. 








GENUINE BUICK PARTS 
Wholesale and Retail 
SHIPMENTS MADE PROMPTLY 
McGUIRE MOTOR CO. 


14355 Livernois Detroit, Michigan 
TExas 4-5111 








PACKARD PARTS 
SURPLUS STOCK FOR SALE 


Radiators, Fenders, Engine Parts, etc. 
for 1937 through 1941 Packards. 


These are new parts at substantial discount 


ARCHER-DEYO MOTOR CO. 
MERCEDES, TEXAS 








PONTIAC PARTS 
TRY US ON ALL G.M. PARTS 
Shipped Anywhere 
Direct Phone — AM 2-7117 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. Chicago, Ill. 





f 





Mildred Hund 
Owner 





MERRY CHRISTMAS 
and 


A Happy, Prosperous New Year 
APTCO AUTO AUCTION 


124 SPROAT ST., DETROIT 


Ray Austin, Jim Vance 
Auctioneers 


Sam Goodman 
Manager 








—-——— 


New Subscription Order 


Send Automotive News to Address Below | 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 











| 

AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. | 

| 
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sii tes ae men cit 
Even the buzzards need sunglasses as they wheel over the 6/2 grind as they roll round a 7%-mile paved test track, on a 24- of every highway condition your truck may meet on any every- 
square mile hot box that is the Phoenix Proving Ground of Inter- hour-a-day, 34,000-mile-a-week schedule. A 4-mile test track day job anywhere. Arizona test fleet mileage now totals well 
national Trucks. Here, Internationals are put through a rugged and 11 miles of access roads help provide rugged approximation over 5,000,000 miles. 


Desert Whipping Post 


Our Phoenix Proving Ground is a whop- Even after 45 years of building trucks, there’s always 
ping whipping post built to help answer this something new to learn. These discoveries—whether they 
question : come out of blue prints, actual experience, or testing oper- 
ations— become part of the value an International Truck 


How can we develop even greater truck : 
gives truck buyers. 


stamina than the traditional stamina which 
has kept Internationals first in heavy-duty truck sales for That’s another reason why International Truck Dealers 
19 straight years? are in a good position to help operators whip their hauling 


F roblems...why the International Truck franchise pays off. 
Our search for the answer is constant, because the problem P 7 pay’ a 


of getting lower operating and maintenance costs, longer International Harvester Builds McCormick Farm Equipment and Farmall = 


sonnet Ui ln Gina tae amanen etnias the Tractors ...Motor Trucks... Industrial Power... Refrigerators and Freezers 
y Ty y: INTERNATIONAL HARVESTER COMPANY ° CHICAGO 


V 


Internationals, with outriggers, are whipped around a figure-8 Internationals Wheel around a long curve on the 7'4-mile Up ‘The Nine” (a 9% grade that forces drivers to test their gear 
course to prove the capacity of front wheel spindles and wheels paved test track. Drivers report on comfort, maneuverability ranges), climb units of the International Truck test fleet on their 
to withstand severe thrust. and general handling characteristics. constant circling of the test track. 





